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lina, Georgia, Florida, Mississippi and Kentucky. at equitable rates. 
Ready to enter other states. 


We are prepared to place such 
risks under an approved form 
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ALES resistance is practically 

eliminated in presenting our new 
Insured Savings Contract which 
matures either for cash or a non- 
taxable 5% income bond, cashable 
on demand at par. 


Our line of modern policies, with 
annual, semi-annual, quarterly or 
monthly deposit of premiums, will 
appeal to your clients. 

Good openings for dependable 
fieldmen in California, Oregon, 
Texas, Oklahoma and other 
Western States. 


CALIFORNIA STATE LIFE 


J. R. Kruse, President 
SACRAMENTO 








ROYAL UNION LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 


Offers an unexcelled line of policy contracts. 


Our Juvenile policies, written on children as young as 
one day old, go in full benefit automatically at age 5 
without re-examination. 


Our special low rate policies to business and profes- 
sional men are fast sellers. 


We write women on equal basis with men. 


Splendid agency openings are now available. Write 
William Koch, Vice President and Field Manager. 


ROYAL UNION LIFE 
INSURANCE COMPANY 


Des Moines, Iowa 


A. C. TUCKER, President 














TWENTY-ONE YEARS 
and the 
CONFIDENCE of 


POLICYHOLDERS 


assure 











OUR AGENTS 
THEIR OWN FUTURE IS SECURE 





Write for 
“FOURTEEN POINTS” 
A. M. HOPKINS, Mgr. of Agencies 


PHILADELPHIA LIFE INSURANCE CO. 
111 No. Broad Street Philadelphia, Penna. 

















On January 1, 1927, 
“The Franklin” began 
to issue Juvenile Pol- 
icies. They are Endowment and 
Limited Pay policies on lives of 
one full year and less than ten 
full years, and provide for grad- 
ed benefits at level premiums. 
‘Payor Insurance”’ provides that 
premiums will not be required 
if the “Applicant”? (parent or 
guardian) who pays the pre- 
miums becomes totally dis- 
abled or dies. 
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HE SPECTATOR 


THREE BILLIONS IN NEW 
LIFE INSURANCE 


Metropolitan Life Now Greatest 
Financial Institution 


ASSETS OVER TWO BILLION 


Stupendous Figures Announced by Haley 
Fiske at Annual Convention of 
Managers 


By Ernest V. SULLIVAN 


Annually in January the Metropolitan Life 
Insurance Company brings its managers from 
all over the United States and Canada to New 
York to listen to the record of the year just 
past, to get a new picture of the company 
which they represent and to receive new stim- 
ulus for another year. Annually the record 
which President Haley Fiske reads to them is 
better than the previous one. This year’s ses- 
sions were held Thursday and Friday of last 
week. 

With assets amounting to $2,108,004,385, the 
Metropolitan takes the position of the leading 
financial institution of the world, beating out 
the famous Midland Bank, of London, which 
has hitherto been the leader. The increase in 
assets during the year 1926 amounted to $253, 
346,903, a daily average of $836,128. At this 
rate the Metropolitan will add another billion 
to its assets in between three and four years. 

The company paid for new life insurance is- 
sued, increased, and revived to the enormous 
amount of $3,011,775,150, which represents the 
largest amount of life insurance ever placed by 
any company in one year. The daily average 
is $9,939,852. It exceeds the similar figure of 
1925 by $59,632,521. 

The new issues are divided as follows: Ordi- 
nary, $1,164,457,112 industrial, $1,241,207,716; 
group, $606,110,322. 

These new issues have brought the total of 
life insurance in force of the company to $13,- 
498,981,627, which represents a gain of nearly 
one and one-half billions, or to be exact, $1,- 
401,734,835. It is the largest amount in force in 
any company in the world. It is divided as fol- 
lows: Ordinary, $6,566,596,872; industrial, $5,- 
487,800,648; group, $1,444,584,107. 

Among interesting items reported by Presi- 
dent Fiske were the following: Income dur- 
ing 1926, $595,596,506, being a gain for the year 
of $64,368,062; number of life insurance poli- 
cies in force 37,239,579; lives insured in group 
policies 967,543; gain in number of outstand- 
ing life policies, 2,017,223; number of policy 
claims paid in 1926, 538,790 (averaging one 
claim paid for every 16 seconds of each 8-hour 
business day) ; amount paid to policyholders in 


(Concluded on page 9) 


NORTHERN’S NEW MOVE 


Western Department of London Com- 
pany Brought to New York 


NO CHANGE IN PERSONNEL 


H. D. Lewis and L. W. Grupe to Continue 
as Manager and Assistant Manager 
Respectively 


R. P. Barbour, United States manager of the 
Northern Assurance Company of London, has 
announced that the Western department of the 
company will shortly be transferred to New 
York, where it will occupy spaces in the new 
quarters of the company at 80 John street. 
Manager H. D. Lewis and Assistant Manager 
L. W. Grupe will continue in their posts and 
will accordingly move to New York. Mr. Bar- 
bour makes the announcement in a letter to his 
agents dated February 1, in which he says: 


After the most careful consideration we have 
decided to remove our Western department to 
our main office in New York city sometime dur- 
ing the month of March and thereafter handle 
the business in the States involved from that 
point. A second letter will tell you the details 
and exact date when arranged. 

We are happy to advise you that this move 
involves no change of personnel in the execu- 
tive or field staff of the department, for Man- 
ager H. D. Lewis and Assistant Manager L. 
W. Grupe, together with as many of our office 
staff as are available, will come to New York 
and continue to give their attention to the busi- 
ness of your agency, thus maintaining their 
contact and friendly relations with you. 

In this consolidation we confidently look for- 
ward to all the advantages that come with cen- 
tralization in the way of a uniform underwrit- 
ing policy, a more complete development of our 
facilities, a broader organization and the direct 
contact between yourselves and our departmen- 
tal and chief company officials, by all of which 
both your interests and ours will be well served. 

The present-day telegraphic, air and mail ser- 
vice, as well as railroad and express facilities, 
will enable us to give prompt and efficient at- 
tention to inquiries made, losses reported and 
other business transactions and we will main- 
tain close touch with you through our fieldmen 
and through visits by office officials. 

A supplemental letter from Western Man- 
ager Lewis reads as follows: 

It is my pleasure to confirm herewith the 
early transfer to New York of supervision of 
the territory heretofore handled in Chicago as 
the Western department. 

Having been associated with this department 
of the company for some twenty-five years, a 
change of location such as this cannot be made 
without a real feeling of regret on my part; 
yet I appreciate the advantages for you and 
the company and warmly support the move, be- 
ing happy, too. that it does not mean a sever- 
ance of the strong ties between us. Our per- 
sonal interest and contact will continue and I 
can assure you that the warmest welcome will 
always await you when you come to see us at 


(Concluded on page 15) 
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UNREPORTED LOSSES 


Tabulation by New York Department 
Reveals Underwriting Needs 


RESERVES OFTEN INADEQUATE 


Superintendent James A. Beha _ Issues 
Warning to Casualty and Surety 
Companies 
The New York Insurance Department, in a 
letter dated November 26, 1926, issued a call 
for information regarding losses incurred but 
not reported on casualty and surety business in 
1925. Since that data has begun to come in, it 
has become increasingly evident that these 
losses, against which reserves were inadequate 
in many cases, developed into substantial sums 
during 1926. Such losses aggregated hundreds 
of thousands of dollars in the long run 
although the amount of the reserve was but a 
fraction of the final total loss as shown in sev- 

eral instances. 

The necessity for some reform of the situa- 
tion revealed in the replies to the first letter 
sent out by the New York department is now 
apparent. Some companies, apparently, have 
gone on the theory that their reserves for 
known losses were large enough to provide for 
incurred but not reported losses, but this has 
often not been the case. The New York In- 
surance Department, as the result of its tab- 
ulations, believes that in order to maintain the 
proper reserve balance between known losses 
and those incurred and disclosed later, incurred 
but not reported losses should be separately 
and properly provided for in the companies’ 
annual statements. Having this in mind, James 
A. Beha, Superintendent of Insurance for New 
York, has sent out the following letter under 
date of January 26, 1927: 


The importance of providing adequately for 
incurred but not reported losses is being re- 
vealed in the tabulation of the experience of 
the various stock casualty and surety compa- 
nies submitted to this department, showing the 
over- or under-estimation of the reserves set 
aside in the annual statements of December 31, 
1925. 

It is apparent that many of the companies 
have not heretofore given serious thought to 
this liability item—especially in connection with 
fidelity and surety business and in many in- 
stances we find that the reserves have been in- 
sufficient for the various casualty lines indicated 
on page 5, lines 1 to 15 inclusive, of the mis- 
cellaneous casualty statement blank. 

In order to assure adequacy of reserve in 
future statements, the department suggests that 
beginning January of this year some plan be 
adopted by each company to determine, possibly 
daily or monthly, what losses have been in- 
curred prior to January I, 1927, but of which 
no knowledge was received until subsequently. 
We believe a systematic tabulation of your 
experience is essential in order to provide a 
reaonable basis upon which such reserves can 


(Concluded on page 25) 
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HAD the pleasure this week of attending 

the annual convention of the managers of 
the Metropolitan Life Insurance Company. It 
is always a lively and interesting occasion. For 
one thing I am regularly impressed with the 
amount of applause which greets every officer, 
or even a mention of his name. It seems as 
though every manager must go home with 
blisters on his hands and a raucous voice. For 
instance I kept some track of the applauding 
at the Friday morning session and I think that 
altogether there must have been nearly a half 
hour of it. A. F. C. Fiske, third vice-president 
of the company, in charge of the Canadian head 
office, got almost as much of a hand as his 
father. When the younger Fiske got up to 
speak it was almost three and a half minutes 
before he could say a word. A lot of applause 
certainly puts ginger into any meeting. 


x * * 


ALEY FISKE, president of the company, 

performed his usual stunt of talking an 
entire morning with only occasional short rests. 
Although he is nearly 75 years old he appeared 
none the worse for the strain and turned out 
again early Friday morning apparently fresher 
than the day before. Year after year he does 
this. It struck me as remarkable when I first 
attended one of his meetings, and it strikes 
me more and more so every year that I at- 
tend, especially in view of his advancing years. 

* * x 


R. FISKE is an unusual personality any- 

where, but especially so upon the plat- 
form, and more especially so in talking to his 
own men. His manner is at once charmingly 
informal and strikingly powerful. Watching 
him rather closely Friday morning, I saw him 
pick up a gavel to rap for attention. It hap- 
pened to be a rather small one. He looked at 
it disgustedly, and, turning it over in his hand 
with a disdainful air, he tossed it to the lap of 
Second Vice-President Robert Lynn Cox, and 
picked up another much larger one. Whereupon 
he banged the table almost hard enough to 
split the top. It was an entirely characteristic 


incident. 
x * x 


HAT life insurance companies believe that 

small as well as large organizations need 
business insurance is evidenced by the fact that 
$25,000 of insurance was recently applied for 
by the Life Insurance Sales Research Bureau 
on the life of its manager, John Marshall Hol- 
combe, Jr. This was done in accordance with 
a decision of the executive committee of the 
Bureau, all members of which are life insur- 
ance sales executives. Application has been 
made to five companies for $5000 each. In 
order that all Bureau members might have an 
equal chance to secure this business, the com- 
panies were divided into four groups according 
to size, and one company was chosen by lot 
from each group. The fifth company was 


chosen by lot from the entire membership. 
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MPLOYEES of the New York Insurance 

Department are planning to hold a supper 
dance in New York city some time toward the 
latter part of February. The chairman of the 
committee in charge of arrangements is Miss 
Mabel Parrell, managing clerk, and there is a 
strong possibility that the affair will be held 
at the Hotel Majestic, although this has not 
been definitely decided. 

*K * *x 


oom told that S. C. Doolittle, advertising 
manager of the Fidelity and Deposit Com- 
pany of Maryland, Baltimore, is the proud 
father of a boy. Mother and child are doing 
nicely, thank you, and Pater is receiving the 
congratulations of his many friends. 


* * xX 


N the New York Times the other day there 

appeared an announcement of the fact that 
Senator Downing and Assemblyman Hacken- 
burg, the bad little boys of compensation legis- 
lation in New York, had introduced a bill pro- 
viding for a monopolistic State compensation 
fund. What interested me particularly, was the 
additional announcement that the measure “has 
the support of Governor Smith” and the New 
York State Federation of Labor. Say it ain’t 
true, Al! Say it ain't true! 


* * * 


DINNER will be given next Monday 
evening to Captain Nicholas W. Muller, 
assistant manager of underwriting for the State 
Insurance Fund of New York. The affair will 
be held at the Hotel Astor and is in celebration 
of the Captain’s fiftieth birthday. His friends 
are staging the “show.” 


a ae 


HAVE received an “endless chain letter” 

which warns you to “Cross Crossings Cau- 
tiously” and according to the tenets of which you 
pledge yourself to safety practices. The simi- 
larity with the old fanatical pseudo-religious 
missives of the same style is maintained in the 
following phraseology from the letter: “Copy 
this and send it to nine persons whom you wish 
good luck. The chain was started by an Amer- 
ican officer and should go around the world 
three times. Do not break the chain for who- 
ever does it will have bad luck. Do it within 
twenty-four hours and count nine days and 
you will have good luck, some great luck with 
success to you.” Well, I’m not superstitious, 
but I wouldn’t sleep thirteen in one bed! 

*x* * * 


HEN the Grand Rapids Association of 

of Insurance Agents met last week, it 
was addressed by Leo E. Thieman of the Cas- 
ualty Information Clearing House on the sub- 
ject of “Putting Stock Casualty Insurance on 
the Rack.” Incidentally, Mr. Thieman is de- 
veloping into a regular insurance speaker, his 
prior successful effort having been made 
the previous week before the Young Men’s 
Christian Association class in Chicago. 
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“SMOKE” 











Egg Christmas Eve, George McWhirter, 
a Scotchman living in Salford, England, 
hung up a darned sock on the foot of his bed. 
(It might be said here—for the sake of a bit 
of atmosphere—George spent several minutes 
examining the darn to make sure nothing that 
Chris Kingle left might slip, break or tear 
through it.) The next morning, after lying in 
bed for a few minutes to give his gorgeous, 
long red beard a few massaging strokes, 
McWhirter playfully poked his wife in the 
ribs, wishing her a merry Christmas, and 
climbed out of bed to see what was in the sock. 
There was a briquet—one of those pocket cigar- 
ette lighters that work only when you're light- 
ing your own cigarette—and George was very 
much pleased. 

“Lassie, I say, you old can of fruit, wake 
up!” said he, caressingly, to his wife. Lassie’s 
two blue eyes, like two trodden blue bells of 
Scotland, opened for a moment and closed as 
quickly again. Lassie liked getting up in the 
morning, but preferred lying a-bed. George 
was hurt. Of all mornings to lie a-bed! So 
he turned to a cigarette for consolation—and 
the lighter! The darn thing wouldn’t seem to 
light—then suddenly it did! But the unexpected 
little flame mistook the flaming red beard for 
one of its own kind—and fire met fire.” * * *! 
* * *! * * *! yelled George so loudly that 
Lassie sat upright in bed. Was George’s beard 
blowing all about his head? Walter Scott— 
no! Lassie became hysterical; she screamed 
and ran about the room grabbing a stocking 
here, a slipper there and something from off 
the back of a chair—and fortunately her coat 
just before she dashed out upon the street. 
Down at the corner, she pulled the fire alarm! 
Hoot mon and skoot woman, around another 
corner and she bumps into a Bobbie, to whom 
she gives her address and a riot call for po- 
lice. A bit further, she puts in another fire 
alarm. In the meantime, a mob of kids and 
dogs are following her to find out where the 
fire is! Poor Lassie! Such a shock to be 
awakened on Chrstmas morning and find your 
husband’s head one big flame! 

By the time Lassie got home, six fire en- 
gines, forty firemen and twenty-five policemen 
had responded. The meantime, the worthy 
George had extinguished his flaming. beard 
with his own hands. However, the fire fight- 
ers and the policemen were good and angry 
and offered McWhirter the alternative of pay- 
ing a $25 fine for permitting his wife to turn 
in a false alarm or permitting them to officially 
subdue the whiskers with a fire extinguisher. 

McWhirter, being Scotch, accepted the of- 
ficial routine—while Lassie sneaked out of the 
house with all the world agin her! 

oe oe 
IRE insurance folk, it seems, are not so 
much when it comes to writing moving pic- 
ture scenarios. Anyway the contest for a fire 
protection manuscript conducted by the National 
Board of Fire Underwriters failed to produce 
results. 
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ANNUAL STATEMENTS 

HATEVER one’s individual 

opinion may be upon various 
phases of the insurance business, it is un- 
doubtedly true that that business is con- 
ducted upon a keenly competitive basis. 
The competition is so keen, in fact, that 
the entire insurance world, and the gen- 
eral public as well, await with much in- 
terest the statements made by the insur- 
ance companies following the end of each 
calendar year, showing the standing and 
gains made during the year. Perhaps no 
advertising in the insurance papers gets 
closer attention than the first publication 
of the annual statements of the respective 
insurance companies. The general pub- 
lic and all who are connected with the 
business, and especially the field men, are 
vitally interested in ascertaining the prog- 
ress of the companies which they repre- 
sent, and nearly as much so in that of 
other companies. A few able managers 
in big business now maintain that the 
trend of the times in advertising is against 
the use of figures by corporations, indi- 
cating financial standing. People, on the 
whole, they say, are satisfied that the 
present-day supervisory system provides 
adequate assurance of financial stability, 
without the continued publication of fig- 
ures to prove it. They are much more 
interested in advertising which adds to 
their store of knowledge, and indicates 
that the company is alive to the needs of 
its agents and policyholders, and is pre- 
pared to render real service to them. 
Such advertising is commonly spoken of 


as “human interest” advertising. Excel- 
lent examples of such publicity are the 
full-page and half-page human interest 
advertisements of several of the leading 
insurance companies which have appeared 
periodically in THe Spectator during 
the past year. 

However, notwithstanding the interest 
which such advertising undoubtedly cre- 
ates, the publication of a company’s an- 
nual statement at the earliest possible 
date in the year, without doubt eclipses 
in interest any other advertisement which 
that company or any other company can 
devise. Thereafter the figures may be- 
come stale and of lessened interest. 
Every company, in the early part of each 
year, if it has made fair progress during 
the previous twelve months, has a splen- 
did opportunity to attract attention to it- 
self by displaying in plenty of space in 
the insurance journals its annual state- 
ment. Thereafter it can resort to other 
forms of advertising to maintain that at- 
tention and keep the name of the com- 
pany before the eye of the insurance 
public. 


FOLLY OR WISDOM? 

HE subcommittee on the regulation 

of firearms of the National Crime 
Commission held a meeting in Chicago 
Jast week and, according to Chairman J. 
Weston Allen, will seek to have the Com- 
mission draft a uniform law prohibiting 
the importation of revolvers and pistols 
and preventing the sale of machine guns 
The Na- 
tional Crime Commission is to gather in 
New York city on Saturday. 


except for military purposes. 


The proposal for this uniform law, to 
be presented in all State legislatures, is 
viewed by many as the first step toward 
a uniform law making it illegal to pur- 
chase or possess a pistol or revolver of 
any kind, imported or not. Such a step 
would be disastrous, would probably be 
an infringement of constitutional rights, 
and would fail in its avowed purpose of 
reducing crime. 

Insurance companies are naturally in- 
terested in any subject which affects their 
loss ratios, and, consequently, should give 
the problem of law enforcement their at- 
tention, even as applied to the angle of 
firearms as defenses. In an editorial on 
August 26, 1926, THE SPECTATOR pointed 
out that the right to keep and bear arms 
was supposedly guaranteed in Article II 


5 





of the ten original amendments to the 
Constitution of the United States, which 
reads as follows: “A _ well-regulated 
militia being necessary to the security of 
a free State, the right of the people to 
keep and bear arms shall not be in- 
fringed.” Prohibiting the importation of 
pistols and revolvers would not appear 
to be contrary to that guarantee, but a 
uniform law banning the purchase and 
possession of such weapons by honest 
citizens certainly might be viewed as a 
violation. 

It is worth noting that, at the Chicago 
meeting, the County Attorney of Lincoln, 
Nebraska, said that no legislation could 
be passed in that State which encroached 
upon the citizen’s right to carry a revolver 
or have one in his home. The City At- 
torney of Memphis testified that Tennes- 
seeans would not approve a law requiring 
a fee and a license to keep their weapons. 
In addition, it was shown that an Ar- 
kansas anti-pistol law had been repealed 
after the people had refused to abide by 
it. 


In an editorial printed in its issue of 
August 19, 1926, and entitled “Arm the 
Honest Man,” Tue Spectator described 
how the homicide rate per 100,000 of pop- 
ulation, including killings by firearms, had 
increased in States that had anti-pistol 
laws. That editorial also showed the fu- 
tility of disarming honest citizens and the 
impossibility of disarming desperate 
criminals. The possibilities of smuggling 
revolvers and pistols were instanced and 
the question was raised as to how such 
weapons now in the hands of malefactors 
could be taken away from them in suffi- 
cient numbers to be of any value. If a 
pistol permit law is to be passed, let it be 
such a measure as will allow the honest 
man to arm himself without proving that 
he is a bank cashier, company treasurer 
or has “friends in court.” The chance 
for an average honest citizen of a State 
like New York, for instance, to secure a 
pistol permit is practically nil. 

Richard Washburn Child, former 
United States Ambassador to Italy and 
president of the National Crime Com- 
mission, sent to the Chicago meeting a 
message which may well be borne in 
mind. It read, in part: 


Public opinion, awakened and kept alive by 
conservative rather than hysterical or senti- 
mentalized agencies, is the first dependable 
force to suppress crime. 
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USES AMERICAN MEN TABLE 
Illinois Bankers Life Issues Policies Rated 
on New Table 

The American Men’s Table of Mortality, 
with interest at 41%4 per cent, is the basis of new 
rates effective February 1 by the Illinois Bank- 
ers Life Association, Monmouth, Ill. The 
rates apply to a complete set of new policies 
which are issued on the individual reserve plan 
and carry paid-up insurance, extended insur- 
ance, and age 70 cash surrender values, hereto- 
fore not available to the association’s policy- 
holders. An amended charter, approved by the 
Illinois Insurance Department, made the new 
type of policies possible. 

In announcing the new policies, the associa- 
tion stated that the old policies, issued on a stip- 
ulated premium basis, carrying pure protection 
only, will continue to be issued without change 
in rates, the new rates applying only to the new 
policies with values. 

The amended charter provides for separate 
accounting for the old and new type of poli- 
cies. It also authorized a change in age limits 
which will permit insurance to be written from 
one day up to 65 years. Heretofore the limits 
have been 15 to 61 years. Issuance of monthly 
premium insurance is also permitted by the re- 
vised charter. The association is making no 
change in actual practice in age limits or pre- 
mium methods at present. Double and triple 
indemnity and total and permanent disability 
benefits will be issued as heretofore. 

New forms of policies available are whole 
life, twenty-payment life, thirty-payment life, 
and paid-up at age 65. 

At age 35, the whole life rate is $18.44, paid- 
up insurance after the twentieth year is $550, 
cash value at age 70 is $581.25, and paid-up 
value at age 70 is $808. 

The twenty-payment life rate at age 35 is 
$26.30 and the thirty-payment rate is $21.57. 
The paid-up at age 65 rate at age 35 is $21.57. 
The age 70 cash surrender value is $718.96 on 
paid-up policies. 

Paid-up and extended insurance values apply 
after the third policy year. 

All occupational, residence, and travel restric- 
tions have been dropped from the new policy 
contracts, except the customary provision a3 to 
military and naval service in time of war and 
a two-year prohibition of wronautic and sub- 
marine travel. The reservation as to death 
while committing a felony has also been dis- 
continued. Instalment options have been lib- 
eralized by a provision for declaration of excess 
interest dividends over the 314 per cent guar- 
anteed. 


Tri-State Life Insurance Congress 

The annual tri-State Life insurance congress 
«onducted by life underwriters’ associations of 
Pennsylvania, New Jersey and Delaware, will 
be held at the Bellevue-Stratford Hotel in Phil- 
adelphia on Friday, March 25. E. J. Berlet, 
general agent in Philadelphia of the Guardian 
Life Insurance Company of New York, has 
been made general chairman. He will be as- 
sisted by an advisory council of eightyfive field 
men, one from each agency in Philadelphia. 


INDUSTRIAL INSURANCE DEFINED 
Conference in New York Leads to Draft 
of Tentative Amendment 

Superintendent of Insurance Beha, of New 
York, as a result of a conference held last 
Tuesday in Albany by the Insurance Depart- 
ment with industrial companies operating in 
New York, is to ask the incorporation in the 
Insurance Law of a definition of industrial in- 
surance. The proposed definition, which was 
tentatively drawn up at the conference, is as 
follows: 

Industrial life insurance is hereby defined to 
be that form of life insurance, either (a) un- 
der which the premiums are payable weekly, 
or (b) under which the premiums are payable 
monthly or oftener, if the amount of insurance 
provided in the policy is less than $1000, and 


the words “industrial policy” are printed upon 
the policy as part of the description matter. 
Aside from Mr. Beha, others attending the 


conference were: Nelson B. Hadley, chief 
examiner of life companies; Gray H. Hipp, 
actuary; Rainard B. Robbins, assistant actuary; 
Alfred Hurrell, of the Prudential; George A. 
Huggins, of the Colonial Life, of Jersey City; 
Guy W. Cox, of the John Hancock Mutual 
Life, and Leroy A. Lincoln, of the Metropolitan 
Life. a 

“Too Busy” 

“Too Busy” is an old excuse that some agents 
cannot combat, unless they use our leaflet 
called “Too Busy.” It says what you do not 
have a chance to say, and opens the way for 


you. Send for sample. 








Which shall it be—— 


of the estate, or 


Canada. 








Man’s Final Gesture 


Death and a passive acceptance of oblivion, hopeful 
that dependent loved ones will prove resourceful enough 
to solve the myriad problems incident to the settlement 


Shall it be a continued interest in their well being, as 
reflected by a perfect organization of the provider’s 
affairs so that their way may be easier? 


Estates Are Shrunk 
By Inheritan ce Taxes 


The payment of the inheritance tax often involves 
serious losses through the forced sale of assets at a time 
when such disposals mean financial sacrifices. 
pity of such forced sales is that they are unnecessary. 


For Inheritance Tax coverage or any other 
form of life insurance protection, the 
Prudential offers an unexcelled service to 
all special agents and brokers. 
tial Ordinary Agencies are located 1n all 
the larger cities in the United States and 


Insurance Company of America 
EpwarD D. DUFFIELD, President 
Home Office, Newark, New Jersey 
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LIFE INSURANCE 





RETAIN CENTRAL LIFE 
CONTROL 


0. C. Miller and Fred P. Carr 
Recognized by Court 








QUO WARRANTO PROCEEDINGS TO BE 
INSTITUTED 





Continuance of Restraining Order Leaves 
T. C. Denny Without Official Connec- 
tion—E. H. Mulock Is Secretary 
Des Mornes, IowA, Jan. 29.—For the second 
time this week, the faction led by H. M. Hav- 
ner met defeat in its effort to gain control of 
the Central Life Assurance Society of Des 
Moines when Judge O. S. Franklin refused to 
dissolve the restraining order by which Fred P. 
Carr, vice-president and general counsel, and 
O. C. Miller, president, retain control of the 

company. 

As a result of the court’s decision, Dr. T. C. 
Denny is without official connection with the 
society, as is G. M. Buck, elected secretary by 
the same new “board of directors” which se- 
lected Denny president and Havner general 
counsel. 

E. H. Mulock, elected secretary by members 
of the board of directors as it stood prior to 
the annual election January 18, is recognized in 
the court’s decision as the official secretary of 
the society. 

Judge Franklin directed the contestants to 
draw the issues immediately for a proceeding 
in quo warranto so that the question of legal- 
ity of the proceeding relative to the happen- 
ings at the annual meeting of policyholders and 
directors January 18 might be determined. 

“The interests of the thousands of policy- 
holders is the thing of greatest importance,” 
Judge Franklin declared, “and I hereby in- 
struct the litigants to take such steps as are 
necessary to expedite a proceeding in quo war- 
ranto to determine the status of the officers.” 

Judge Franklin declared the question pre- 
sented to the court at this time dealt entirely 
with whether or not Carr and Miller had re- 
linquished their offices or their control of their 
offices, or had been dispossessed of them. 

“The evidence shows very clearly that they 
did not relinquish control,” Judge Franklin said. 
“Whether or not they were dispossessed is a 
question which this court at this time cannot 
properly go into, and will necessarily have to 
be delegated to a proceeding in quo warranto.” 

In federal district court Monday, Judge 
George C. Scott, of Sioux City, refused to 
rant the Havner-Denny interests a restraining 
order against Carr and Miller at the request 
of the former. 

The Carr-Miller interests sought a restrain- 
ing order to prevent Havner and Dr. Denny 
from assuming their duties under the election 
by a new board of directors, and charged the 
proceedings constituted a conspiracy on the part 


of Havner, Denny and others to gain control 
of the company. 

Judge Franklin issued the temporary restrain- 
ing order on the application made, and after 
hearing the evidence refused to grant the mo- 
tion of the Havner-Denny interests to dissolve 
it. 

Judge Franklin directed that the Carr-Miller 
interests post a $50,000 bond pending the out- 
come of the quo warranto proceedings as a pro- 
tection against possible loss to policyholders. 


UNION LABOR LIFE APPOINTMENTS 
J. D. Madrill to Be Manager, R. B. Rob- 
bins Made Actuary 
[Washington Bureau of THe Specrator] 

WasuincTon, D. C., January 31.—J. D. Mad- 
drill, of Woodward, Fondiller & Ryan, New 
York, has accepted an appointment as insurance 
manager of the Union Labor Life Insurance 
Company, and Dr. R. B. Robbins, of the New 
York State Insurance Department, will serve 
as actuary, it has been announced by Matthew 
Woll, president of the company. 

With these appointments the staff of the 
company is completed and the actual writing of 
insurance will begin, probab!s February 15. 
The exact date for the beginning of business 
will be set at a meeting of the board of di- 
rectors, to be held this week. Policy forms 
and other necessary printed equipment have 
been prepared and the company will shortly 
move into its permanent offices at Connecticut 
avenue and Twentieth street, northwest. 

Books for stock subscription were closed 
January 31 with more than $700,000 paid in, it 
is announced, $100,000 more than the capital 
originally sought. The money was raised at a 
cost of 3 per cent. No subscription for stock 
in excess of $40,000 was permitted, and only in- 
ternational unions were allowed that much. 
The allotments for smaller organizations and 
individuals were much smaller, the latter being 
limited to ten shares, or $500. 


Program Committee of American Life 
Convention 

H. M. Woollen, president of the American 
Life Convention of St. Louis, Mo., has an- 
nounced the program committee for the annual 
meeting of the convention to be held in Dallas, 
Tex., on October 26 to 28, inclusive. 

The committee is T. W. Blackburn, associate 
counsel of the American Life Convention; 
Harry L. Seay, president Southland Life, Dal- 
las, Tex.; Claris Adams, secretary and general 
counsel American Life Convention, and Presi- 
dent Woollen. 

President Woollen is hopeful of making the 
Dallas meeting the most interesting and suc- 
cessful yet held by the American Life Conven- 
A record attendance is also anticipated. 


7 


tion. 


THE TRAVELERS GROUP 


Three Hartford Companies Report 
Huge Business and Big Gains 








1926 WAS THEIR BEST YEAR 





Large and Efficient Staff of Officers Is 
Re-elected 

The annual statement of the Travelers In- 
surance Company of Hartford, Conn., and its 
two subsidiaries, made public by Presiaent 
Louis F. Butler at the annual meeting of stock- 
holders on January 26, made more certain its 
leadership as the largest multiple-line insurance 
organization in the world. 

During the meetings of the parent company 
and the subsidiaries—the Travelers Indemnity 
Company and the Travelers Fire Insurance 
Company—all officers were re-elected, as well 
as five directors whose three-year terms were 
expiring. 

The statement, covering the best year in the 
history of the company, revealed that the assets 
of the insurance company were increased by 
$51,751,003 over the figures of 1925. The as- 
sets of the parent company now are $432,005,- 
903, while those of the indemnity company are 
$15,045,998, a gain of $1,022,523; and those of 
the fire company, the “baby” of the group, are 
$0,562,491, a gain of $4,920,966. 

The reserves and all other liabilities of the 
three companies are: Insurance company, 
$395,955,342; indemnity company, $11,565,503; 
fire company, $7,032,831. The reserves of the 
group for the protection of policyholders were 
increased by a total of $51,450,579. The com- 
bined capital and surplus of the Travelers In- 
surance Company now is $36,050,560, while that 
of the indemnity company is $3,480,496, and 
that of the fire company $2,529,661, showing 
an aggregate increase of $4,102,121. 

With its billion dollars and more of life in- 
surance paid for last year—one-sixteenth of the 
total written by all companies in 1926—and 
gains in all other lines, the Travelers group 
showed an increase in paid premium income of 
$23,453,085, a gain in life insurance in force of 
$470,346,973, and a gain in life insurance paid 
for of $39,681,276 over the figures of 1925. 

The life insurance now in force in the Trav- 
elers Insurance Company, President Butler told 
the stockholders, is $3,852,714,939. Total pay- 
ments to policyholders in 1926 were $609,842,- 
420, bringing the aggregate claim payments 
since organization to $571,654,13I. 

The total paid premium income of the Trav- 
elers group was $160,849,899, while other cash 
income raised this amount to $179,933,095. 

The growth of the Travelers, as sketched by 
President Butler in comparing the life insurance 
in force and the income of the company over 
ten-year periods was: 1866, life insurance in 
force $2,305,450; income $931,497; 1876, $19,- 
146,391; $1,458,457; 1866, $34,171,625; $3,475,- 











Life Insurance 


THE ‘SrPecCraArorR 


Thursday 








1906, $166,- 
$38,- 


22; 1896, $88,243,267 ; $6,130,768 ; 
chi $15,709,326; 1916, $476,315,842; 
982,170; 1926, $3,852,714,939; $179,933,095. 

The premium income of the Travelers group 
was obtained as follows: Life insurance pre- 


miums $83,833,121; accident, $10,987,875; 
health, $3,087,779; workmen’s compensation, 
$22,806,168; liability, $20,998, $990; property 


damage and collision, $7,008,221; steam boiler, 
$848,566; burglary, 2,500,596; plate glass, $922,- 
041; machinery, etc., $191,105; fire lines, $7,- 
605,437. 

In carrying its message of “Safety in In- 
dustry” to employers throughout the United 
States, as advocated by Secretary Herbert 
Hoover of the Department of Commerce, the 
Travelers’ companies, President Butler revealed, 
raised the expenditures for its inspection and 
safety engineer service to $17,410,345 by spend- 
ing $2,233,789 on this important work in 1926. 

The directors re-elected were: Charles C. 
Beach, Francis T. Maxwell, L. Edmund Zacher, 
Elijah C. Johnson, Daniel G. Wing. The di- 
rectors then re-elected the following officers of 
the Travelers Insurance Company: President, 
Louis F. Butler; vice-presidents, William Bro- 
mith, Bertrand A. Page, Walter G. Cowles and 
James L. Howard; vice-president and treasurer, 
L. Edmund Zacher; secretary, Benedict D. 
Flynn; assistant secretaries, Percy V. Bald- 
win and Daniel A. Read; comptroller, J. W. 
H. Pye; assistant comptrollers, Arthur C-. 
Squires, Charles R. Croul and Herbert W. 
Trafford; cashier, Wellington R. Slocum; as- 
sistant cashiers, Charles S. Robbins, Wilbur S. 
Sherwood and Walter Roberts; auditor, Charles 
D. Rarey; assistant auditors, Edwin K. Bar- 
rows, Frank J. Flynn, Charles S. Bissell and 
John J. Nolan; secretary, life department, J. 
Stanley Scott; assistant secretaries, life depart- 
ment, Frank H. Landon, Jr., Lewis M. Robot- 
ham, C. Arthur Hackney, Laurence P. Allison, 
John Malone and Raymond C. Dimon; secre- 
tary, accident department, John E. Ahern; as- 
sistant secretaries, accident department, 
Wyckoff Wilson, Joseph R. Lacy and Harold 
L. Parker; secretary, compensation and liabil- 
ity department, Robert J. Sullivan; assistant 
secretaries, compensation and liability depart- 
ment, M. Good Wolfe, Jesse W. Randall, San- 
ford, B. Perkins, Allen R. Goodale and Ernest 
H. Cady; secretary, group department, Howard 
E. Critchfield; assistant secretary, group de- 
partment, Charles W. Gamerdinger. 

Officers of the Travelers Indemnity and 
Travelers Fire companies also were re-elected 
for the year. 


Graham C. Wells Introduces Clancy 
Connell 

The new partnership of Wells & Connell 
was formally introduced to the life insurance 
general agent of New York city at a luncheon 
given Thursday last at the Lawyers Club by 
Graham C. Wells in honor of his new partner 
Clancy Connell. The new firm continues the 
general agency in New York of the Provident 
Mutual Life Insurance Company of Philadel- 
phia, formerly conducted by Mr. Wells. Both 
Mr. Wells and Mr. Connell are prominent in 
association work, the former being a past presi- 


dent of the National Association of Life Un- 
derwriters and the latter is a member of the 
executive committee of the New York Life 
Underwriters Association. 

The luncheon was attended by about fifty 
general agents. Mr. Wells presided. The 
speakers included M. Albert Linton, vice-presi- 
dent, and Franklin C. Morss, manager of 
agencies of the Provident Mutual, and Law- 
rence Priddy, Robert L. Jones and Julian S. 
Myrick. 


Arthur Hunter Elected Corresponding 
Member of Swiss Actuaries 
Arthur Hunter, third vice-president and chief 
actuary of the New York Life Insurance Com- 


pany, has just been elected a corresponding 
member of the Association of Swiss Actuaries. 
He is the only actuary in this country who has 
received this honor. 


Opportunities for General Agents in New 
York State 

Good personal producers of life insurance, 
who are able to crganize and conduct general 
agencies, would do well to communicate with 
the old line life company which advertises in 
another column. It is a New York State com- 
pany and it desires to secure general agents in 
certain territory in that State, outside of the 
Metropolitan district. Suitable men will be 
given liberal contracts and exclusive territory. 














It takes time to create a lasting thing 


deserved prominence without a well-aged back- 
ground—without their worth being tested by the 
varied trials which only Time can bring. 


O out under the skies some clear night, 
Gaze upon the countless worlds sprinkled 
throughout the firmament. Refle& upon our 
own world. And try to bring yourself to think 
that these worlds—that our world, say-—was 
created in days, weeks or months. 
You just... can’t. . . do it! 
It takes time to create lasting things. It takes 
time to try them—to test them. Few worth while 
things have sprung into being, full-fledged, over 
night—and continued, on and on, to be worth 
while. Few life insurance companies have risen into 


It takes years and years to firmly establish a mut- 
ual life insurance company—to fasten its roots 
deep in the warm earth of public confidence. But 
it’s worth it! Our forty years of service to the 
public have brought us a public confidence which 
we value as our greatest asset. It is this confidence 
which has been mainly responsible for the steady, 
constant and prosperous growth of the Security 
Mutual Life Insurance Company since 1886. 


Security Mutual Life can make an unusually attractive offer to the man 
who is considering Life Insurance as a vocation. Q Choice territories are 
still available to life underwriters of proven ability. ( We will gladly 
discuss these matters with you in person— or you can write for a copy of 
our new book, A Frank Talk On Your Future”. 











Company | | 


(“Wes SECURITY MUTUAL LIFE} 
| Insurance Insurance 
s Goren | Binghamton, New York 





} 











fe THAN 


ONE HUNDRED MILLIONS IN FORCE 











SOE ERIS bide T aoe 





uy 
ff 
a 
x 
Fi 
5, 





1926, 
conce 
678,5' 
total 


Ga 


Pr 
a not 
speak 
1909 
$64,6 
Fiske 
exper 
ducec 
lions 
twent 
a les 
ment 
polite 
from 
count 
than 
durin 
said | 
amon 
1920 
$18,0 
ually 
savin 
rema 
nurse 
train 
birth 
throu 
ence. 

Fa 
quite 
litera 
it is 
Fisk 
numb 
matte 
whicl 
have 
of tl 
the 


Pe 
most 
ate 
Mille 
Fred 
statu: 
econc¢ 
foun 
line 
it: is 
bad. 
1927, 
ing a 
ing. 

In 
pany, 
accur 
worl 
ment: 














kaa 





February 3, 1927 


THE SPECTATOR 





Life Insurance 








Three Billions in New Life Insurance 


(Concluded from page 3) 
1926, $209,370,417 ; total bonuses, dividends, and 
concessions to industrial policyholders $166,- 
678,588, to ordinary policyholders, $142,535,281, 
total $309,213,868. 


Gains IN MortaAtity THRrRouGH WELFARE 

bt Work 

President Fiske’s voice never fails to carry 
a note almost of reverence when he begins to 
speak of the! company’s welfare work. Since 
1909 this work has cost the company a total of 
$64,672,813. It was with great pride that Mr. 
Fiske pointed out that his actuaries estimate this 
expenditure has saved the company through re- 
duced mortality something over eighty-five mil- 
lions of dollars, so that a net profit of over 
twenty-one millions is shown. Expressed in 
a less material way, the work of this depart- 
ment has resulted in the mortality of the Metro- 
politan’s industrial policyholders being reduced 
from a figure considerably higher than the 
country-wide average to one somewhat lower 
than the average. This has been accomplished 
during the years 1911-1926 inclusive. It was 
said by Mr. Fiske that if the death rate of 1911 
among industrial policyholders had prevailed in 
1926 the company would have had to pay out 
$18,000,000 more in death claims than was act- 
ually the case. A large part of this mortality 
saving falls in the infant class, where most 
remarkable results have been attained. The 
nurses of the welfare department are especially 
trained in caring for mothers just before child- 
birth and in carrying the new-born babes 
through the first precarious days of their exist- 
ence. 

Family hygiene is promoted by the company 
quite as much by a tremendous volume of 
literature as through the nursing service. While 
it is not essential to give the figures here, Mr. 
Fiske read to his managers a report of the 
number of pieces of literature distributed upon 
matters of infant health and family hygiene 
which ran into many millions and which must 
have had a marked effect upon the mortality 
of the industrial department as well as upon 
the health and happiness of the nation. 


Prepicts CONTAINING PROSPERITY 

President Fiske occupied the stage during 
most of Thursday morning, although relieved 
at times by Second Vice-President Harry J. 
Miller. At the Friday session Vice-President 
Frederick H. Ecker discussed the investment 
status of the company and also the general 
economic situation of the United States. He 
found every indication of prosperity in every 
line of business excepting agriculture, where 
it is generally recognized that conditions are 
bad. He predicted continuing prosperity in 
1927, being careful, however, to sound a warn- 
ing against an over-extension of instalment buy- 
ing. 

In reference to the investments of the com- 
pany, he pointed out that it has the “greatest 
accumulation of investment holdings in the 
world.” The average yield of all the invest- 


ments of the company during 1926 was 4.91 per 





cent. Mr. Ecker said that the daily average 
income of the company available for investment 
is $1,494,000. 

Other speakers Friday morning included Sec- 
ond Vice-President Francis O. Ayres, Second 
Vice-President Robert Lynn Cox, Second Vice- 
President Harry J. Miller, and Third Vice- 
President Ernest J. Wilkes, A. F. C. Fiske 
and Samuel Milligan. 

Over 700 managers were present at the meet- 
ings as well as a large number of assistant man- 
agers and agents who had won special produc- 
tion honors. 


SPEAKS AT METROPOLITAN DINNER 
Otto H. Kahn Reviews Economic Condi- 
tion of World 
Otto H. Kahn, of Kuhn, Loeb and Company, 
New York bankers, was the principal speaker 
at a dinner given Saturday evening last at the 
Hotel Astor, New York, by the Metropolitan 
Life Insurance Company to its managers. The 
affair concluded the annual convention of man- 
agers and was attended by nearly one thousand 
people, crowding the grand ball-room of the 

hotel tc its utmost capacity. 

Haley Fiske, president of the company, gave 
a short resumé of the accomplishments of the 
company during 1926 and also outlined its work 
along welfare and social service lines, chiefly 
for the benefit of the guests and his radio audi- 
ence. The other speakers beside Mr. Kahn 
were the Rev. Canon Cody, D.D., LL.D., of 
Toronto, Canada, and Terrence F. Cunneen, 
third deputy superintendent of insurance of 
New York, who spoke in the absence of James 
A. Beha, superintendent of insurance of New 
York. Mr. Kahn delivered a very able review 


of economic conditions both in America and 
abroad, sounding a distinctly optimistic note. 


The following officers of the company and 
their guests were seated at the head table: 


James S. Roberts, secretary; A. C. Camp- 
bell, third vice-president; Samuel Milligan, 
third vice-president; Henry Bruere, third vice- 
president; Langdon P. Marvin, director; Ray- 
mond V. Carpenter, actuary; Dr. Thomas H. 
Willard, medical director; Ernest H. Wilkes, 
third vice-president; George T. Wight, Life 
Insurance Presidents Association; Henry W. 
George, treasurer; William L. DeBost, director ; 
James E. Kavanagh, second vice-president; Dr. 
Edgar L. Collis, professor, Welsh National 
School of Medicine, Cardiff, Wales; A. F. C. 
Fiske, third vice-president; John Bassett, The 
Gazette, Montreal, Canada; Francis O. Ayres, 
second vice-president ; Louis G. Kaufman, Chat- 
ham and Phoenix National Bank, New York 
city; Hon. Morgan J. O’Brien, director; Fred- 
erick H. Ecker, vice-president; Otto H. Kahn, 
banker, New York city; Haley Fiske, presi- 
dent; Rev. Canon Cody, D.D., LL.D., Toronto, 
Canada; Rev. Selden P. Delany, D.D., New 
York city; Rev. Paul B. Bull, C.R., General 
Theological Seminary; E. N. Brown, chairman, 
St. Louis-San Francisco Railway Co.; Henry 
Ollesheimer, director; Harry J. Miller, second 
vice-president; Hon. Nelson B. Hadley, chief 
examiner, Insurance Department; Arthur Wil- 
liams, director; Dr. Lee K. Frankel, second 
vice-president; Dr. Louis I. Harris, Health 
Commissioner, New York city; Dr. Augustus 
S. Knight, medical director; Robert Lynn Cox, 
second vice-president; Grady H. Hipp, Insur- 
ance Department, Albany; James D. Craig, act- 
uary; Frederick C. Tanner, attorney, New 
York city; Joseph P. Day, director; Andrew J. 
Thomas, architect, New York city; Walter 
Stabler, comptroller; Francis R. Stoddard, 
counselor-at-law; Leroy A. Lincoln, general 
counsel; Harold MacD. Anderson, editor, New 
York Sun. 











LEADING Propucers OF THE METROPOLITAN LirFE INSURANCE COMPANY 


Reading from left to right: 


Victor Mushabac, New York, leader in industrial 


increase; Haley Fiske, Jr., divisional sales manager, Metropolitan territory, group divi- 


sion: Assistant Manager Benjamin Harkavy, 
Jacob Ratner, New York, leader in ordinary. 
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3rooklyn, leader in accident and health; 
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THE CHANGING ORDER 


Few people realize how completely the age of individuality in living has passed away. 


Not so long ago the farmer raised everything that his family ate, except sugar, tea 
and coffee, and some made their own sugar and a coffee of sorts. 


He and his wife and the boys and girls manufactured nearly everything they wore: 
That was independence, but it made life hard and narrow. 


At first slowly, then very rapidly, the great change has come. Everybody is a 
specialist, and everybody depends on others. Life has become co-operative. 


As a result the producing individual becomes increasingly powerful and valuable. 
But tragedy and disaster usually follow his premature death or disability. 


Through death or disability the producer defaults in the co-operative contract and, 
so far as his dependents are concerned, the entire social program breaks down, unless 
the value of the worker can in part be translated into cash, enabling dependents to go 
on with the contract. 


This calls for co-operation which outreaches both disability and death. 
Life Insurance on the mutual plan outreaches both death and disability. 


For the mass of men who die in their producing years, with few assets except their 
earning power, Life Insurance is as necessary as water under a ship or steam behind the 
piston rods of a locomotive. 


Society would have had to invent Life Insurance as it progressed into the era of co-opera- 
tion had Life Insurance as a matter of fact not illustrated and applied the principle of co- 
operation long before it appeared in industry and living. | 


LIFE INSURANCE IS THE INDISPENSABLE COROLLARY OF THE 
MODERN PROGRAM OF LIFE. 


It has preached and prophesied for many years. 
To its claims men now listen gladly. 


Its growth in recent years has been marvelous; but as expressed in its balance-sheets 
and in its outstanding insurance, it still pitifully fails to express the value of human 
life. 


It is nevertheless unmistakably changing the picture of society. 


It is the sinking-fund which meets the demands of death—the obligations that mature 
with the passing out of every worth-while life. 


Think about these truths. 

Recognize the new order. 

Put yourself in harmony with it. 

See one of our ten thousand agents. He will complete the story. 


NEW YORK LIFE INSURANCE COMPANY 
DaRWIN P. KINGSLEY, President. 
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PRUDENTIAL LEADS IN INDUSTRIAL 
Total New Issues Amount to $2,389,831,= 
000—Industrial $1,304,686,000 

The preliminary figures from the annual 
statement of the Prudential Insurance Com- 
pany of America indicate that the organization 
has retained its position as carrying more in- 
dustrial insurance in force than any other and 
regained its position as the leader in new indus- 
trial insurance written in any life insurance 
company. 

According to announcements made last week 
the total industrial issues, including additions, 
during 1926 amounted to $1,304,686,000. The 
total industrial insurance in force as of Decem- 
ber 31, 1926, amounted to $5,572,549,000. 

In the ordinary branch, the Prudential’s total 
new issues amounted to $1,085,145,000. Its total 
insurance in force in this branch, as of Decem- 
ber 31, 1926, amounts to $4,953,324,000. The 
total of new issues, including additions, in both 
branches, amounts to $2,389,831,000. The total 
insurance in force in both branches amounts 
to $10,525,873,000. 

The gain in new insurance written over 1925 
amounted to $181,653,000, while the gain in in- 
surance in force amounted to $1,644,724,000. 


Bankers Reserve Life Reports Excellent 
Growth 

In 1926 the Bankers Reserve Life Company 
of Omaha, Neb., had its best year and now oc- 
cupies a stronger position than ever before in 
its history, which covers three decades. Its 
new business issued last year, $26,350,000, was 
over $2,300,000 greater than in 1925, and it 
ended the year with $110,350,000 of insurance 
in force, this sum exceeding that of a year ago 
by nearly $9,000,000. Its assets increased over 
$1,250,000 last year, now amounting to $17,838,- 
736, and its surplus to policyholders, including 
policy dividends calculated for 1927, amounts 
to over $1,924,000, thus showing a substantial 
gain for the year. The policy reserve at the 
end of 1926 was $14,914,137, or about $1,200,- 
000 more than a year ago. Among the prin- 
cipal assets of the company are noted State, 
county, municipal and school bonds valued at 
$11,282,290; first mortgage on real estate, 
$1,326,370; loans to policyholders, $3,565,340; 
cash, $384,422; real estate, $793,216, and other 
smaller items. The company has openings for 
managers for territory in the States of Del- 
aware, Vermont and Connecticut. President R. 
L. Robison and his associate officers have rea- 
son to be highly gratified with the results of the 
year’s business. 


Northwestern Mutual Life’s Gains 

On scanning the comparative figures from 
the annual statements of the Northwestern Mu- 
tual Life Insurance Company, of Milwaukee, 
for the years 1925 and 1926, very gratifying 
increases in 1926 in all important items are 
noticed. Among the gains shown are: In total 
income, $9,701,315; in payments to’ policyhold- 
ers, $5,431,214 (including a gain in dividends of 
$3,850,681) ; in assets, $50,564,801, and in con- 
tingency reserve, $4,052,350. The company, as 
of December 31, last, reports assets of $728,- 
766,311, with a contingency reserve of $49,448,- 





390. Its premiums last year were $106,989,- 
252, and its payments to policyholders $77,- 
271,7¢0. The insurance in force at the close 
of 1926 was $3,303,842,471, an increase of $203,- 
085,093, while the new business paid for in 1926 
was $336,658,163. President William D. Van 
Dyke and his associates merit congratulation 
upon the excellent outcome of the year’s opera- 
tions. 


Handsome Gains of Great-West Life 

A comparison of important items from the 
statement, as of December 31, 1926, with that 
a year earlier, shows that the Great-West Life 
Assurance Company of Winnipeg, Canada, 
made very handsome increases last year. The 
new business issued in 1926 amounted to $72,- 
205,135, and it closed the year with business in 
force amounting to $453,758,333, these amounts 
representing increases respectively, of $688,778 
and $36,055,175. The company’s income in- 
creased $2,333,326 to the sum of $21,812,121; 
its assets grew to the extent of $10,343,376, now 
amounting to $83,520,346, while its earned sur- 
plus was $4,086,872, or $124,470 more than in 
the preceding year. The provision made for 
future profits to policyholders, $8,314,525, is 
greater by $1,078,453 than a year ago, and the 
unassigned profits and contingency reserve, $3,- 
153,080, is $351,508 more than at the end of 
1925. The surplus earned last year was the 
largest in the company’s history, and during 
the present year the company will pay increased 
profits to its policyholders. The Great-West 
Life has for many years steadily increased its 
business and its financial strength. G. W. 
Allan is its president, A. Jardine is its secretary 
and C. C. Ferguson is its general manager. 





Penn Mutual Life Writes Its Biggest 
Business 

During 1926 the Penn Mutual Life, of Phila- 
delphia, delivered policies amounting to $215,- 
174,510, which is the largest amount of new 
business written in any one year during its his- 
tory. The company’s seventy-ninth annual 
statement shows that its insurance in force now 
amounts to $1,584,288,506, and that its assets 
on December 31 last, were $339,245,360, its 
contingency reserve, after providing for liabil- 
ties, being $27,169,802. The company’s mor- 
tality experience last year was favorable, and 
it paid death claims amounting to $14,732,275. 
In addition, living members received in matured 
endowments and annuities, accumulated re- 
serves, premium abatements, disability bene- 
fits, etc., $22,974,169, making the aggregate pay- 
ments last year to policyholders and_ benefici- 
aries, $37,706,444. Since its organization, in 
1847, the company has paid policyholders $517,- 
374,164. Its 1927 dividend award exceeds $13,- 
000,000. President William A. Law and his 
associate officers are to be congratulated upon 
the fine results of the year’s business. 


George Washington Life Progressing 

Excellent progress was made in 1926 by the 
George Washington Life Insurance Company 
of Charleston, W. Va., it having increased its 
assets about $500,000 and added over $400,000 
to its policy reserve, as well as making a sub- 


II 


MARYLAND LIFE MEN MEET 
Agents from a Number of States Hear Ad- 
dresses and Conference Talks 

Coming to Baltimore from Georgia, North 
Carolina, South Carolina, Virginia, West Vir- 
ginia and Pennsylvania, a number of general 
and local agents of the Maryland Life Insur- 
ance Company, of Baltimore, took part in a 
two-days’ conference on January 12 and 13. 
The visitors were greeted by Douglas H. Rose, 
president of the company, and the other of- 
cers, and then went into the session, with 
Charles C. Clabaugh, superintendent of agen- 
cies, presiding. 

The program consisted of conferences on 
both days, with mid-day luncheons, at which 
there were prominent speakers; a theater party 
on the first evening, and a company banquet on 
the second evening. 


The speaker for the luncheon on Wednesday, 
January 12, was R. U. Darby, general agent of 
the Massachusetts Mutual Life. 


Great Progress of Equitable Life of Iowa 

Some of the notable advances made by the 
Equitable Life Insurance Company of Iowa, 
Des Moines, during the past year are, in round 
numbers, as follows: In admitted assets, $o,- 
141,000; in surplus to policyholders, including 
both assigned and unassigned surplus, $768,000; 
in insurance in force, $51,205,000; in new in- 
surance paid for, $14,428,000. The Equitable 
Life closed the year 1926 with admitted assets 
of $76,806,952, and with assigned and unas- 
signed surplus and capital of $8,348,567. Its 
deposit with the State of Iowa aggregates $66,- 
889,843, and is $1,955,802 in excess of the legal 
requirements. Last year the dividends appor- 
tioned to policyholders amounted to $3,238,858 
—an increase of $438,000 over those appor- 
tioned in 1925. The dividends paid to policy- 
holders of in the last decade have aggregated 
$14,183,711, and in the same period the death 
losses paid amounted to $12,762,577. In the 
last ten years the actual mortality was but 41.2 
per cent of the expected, and in 1926 it was 
only 35.2 per cent of the expected. At the end 
of 1926 the company’s insurance in force 
amounted to $475,449,171, and the new insur- 
ance paid for last year was $83,958,009. The 
Equitable Life has certainly made a fine record 
of progress, not only in 1926 but during nume- 
rous preceding years, and President H. S. 
Nollem and all who are interested in the com- 
pany are entitled to feel highly gratified with 
the results achieved. 








stantial increase in surplus to policyholders. Its 
premium income last year likewise increased 
over $50,000, and its total income increased 
about $138,000. The company closed the year 
with $4,432,811 of assets, a policy reserve of 
$3,848,789 and a surplus to policyholders of 
$310,000. Its total income last year exceeded 
$1,250,000. Since its organization, in 1906, the 
company has paid policyholders $2,777,707. 
Harrison B. Smith is president of this enter- 
prising company and Ernest C. Milair is vice- 
president, secretary and director of agencies. 
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IN THESE FIGURES 


HE new interests of the Inter- 

Southern Life took charge in April 
of last year. To the Company they 
brought the constructive viewpoint of 
broad experience; the conservative 
methods of sound success; and the posi- 
tive security of great resources. 


By June, the results of the first efforts to 


Last 6 Months of 1925 
Last 6 Months of 1926 


GAIN 


First 6 Months of 1926 
Last 6 Months of 1926 


GAIN 








HESE gains were earned with the 
assistance of a sales plan that in- 
creases production and income of the 
agent, no less surely than it builds vol- 
ume for the Company. This plan ‘is 
based on your personal needs. - 


ESTABLISHED - 1905 - IN 


Insurance in Force over - . 








BUILDING T HE GREATER INTER - 


Is Indelibly Written 
A RECORD of PROGRESS 














upbuild the Company were evident. 
The year’s greatest accomplishments 
were made, of course, during the latter 
half; and in figures for the six months of 
July through December, there is re- 
flected striking progress andthevery real 
success that the new organization is 
winning. 


pi Comparison of business written during the last six months of 1925 \ 


against the same period in 1926; and during the first half of 1926 
against the second half, shows the following gains: 


$11,446,125.00 
$19,431,485.00 


$ 7,985,360.00 


$12,464,275.00 
$19,431,485.00 


$ 6,967,210.00 








The,percentage of gain, 1926 over 1925, was 68%. The percentage 
X of gain, last half of 1926 over first half, was 56%. po 


Together with the opportunities which 
the vision and development of this Com- 
pany is creating for active and far- 
sighted men, it will interest you. We 
will be glad to send you full information. 
Write direct to— 


CAREY G. ARNETT, President 


| INTER-SOUTHERN LIFE INSURANCE CO. 


LOUISVILLE - KENTUCKY 


Capital, Surplus and Reserves for Protection of Policyholders, $11,806,168.68 


ad o cd ad $110,000,000.00 
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National Life Association in $100,000,000 
Class 

Over a year ago the National Life Associa- 
tion of Des Moines, Ia., set for its goal the 
closing of 1926 with $100,000,000 of business in 
force. It has been successful in accomplishing 
the objective of its year’s work, and it is now 
in the $100,000,000 class, a net increase of $8,- 
715,000 having put the Association well beyond 
that mark. In reaching this important mile- 
stone, the Association may justly feel proud of 
its success. Increases in assets and surplus have 
been commensurate -with the increase of insur- 
ance in force, and emphasize the increasing 
stability of the National Life Association. It 

















James P. Hewitt 


President, National Life Association 


has now more than $3,270,000 in securities de- 
posited with the Iowa Insurance Department. 
It is operating in twenty-five States and has, 
during the past twenty-seven years of continu- 
ous service, laid an excellent foundation for 
future growth. President James P. Hewitt and 
his associates merit congratulation upon the 
success achieved during the year just closed. 


Standard of St. Louis Writes Over a Mil- 
lion in First Month 

Herman E. Perry, president of the Standard 
Life Insurance Company of St. Louis, which 
was recently organized to take over the busi- 
ness of the old Standard of Georgia, reports 
that the new company wrote $1,015,250 of new 
life insurance during its first month of pro- 


ee 
cuction. 


-—The agency of H. M. Willet & Son, Atlanta, Ga., 
Tepresenting the Penn Mutual Life of Philadelphia, 
paid-for business in 1926 of $2,400,000. 


wrote 


DARBY DAY BACK 


Will Become General Agent in Chi- 
cago for Union Central 


BUILT HUGE AGENCY 


Was One of Country’s Biggest General 
Agents When He Retired Several 
Years Ago 
John D. Sage, president of the Union Cen- 
tral Life Insurance Company, of Cincinnati, 
has announced the appointment of Darby A. 
Day as general agent for the company in Chi- 
cago. Mr. Day succeeds the late Edward A. 
Ferguson, whose close personal friend he was. 
Mr. Day’s appointment was as of February 1. 
Previous to his retirement from active busi- 
ness about three years ago Mr. Day had for 
many years been manager in Chicago for the 
Mutual Life Insurance Company of New York. 
In that position he built up one of the largest 
life insurance selling organizations in the coun- 
try with a production record that kept him con- 
tinuously among the two or three leading agen- 
cies of the country. He was active in the Life 
Underwriters Association of Chicago, and was 
for the convention 
Life Under- 


the leader in preparation 
of the National Association 
wriers which was held there in 1923. 


of 


In commenting upon the appointment, Presi- 
“We believe the Union Cen- 
tral is to be congratulated on securing the ser- 
vices of such an outstanding insurance man.” 


dent Sage says: 


Brooklyn National Organizes Century Club 

The first monthly luncheon of the Century 
Club of the Brooklyn National Life Insurance 
Company was held at the Brooklyn Chamber 
of Commerce on Tuesday, January 25, and was 
attended by the following 
Townsend, Jr., Willis J. 


enthusiastically 


agents: Franklin 






Clark, Fred R. Graves, Andrew Fisher, Jr., S. 
Grubman, S. A. Waldman, J. L. Sherin, Joe 
Paisner and William Kamien. 

“Big Bill’ Kamien, acting as toastmaster, 
spoke on the aims of the organization, and ex- 
pressed confidence in the ability of every agent 
to reach his goal of $100,000 of paid-for busi- 
ness. 

L. W. Ward, superintendent of agencies, ex- 
plained in detail the features of the company’s 
new “Economic Policy,” and emphasized the 
benefits of this contract as applied to the sala- 
ried man. 

“Bill” Hookes’ subject was the proper time 
to interview prospects. “Any time is the 
proper time,” said “Bill,” “so let’s go.” 

Further meetings will be held each month 
and are to be addressed by men prominent in 
life insurance circles. 

E. M. Franklin’s Half-Century of Service 

Few men, relatively speaking, have made such 
a record of continuous service with one busi- 
ness concern as has Edward M. Franklin, who 
has just completed a half-century of service 
with the New York Life Insurance Company, 
at its head office in New York. Mr. Franklin, 
who is in charge of the supply department of 
the New York Life, has been with that com- 
pany for fifty years, or since 1877; while his 
father, Morris Franklin, was president of the 
same company for over 37 years, beginning in 
1848, or 79 years ago. When Morris Frank- 
lin took office as president, the assets of the 
New York Life were comparatively small— 
the earliest available figures showing $17,406 
of net assets on December 31, 1845, whereas 
at the time of his death, in 1885, they exceeded 
$66,000,000, and at the present time the re- 
sources of the company are probably in excess 
of $1,250,000,000. E. M. Franklin’s period of 
service with the company has been a most 
eventful and interesting one. 





EXTRACTS FROM STATEMENTS 


OF LIFE INSURANCE COMPANIES 


Total Total 
Name and Location of Company Admitted Surplus Total Total New Insurance Increase 
Assets, to Policy- Income Disburse-  Paid-For in Force Over 
Jan 1, 1927 holders* ments Insurance Jan. 1, 1927 Jan. 1, 1926 
Abraham Lincoln Life, Springfield, Ill. ...... $2,506,157 $322,934 $1,230,545 $1,083,946  $5,098,$16 123,618,162 $1,211,073 
Agricultural Life, Bay Citv, Mich........... 2,185,887 291,502 694,705 384,476 3,751,765 17,078,598 1,801,598 
American Provident Life, Houston, Tex... .. 190,543 150,000 127,844 37,843 449,000 MOBO sz ca cones 
Atlantic Life, Richmond, Va............... 17,379,966 1,651,664 5,174,020 3,756,981 er 138,525,869 11,502,385 
C20, 
Cosmopolitan Life, Topeka, Kan............ 146,307 138,341 64,151 74,777 1,791,500 eS meer © 
Farmers and Traders Life, Syracuse, N. Y... 3 ee 819,177 368,790 rpteene 24,625,909 3,766,888 
05,322,692 
Federal Union Life, Cincinnati, O........... 2,665,161 360,904 938,926 624,302 pee 25,242,873 2,368,495 
c131,5) 
George Washington, Charleston, W. Va...... 4,358,601 340,060 1,250,417 826,619 3,950,277 25,244,012 638,026 
Great American Life, Hutchinson, Kan...... 892,097 222,441 384,453 294,139 3,877,662 8,659,165 2,576,824 
Home Life, New York City................ 57,756,218 2,890,870 12,500,129 9,579,214 43,072,331 301,744,243 20,406,228 
Illinois Life, Chicago, Ill...............200- 32,243,822 2,019,350 6,513,052 4,360,360 25,954,182 173,286,705 6,152,685 
Imperial Life, Asheville, N.C.............. 526,993 170,389 736,636 647,545 aan 9,897,342 2,364,734 
b5,516,25 
Lamar Life, Jackson, Miss..............++- 4,730,516 300,000 1,773,946 903,319 12,730,692 52,843,046 5,841,327 


Metropolitan Life, New York City. .....2,108,004,385 122,236,122 595,596,506 


a1,164,457,112 a6,566,596,872 a607,089,123 
b1,241,207,716 65,487,800,648 b474,348,532 
c606,110,322 c1,444,584,107 ¢320,297,180 


Michigan Mutual, Detroit, Mich....... 21,586,559 2,107,381 4,524,160 3,351,935 22,234,584 125,133,983 6,888,712 
Mutual Benefit Life, Newark, N. J...... $451,468,234 19,601.370 94,070,734 63,560,693 245,369,131 2,082,028,221 146,939,376 
New World Life, Spokane, Wash....... 7,133,145 1,816,908 1,784,844 1,134,213 9,581,576 40,728,429 3,493,118 
Occidental Life, Los Angeles, Cal....... 13,585,653 700,584 4,285,859 2,627,472 15,965,905 102,776,729 713,862 
Peoples Life, Frankford, Ind........... 5,002,311 567,115 1,459,033 893,258 9,317,320 43,529,218 3,028,278 
Public Savings, Indianapolis, Ind....... 5,482,635 785,635 3,887,925 2,983,630 ee 132,326,689 19,689,686 
822,586 
Service Life, Lincoln, Neb............. 522,558 211,779 632,659 475,454 ae 13,305,865 -{18,803,304 
0549, 
Southeastern Life, Greenville, S.C...... 3,089,334 277,213 913,266 640,429 ey 30,637,231 1,584,076 
c809, 
Sun Life, Baltimore, Md............... 5,898,817 1,265,000 2,162,911 1,293,716 a4,125,950 
617,323,559 75,327,285 8,991,403 
Jnited Life & Accident, Concord, N’.H. 4,850,882 845,933 1,915,757 1,325,410 13,268,709 50,002,386 5,233,479 
Western & Southern, Cincinnati, 0...... 65,007,479 8,832,229 21,811,791 13,236,100 045,739,530 505,503,086 67,503,086 
b144,089,161 
f™~ * Includes capital. a Ordinary. } Industrial. c Group. + New York Standard. + Decrease is due to discontinuance of a large group 


contract. 
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FIVE YEARS YOUNG 


Kansas’ Strongest 
Life Insurance Company 





f Capital........ $275,000 


Sewpies........ $460,000 


SALESMEN WANTED 


To sell something new in 
life insurance in Minne- 
sota, Iowa, Nebraska, Mis- 
ae souri, Kansas, Arkansas, 


Our New Home Office Oklahoma and Texas. 


“Built Without Using a 
Dollar of Policyholders’ 
Money.” 


National Reserve Life Ins. Co. 


GEO. GODFREY MOORE, President 
Topeka. Kansas 














SIX MILLIONS ON 








POLICY HOLDERS 




















THE BERKSHIRE LIFE 
INSURANCE COMPANY 


founded in 1851, has just completed its 
Seventy-Fifth Anniversary, with a sub- 
stantial increase in new business over 
1925. All previous records have been 
shattered. This great expansion is due 
in marked degree to the splendid spirit of 
co-operation between the Home Office 
and the Field Force. 


Men contemplating entering life insur- 
ance business would do well to communi- 
cate with this fine old Massachusetts 


company before definitely deciding. 


BERKSHIRE LIFE INSURANCE COMPANY 


Pittsfield, Massachusetts 





OCTOBER—“POLICY HOLDERS’ 


Month” established a new record. 


OUR TOTAL OF NEW EXAMINED 
business for the month was $21,081,- 
774 of which $6,452,939, or more 


than 30 per cent, was on the lives of 


policy holders. 
COMPANY PLANS FOR POLICY 


Holder co-operation made this pos- 


sible. 


BANKERS LIFE COMPANY 








GERARD S. NOLLEN, President 


Established 1879 


Des Moines, Iowa 
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|, THE LIFE INSURANCE COMPANY 
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Richmond, Virginia 


FIFTY-SIX YEARS OF CONSERVATIVE AND 


SUCCESSFUL MANAGEMENT 


4 JOHN G. WALKER 
i Chairman of the Board 
\ 


Insurance in force over - - $300,000,000 


BRADFORD H. WALKER ih 


President 
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Life Insurance 








New and 


Retired Life Insurance Companies 


in 1926 


NEW AND PROJECTED IN 1926 

American Citizens Life Ins. Co., 83 East Broad 
street, Columbus, Ohio. President, H. P. 
Angel; secretary, W. H. Fledderjohann. 

American Farmers Mutual Life Ins. Co., Des 
Moines, Ia. 

American Home Life Co., Terre Haute, Ind. 

American Liberty Life and Casualty Co., Lit- 
tle Rock, Ark. 

American Thrift Assurance Co., Omaha, Neb. 

Colorado Life Ins. Co., Denver, Colo. 

Denver Life Ins. Co., Denver, Colo. 

Dependable Life Ins. Co., Camden, Ark. 

Equitable Savings Life Ins. Co., Kansas City, 
Kan. 

Farmers Mutual Life Ins. Co., Madison, Wis. 
President, L. A. Anderson. 

General Life Ins. Co. of Oakland, Cal., Oak- 
land, Calif. 

Great American Life Ins. Co., Greenville, S. C. 
President, Frank F. Martin; vice-president 
and general manager, E. Roy Stone. 

Guarantee Life Ins. Co., Topeka, Kan. Presi- 
dent and general manager, Chas. N. Deng- 
man; secretary-treasurer, J. E. Erwin. 

Guardian Life Ins. Co., Topeka, Kan. 

Home Guardian Life Ins. Co., Lincoln, Neb. 

Immediate Life Ins. Co. of America, Mechan- 
ics Trust Co. Bldg., Harrisburg, Penna. 

Indemnity Life and Casualty Co., 805 Fidelity 
Trust Bldg., Indianapolis, Ind. 

Judea Life Ins. Co., New York, N. Y. 

Lloyds Life Ins. Co., Kansas City, Mo. Vice- 

president, W. W. Bryant. 

Louisville Life and Accident Ins. Co., Frank- 
fort, Ky. 

Midwest Mutual Life Ins. Co., Des Moines, 
Ia. President, Wilbur M. Johnson; vice-presi- 
dent, A. E. Read; secretary-actuary, A. G. 
Wellman; treasurer, J. E. Atwood. 

Monarch Life Ins. Co., Kansas City, Kan. 

National Republic Life Ins. Co., 11 So. La 
Salle street, Chicago, Ill. President, E. H. 
McConkey; vice-presidents, A. A. McKinley 
and Martin Archer ; secretary, Guy Guernsey ; 
treasurer, W. J. Newman. ‘ 

Old Safety National Ins. Co., Helena, Ark. 

Physicians Life Ins. Co., Little Rock, Ark. 

Pioneer Reserve Life Ins. Co., Little Rock, 
Ark. President, Walter B. Hollingsworth; 
vice-president, S. M. Brooks; secretary- 
treasurer, Leslie W. Holt. 

Premier Life Ins. Co., Little Rock, Ark. Presi- 
dent, A. B. Bush; secretary, J. De Iseh. Je: 

Pregressive Life Ins. Co., Litchfield, Ill. Presi- 
dent, Chas. E. Morgan; secretary, S: J. 
Workman. 

Sheridan Life Ins. Co., Chicago, III. 

Southern National Ins. Co., Little Rock, Ark. 

Southwestern Reserve Life Ins. Co., Long 
Beach, Calif. President, H. S. Blackman ; 
vice-president-manager of agents, W. af 
Bryan. 

Union Mutual Life Ins. Co., Des Moines, Ia. 

Union National Life Ins. Co., Kansas City, 

Mo. President, Chester Dale; secretary-treas- 

urer, O. W. Chandler. 


CHANGES AND RETIREMENTS IN 1926 

Cleveland Life Ins. Co., reinsured by the Sun 
Life Assurance Company of Canada. 

Equity Life Ins. Co., Great Falls, Mont., name 
changed to Lewis & Clark Ins. Co. 

Fidelity Life and Accident, Louisville, Ky., 
merged with the Washington Fidelity Na- 
tional, Chicago, Ill. — 

Idaho State Life Ins. Co. of Boise, Idaho, re- 
insured by Occidental Life Ins. Co. 

International Life and Trust Co. of Moline, 
Ill., name changed to International Life and 
Annuity Co. 

Liberty National Life Ins. Co., Morrilton, 
Ark., reinsured in Home Life of Fordyce, 
Ark. 

Medical Life Ins. Co., Waterloo, Ia., reinsured 
in Royal Union. 

Providers Life Assurance Company, Chicago, 
Ill., reinsured by Federal Reserve Life Ins. 
Co. 

Standard Life Ins. Co., Atlanta, Ga., taken 
over by the Standard Life of Arkansas. 

Texas Mutual Life Ins. Co., Dallas, Texas, 
taken over by United Fidelity Life Ins. Co., 
Dallas, Texas. 

Texas State Life Ins. Co., San Antonio, Texas. 
Retired. 

Union Reserve Life Ins. Co., Omaha, Neb., 

« merged with the Northwestern Life Ins. Co. 

United States National Life and Casualty of 
Chicago, merged with the Washington Fidel- 
ity National. 

Universal Life Ins. Co., Dubuque, Ia., merged 
with the Royal Union. 

Washington Life and Accident, Chicago, IIl., 
merged with the Washington Fidelity Na- 
tional. 

Western National Life Ins. Co., Cheyenne, 
Wyo., reinsured in the Central States Life 
Insurance Company. 


LICENSED IN 1926 

American Provident Life Ins. Co., Houston, 
Texas. President, James Craven; secretary, 
R. Cravens; vice-president, Kemp S. Dargan. 

Anchor Life and Accident Ins. Co., Kansas 
City, Mo. President, C. Dixon; secretary- 
treasurer, M. A. Dixon. 

Associated Ins. Co., Sacramento, Calif. 

Central West Life Ins. Co., Topeka, Kan. 

Century Life Ins. Co., 516 West Ninth street, 
Little Rock, Ark. President, A. E. Bush; 
secretary, J. D. Isch, Jr. 

Citizens National Life Ins. Co., 431 Missouri 
avenue, East St. Louis, Ill. 

Cosmopolitan Life Insurance Co., Topeka, Kan. 

Cosmopolitan Thrift Association, Lincoln, 
Neb. 

Credit Life Ins. Co., Springfield, Ohio. 

Farmers Mutual Life Ins. Co., Des Moines, Ia. 

Harvester Life Ins. Co., Dallas, Texas. Presi- 
dent, Geo. W. Jalonick, Jr.; secretary and 
director of agents, E. L. Stroud. 

Legal Reserve Life Co., Topeka, Kan. Presi- 
dent, Wm. Dorff; vice-president, Fred Coe. 

Monarch Life Ins. Co., Springfield, Mass. 








~ 
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President, Clyde W. Young; secretary, Carl- 
ton E. Nay. 

National Old Line Ins. Co., Little Rock, Ark. 
President, W. F. Ault; vice-presidents, Rus- 
sell E. Sharp and Fred J. Leeper; secretary, 
L. H. Hinkle; treasurer, G. M. Lamberson, 
and agency director, John Agar. 

Northwestern Life and Accident Co., Central 
Bldg., Seattle, Wash. President, T. C. 
Brownlee; secretary, N. H. Seil. 

Sentinel Life Ins. Co., Insurance Bldg., Kan- 
sas City, Mo. President, Arthur M. Hyde; 


secretary, S. W. Izard; treasurer, E. E. 
Smith. 
Standard Life Ins. Co., Little Rock, Ark. 


President, W. G. Pattison; vice-president, 
Claude A. Fuller; secretary-treasurer, Albert 
G. Ingalls; manager, W. A. Obesshain. 

Standard Life Ins. Co., St. Louis, Mo. Presi- 
dent, E. E. Perry. 

Union Mutual Life Ins. Co., Teachut Bldg., 
Des Moines, Ia. President, Wm. Schultz, Jr., 
secretary, Carl G. Schultz; treasurer, H. E. 
Schultz. 

United Benefit Life Ins. Co., Omaha, Neb. 
President, H. S. Weller; secretary, Miles 
Scheaffer; treasurer, C. C. Criss; medical 
director, Neil L. Criss, M.D. 

Washington Fidelity National Ins. Co., 29 So. 
La Salle street, Chicago, Ill. Chairman of 
board, Albert M. Johnson; president, Geo. 
R. Kendall; secretary, James F. Ramey; 
treasurer, Claude P. Kendall. 

(This company is the combination of the fol- 
lowing three companies: Fidelity Life and 
Accident, Louisville, Ky.; United States Na- 
tional Life and Casualty, Chicago, Ill., and 


Washington Life and Accident, Chicago, 
Ill.) 
Western Life Ins. Co., Chicago, Ill. Presi- 


dent and general manager, A. J. Hereford; 
vice-president, John V. Sills. 

Yellowstone Mutual Life Ins. Co., Zuttermeist- 
er Bldg., Caspar, Wyo. President, R. F. 
Marquis; vice-presidentgeneral manager, C. 
A. Barton. 


St. Louis Life Underwriters Elect 

St. Louis, Mo., January 29.—Henry E. 
Walker, director of the commercial branch of- 
fice of the New York Life In3urance Company 
in St. Louis, has been elected president of the 
Life Underwriters Association of St. Louis, 
Mo. Mr. Walker has been in charge of the 
New York Life office for the past three years. 

Other officers elected by the Life Under- 
writers were: First vice-president, Arthur W. 
Green, Equitable of New York; second vice- 
president, P. H. Doan, New York Life; secre- 
tary-treasurer, E. A. Pickel, Phoenix Mutual 
Life; chairman of executive committee, Charles 
L. Byars, Travelers. 


A. T. Maclean Elected Actuary of Massa- 
chusetts Mutual 

Alexander T. Maclean, formerly associate 
actuary of the Massachusetts Mutual Life In- 
surance Company of Springfield, Mass., was 
elected actuary at a meeting of the board of 
directors held last week. He succeeds the late 
C. H. Angell. 
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Address Home Office For Agency Connection 


ni JAMPTON ROADS 


FIRE «>» MARINE 
Insurance Company 
NORFOLK, VA. 


P. D. BAIN HENRY G. BARBEE 
Chairman of the Board President 





FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 





INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1926 





Reserve for Unearned Premiums .............. $1,239, 147.00 

oe oS eee ee er errr ne 384,909.00 

ON Race er $500,000.00 

PE IIE. scinwesercaseeee vias 1,274,407.00 

Surplus to Policyholders..................- 1,774, 407.00 
NEN oy cones) wn pee ena < ae ee $3,398, 463. 00 

OR Ns Ee eres Chairman of Board 

Se. cckcbshctnenw resales ae Gwks eae tinee meee President 
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Parachutes 


A pull at a cord, a billowing of silken folds, a 
and what might have been a disaster becomes 
merely an incident. With parachutes safety 
obtains where certain destruction resulted 4 
before. | q 


Sound insurance policies are the para- 
chutes of modern business—safety devices 
which save from disastrous loss when fire, 
lightning, windstorm, tornado or other mis- 
fortunes occur and damage or destroy prop- 
erty. 


Everywhere—there are Fidelity-Phenix 
agents giving to their clients that complete 
and dependable protection—guaranteed by a 
Fidelity-Phenix policy. 


FIDELIT Y-PHENIX 


FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE,NEW YORK,N¥. 


ERNEST STURM, Chairman of the Board 
PAULL.HAID , President ~ 
e 


CASH CAPITAL~TEN MILLION DOLLARS 
NEW YORK ¢ CHICAGO * MONTREAL ¢ SAN FRANCISCO 























REINSURANCE 


FIRE and CASUALTY 


ROSSIA INSURANCE COMPANY 
of America 


THE* FIRE REASSURANCE COMPANY 


of New York” 


AMERICAN RESERVE INSURANCE CO. 


of New York 


LINCOLN FIRE INSURANCE COMPANY 


of New York 


THE FIRST REINSURANCE COMPANY 
of’ Hartford ' ~ 





115 BROAD S1., HARTFORD, CONN. 
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FURS Insured against Loss of any kind 
(except Moth and Wear and Tear) at 
All Times and All Places 
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New York City Chicago, Ill. 
General Agents - ‘All Risks” Department 


fais? Fire & Marine Insurance Co. 
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ARCHIE IN MEXICO 





Finds Insurance Business Surprisingly 
Well Regulated 





NEW MEXICO INSURANCE LAW 





The Various Chambers of Commerce Give 
Valuable Co-operation 
By LronarpD Woop, Jr. 

Just as THe Specrator had gone to press 
last week, Archibald Agent’s communique from 
Mexico arrived—late but welcomed! What had 
happened to him? We were all wondering 
“Probably kidnapped and held for ransom,” 
conjectured one. ‘Mescalied!’” said another, 
with a smack of his lips. “Woman-handled!” 
yawned the telephone operator, who is dread- 
fully tired of telling fair inquirers that Arch 
won't be back in New York for weeks. How- 
ever, what really happened was not nearly as 
exciting as any of these volunteered explana- 
tions. “Delayed between Tampico and Mex- 
ico City,” wired Arch and then got down to 
the hot facts from Mexico: 

“The ingredients that are in this boiling pot 
of Mexico are land, religion and education and 
these are spiced with socialism. When they 
are properly cooked they are to be served to 
Mexicans and Mexicans only. In other words, 
Mejico para los Mejicanos. This land of chile 
con carne has stopped rubbing its eyes and is 
looking squarely at the fact that most of its 
natural resources are owned by foreigners; the 
country also realizes that most of its people 
are dangerously illiterate and the Calles gov- 
ernment blames the religious forces for this— 
hence its sudden and drastic control of educa- 
tion and religion. 

“While the businesses of mining and oil are 
in a rather hectic condition due to the land pol- 
icy, which holds that the land shall be held and 
divided by Mexicans, the insurance business 
goes serenely on, with most of the foreign com- 
panies down here making money. The new. in- 
surance law which was born last May has for 
its Pa and Ma the present Mexican policy; it 
was passed primarily to stabilize and protect 
Mexican insurance interests. For instance, a 
man with property in Mexico must insure in 
only admitted companies—companies that have 
paid the entrance deposit of $100,000—and if 
caught insuring in nonadmitted companies, he 
is subject to imprisonment, the government 
claiming he has committed a fraud. Also, this 
new law keeps foreign companies from enter- 
ing the land and under-bidding and cutting 
rates. 

“The rates are rather high when compared 
with those of the United States and are based 
on the fire average of a town, the construction 
of the houses, the water and fire fighting facili- 
ties. For instance, a few years ago the rates 
in Tampico were doubled, but recently mod- 
ern fire fighting equipment has been installed 





and a careful inspection made, with the re- 
sult that the rates have been reduced 25 per 
cent. Tampico has had only one bad fire dur- 
ing the last eight months. 

“The Chambers of Commerce in the various 
cities cooperate splendidly with the Mexican 
Association of Fire Insurance Company Repre- 
sentatives. The worst thing that can happen 
to a merchant or business man in Mexico is to 
have his local chamber of commerce place his 
name on the delinquent list, and the fear of this 
does much to help the collecting of premiums 
and to lessen moral hazards. 

“At present, in Mexico City there are many 
request, for riot and strike insurance, but most 
of the companies are playing safe and are not 
writing it. At that, during an uprising there 
is very little property damage. The Mexican 
seems to have plenty of respect for property 
and not nearly so much for the human being. 
Also the outsider would imagine the land is 
rampant with hold-ups. Not at all! Kid- 
napping is much more popular. The victim, 
of course, is held for ransom. 

“The government down here imposes a tax 
on all policies, which, like the premium, is paid 
by the insured. There is also a government 
stamp tax that the insured pays. The broker 
does not draw any commission on these tax 
payments. 

“Most foreign companies operating in Mex- 
ico have a general agent, with headquarters in 
Mexico City. This agent appoints subagents 
throughout the country and has complete super- 
vision of these. 

“Altogether there about 32 British and other 
foreign companies doing business in Mexico. 
There are 6 American companies and 5 native 
companies of consequence. The fire premiums 
amount to about $6,000,000 yearly. 

“New foreign companies are coming into 
Mexico, but the Americans are holding back, 
probably because of the uncertainty of the fu- 
ture brought about by the present land laws 
involving oil and mining companies, which has 
a rather distressing effect on business in gen- 
eral. However, insurance is probably feeling 
it the least of all.” 


A Correction 
By an inadvertency the America Fore group 
of fire insurance companies was referred to in 
Tue Spectator of January 27 as the American 
Fore group. We are glad to apologize for this 
unfortunate error. 


Northern’s New Move 
(Concluded from page 3) 
our New York office. We not only look for- 
ward to enhancing our pleasant personal rela- 
tionship, but also to adding effectiveness to our 
business intercourse through increased and 
broader facilities. 
It is said that two other prominent compa- 
nies are seriously considering a similar move. 
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HUDDY ON AUTOMOBILES 


1927 Edition of This Valuable Work 
Contains Latest Interpretations 
of the Law 








THOUSANDS OF NEW DECISIONS 





All Phases of Liability and Insurance 
Treated 

The new 1927 (eighth) edition of The Law 
of Automobiles, by Xenophon P. Huddy, LL.B., 
of the New York Bar, has been issued and con- 
tains over 1500 pages of valuable information 
as to the laws and decision governing the op- 
eration of autmobolies, the liability in connec- 
tion therewith and the insurance of automobiles. 

Since the issuance of the latest previous edi- 
tion of Huddy on Automobiles, there have been 
thousands of new cases decided, containing the 
latest interpretations of the law. New kinds 
of accidents are constantly happening, new 
problems in statutory construction are arising 
and new experiments in legislation are being 
tried. As a result the development of the law 
has been rapid and court decisions are constantly 
being rendered relating to new angles of lia- 
bility, and construing the law under new con- 
ditions. 

Automobile accidents and negligence, the va- 
rious phases of liability of owners, the status 
of guests and passengers, the unauthorized use 
of machines, insurance in various phases, li- 
censing and registration, speed and control, 
chattel mortgages, conditional sales, liens upon 
motor vehicles, traffic laws, etc., are a few of 
the topics discussed in this valuable work. 
There are also innumerable notes specifying 
cases and amplifying the text. ; 

This digest is a most useful book for insur- 
ance adjusters, lawyers, companies and agents 
writing automobile insurance—in fact, for all 
who are required to be posted upon all classes 
of liability and insurance connected with auto- 
mobiles. 

The scope of this exhaustive and up-to-date 
work is, in general, indicated by the chapter 
titles, which are as follows: Definitions and 
general considerations; Historical; Nature and 
status of autmobiles; General right to use high- 
ways; Statutory regulation of motor vehicles; 
Municipal regulations; Federal control over 
motoring; Licensing and registration; Public 
carriage for hire, jitneys, taxicabs, ete.; Private 
hire of motor vehicles; Garages, garage keep- 
ers, filling stations, etc.; Chauffeurs; Miscel- 
laneous subjects of regulations; Law of the 
road; Negligence in operation of motor ve- 
hicles in generai; Speed and control; Equip- 
ment and condition of motor vehicles; Col- 
lisions with other vehicles; Duty to avoid in- 
jury to pedestrians; Duty of pedestrians to 
avoid injury; Miscellaneous travelers, cyclists, 
animals in highways; Frightening horses; Rail- 
road crossings; Collisions with street cars; Lia- 
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Desirable territory open for General Agencies 
in Virginia, Florida, Maryland, Kentucky and 
District of Columbia. Excellent opportunity 
for producers who can furnish unquestionable 
references. 


Our Home Life Insurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 














pt eo) Some SE = 


= 
es 1 >)-\- 9-7 -\ 1) > 
INSURANCE Co. 


CONTRACT 


‘LIFE 


TERRITOR 


FOR GOOD MEN 


CBRobbins, Pres. CA Svaboda, Secy 








Service of Quality to Policyholdere 
Contracts of Superiority to Representatives 
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Write for information relative to open territory. Have two or 
three agencies with business established where change is 


desired. 











Ambitious men of sales experience will be interested in the liberal agents 
contracts we are offering. 
Good openings for the right type of men. 
ASSETS OVER EIGHT MILLIONS 
INSURANCE IN FORCE OVER SEVENTY MILLIONS 


THE CAPITOL LIFE INSURANCE COMPANY 


Clarence J. Daly, President. DENVER, COLORADO 

















C. BE. Clarke, President J. R. Anthony, Jr. Secretary 


CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: Physicians Building, Jacksonville, Fla. 
Accident and Health Insurance 


Commercial and Industrial 

















The Third Supplement To The Handy Guide, 1926 


The third supplement to The Handy Guide to Premium Rates, Appli- 
cations and Policies, 1926 edition, has been issued by The Spectator Com- 
pany. This supplement contains new policy forms and premium rates of 
on prominent companies, thus bringing The Handy Guide fully up to 

ate. 

Copies of this supplement will be oueent to those subscribers to The 
Handy Guide whose names appear on The Spectator Company’s books, 
at 35 cents each, while the price to non-subscribers will be 50 cents. The 
three supplements to the 1926 edition of The Handy Guide will be fur- 
nished to subscribers to that book for $1.00. 


Orders should be addressed to 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE 135 WILLIAM STREET 
CHICAGO NEW YORE 

















(IN PRESS) 
Complete Surrender Value 


READY RECKONER 


Term Extension Net Premiums for all Periods 
of Years and Days Complete from Age 15 
Upwards; Also for All Yearly Intervals for 
Ages O-15; Reciprocals of Single Pre- 
miums for Life Insurance, Endow- 
ments and Pure Endowments 
American Experience 314% 


By FACKLER & BREIBY, Consulting Actuaries 


This valuable new work contains all necessary factors for 
calculating paid-up values and term extensions. The term 
extension tables entirely eliminate the mechanical operations 
of calculation for attained ages 15 and upwards. 

The period of extension or the single premium equivalent 
to such period of extension is found at a glance. 

NET SINGLE PREMIUMS FOR TERM INSUR- 
ANCE ARE SHOWN FOR ALL POSSIBLE PER- 
IODS OF YEARS AND DAYS FOR ALL AGES 
ATTAINED 15 AND UPWARDS; also 

THE NEEDED TABLES OF RECIPROCALS 
FOR $1.00 OF LIFE INSURANCE, ENDOWMENT 
AND PURE ENDOWMENT. 


Indispensable for Calculating 
PAID UP VALUES AND TERM EXTENSIONS 


This book saves time and work and insures greater accuracy. 

Branch offices and general agents having this book may elimi- 
nate much correspondence concerning adjusted term extensions 
and paid-ups or their cash equivalents. 

The tables are arranged primarily by age and the age and 
years covered, as well as the lowest and highest single premiums 
appearing on the page are printed in the upper outside corner 
of each page, thus helping to quick reference. 

RECIPROCALS ARE GIVEN OF SINGLE 
PREMIUMS FOR LIFE INSURANCE, ENDOW- 
MENT AND PURE ENDOWMENT. 

Following the Term Extension Tables are the Reciprocals 
per $1.00 of premium for life insurance, endowment and pure 
endowment for the same ages and year-periods. 

These tables provide factors for calculating paid-up values 
by a single multiplication; cash equivalent values of such paid- 
ups are found by a single division 


Complete Surrender Value 
READY RECKONER 


is an exceptionally indispensable work for actuaries, branch 
offices and general agents. This large handsome volume, 
printed on clear white heavy quality of paper, contains over 
800 pages, measurement 914 x 12144”.. The millions of figures 
in the book are printed by offset process and stand out in bold 
relief, readily and invitingly appealing to the eye. 

The standard actuarial works in four volumes, ILLINOIS 
STANDARD TABLES, are probably the handsomest mathematical 
books in point of quality of paper, letter-press and binding that 
have ever been published either on this side or the other side of 
the Atlantic. The binding for ComPpLETE SURRENDER VALUE 
READY RECKONER is similar to the binding of the other actuarial 
volumes referred to. ‘The new book has durable leather back 
and corners and attractive cloth sides, the binding thus being 
substantial for insuring long life while being continuously used 
for reference purposes from day to day. 

Send for complete circular containing more elaborate de- 
scription and also containing sample page of Term Tables, 
which is the important labor-saving feature of the book. 

The value of this publication to life companies, 
actuaries, branch offices and general agents is so pro- 
nounced that all interested are urged to place their 
orders promptly for the number of copies which can 


conveniently be used throughout their organizations. 
Price per copy, Fifty Dollars 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Fire Insurance 








bility for act of chauffeur, master and servant, 
family cars; Guests and passengers; Safety of 
roads for automobiles; Damages for injury to 
automobile; Criminal offenses; Manufacturers 
of motor vehicles; Insurance; Sales of motor 
vehicles; Liens; Chattel mortgages; Condi- 
tional Sales; Evidence Transportation of in- 
toxicating liquors. 

Huddy on Automobiles, 1927 edition, is sub- 
stantially bound in buckram, contains 1519 
pages, and may be procured at $16 per copy 
from The Spectator Company. 


AUTO THEFTS DISCUSSED 
James J. Hoey Gives Luncheon to New 
York Police Commissiner 


At a luncheon given last Thursday by James 
J. Hoey, of Hoey & Ellison, at the Bankers 
Club, New York, Police Commissioner George 
V. McLaughlin was the guest of honor. The 
subject of discussion was the question of co- 
operation between the insurance companies and 
the police department in an effort to reduce 
thefts, especially automobile thefts in the city. 

The co-operation between the burglary com- 
panies and the police has resulted in fewer 
losses, particularly as regards open stock lines, 
it was pointed out, and the Commissioner and 
his aides, Lieutenant Dillon, Captain Curtayne 
and Chief Inspector John J. Coughlin gave 
some interesting data as to how in their opinion 
automobile thefts could be reduced by such co- 
operation. 

The question of paying rewards for the re- 
turn of stolen cars and of additional rewards 
for the conviction of the thieves, it was felt, 
should prove very beneficial. It was unani- 
mously felt that there has been too much diffi- 
culty in getting information as to auto license 
plate numbers and it was decided to negotiate 
for a better system in this particular. 

A committee of three was appointed, which 
represents the marine insurance interests. The 
members are: Hendon Chubb, of Chubb & 
Son; N. S. Bartow, president of the Queen 
Insurance Company, and Samuel D. McComb 
of the Marine Office of America. They will 
draw up definite plans for co-operation with 
the police. 


Committee on Blanks to Meet 


On Monday, April 4, at 10 a. m,, at the 
Hotel Commodore in New York city, the com- 
mittee on blanks of the National Convention 
of Insurance Commissioners will hold its reg- 
ular annual meeting. This meeting takes places 
a few days before that of the National Con- 
vention and thus gives the committee on blanks 
time to consider suggestions made by the sub- 
comittees. By March 1, the companies’ or the 
companies’ organizations’ suggestions should be 
submitted to the chairman of the committee on 
blanks. 


—Edwin B. Nilsson, after five years’ association 
with the firm of Stewart, Henken & Will, of 80 
Maiden Lane, has been elected assistant secretary of 
the corporation. Mr. Nilsson has been in the insur- 
ance business for the past twelve years and is popu- 
lar and well known along the Street. 





NEW JERSEY COMMISSIONS 
Camden, Hudson and Essex Counties 
Excepted 


At the meeting of the Eastern Underwriters 
Association last week, the plan for agency 
commissions in New Jersey was unanimously 
decided upon. The entire State, with the ex- 
ception of three counties, will be classed as 
ordinary territory. The excepted counties are 
those of Camden, Hudson and Essex and in 
these counties a contingent commission may be 
paid, it being calculated on an earned premium 
basis. 

It was agreed that the status of the agents 
for such section of the State as heretofore not 
classed as ordinary territory shall be deter- 
mined as of January I, 1927, and that adjust- 
ments of commissions in that section of New 
Jersey shall be made effective at a date in 
the near future to be fixed by the executive 
committee. 

All agents in New Jersey, according to this, 
will receive 20 per cent flat or 15 and 25 per 
cent, as they choose. The agents getting 20 
per cent must qualify as clear agencies and it 
also permits all agencies in the three counties 
mentioned above to receive in addition a con- 
tingent commission of Io per cent. 


H. L. Buswell Buys Into Brokerage Firm 
The Chicago insurance brokerage house, Roy 
A. Lunde Company, will be known in the future 
as Lunde & Buswell, Inc. Henry Lee Buswell, 
son of the late Frederic C. Buswell, presi- 
dent of the Home Insurance Company, has ac- 
quired substantial stockholdings in the concern. 
Mr. Buswell was graduated from Stevens In- 
stitute of Technology in 1914 and has been 
engaged in the insurance business for the past 
several years. Lunde & Buswell, Inc., specialize 
in lumber lines and they handle the insurance 
on some of the largest saw mills and lumber 
yards in the Middle West and the South. 


Travelers Fire Prizes 

The Western department of the Travelers 
Fire Insurance Company won the highly prized 
vice-president’s cup presented for the best show- 
ing made by any of the four departments dur- 
ing 1926, it was announced during the annual 
conference of branch office managers, with 
home office executives of the three Travelers’ 
companies in Hartford. 

The cup was presented by Vice-President 
Robert H. Williams, the donor, to Robert D. 
Safford, manager of the Western department, 
who will retain it until the 1928 annual branch 
office managers’ convention. The department 
winning the cup two years in succession or 
winning it three times, whether consecutive or 
not, will retain it permanently. 

The cup was offered last February by Vice- 
President Williams to the department making 
the best record, with due consideration to favor- 
able loss ratio, increase in premiums, increase 
in new agents and their premiums. The contest 
was so close and the rivalry so great during the 
year that considerable deliberation was neces- 
sary to determine the winner. 

In February each department manager also 
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offered a cup to the manager in his territory 
who should excel on the same basis as that of 
the vice--president’s contest. The respective 
winners of these trophies were—Western de- 
partment, Hans T. Dahl, Jr., St. Louis; Pacific 
Coast department, Samuel G. Purdy, Los An- 
geles; Eastern department, Frank O. Dean; 
Portland, Me., and Southern Department, John 
A. Gibson, Richmond, Va. 

As a prize for the runner-up in the Western 
department, District Manager W. C. Kirkland, 
with headquarters in Chicago, offered a travel- 
ing bag which was won by T. J. Butler, In- 
dianapolis, Ind. 


NATIONAL UNION PROMOTIONS 
E. E. Cole, Jr., and J. F. Guinness Made 
Vice-Presidents 

The National Union Fire Insurance Company 
of Pittsburgh, at the annual meeting of the 
board of directors held on January 25, 1927, 
advanced E. E. Cole, Jr., and J. F. Guinness 
to the office of vice-president. 

Mr. Cole, Jr., is a son of President Cole and 
has been in the employ of the company for a 
number of years in various capacities, recently 
devoting most of his time to supervision of the 
service offices throughout the country. Mr. 
Guinness joined the ranks of the National 
Union one year ago as assistant secretary. He 
is in charge of the underwriting department and 
was previously secretary of the Hudson Insur- 
ance Company and superintendent of agencies 
of the Svea Fire and Life. 


Retirement of T. L. Kennedy 

On April 1, after fifty-two years with the 
Queen Insurance Company of America and the 
Queen Insurance of Liverpool, T. L. Kennedy 
will retire. The company has shown its appre- 
ciation of his long service through a generous 
recognition. Mr. Kennedy has a host of friends 
in the insurance business and they sincerely 
hope that he will more than enjoy this well- 
earned freedom from responsibilities. 

Hugh Thompson, assistant secretary, suc- 
ceeds Mr. Kennedy. He has been chief ac- 
countant and auditor for about thirty-five years 
and should prove an able successor. 


J. A. Bennett Appointed 

Joseph A. Bennett has been appointed gen- 
eral agent of the Western Department of the 
Phoenix of London. His duties will keep him 
at the home office, where he replaces Charles 
A. Craft, who recently went to San Francisco 
to become general agent of the Pacific De- 
partment. 

Mr. Bennett has been with the company for 
many years and for the past two he has been 
assistant general manager of the Western De- 
partment. 


Janvier & Company to Continue 

Following the death of Charles Janvier, pres- 
ident of Janvier & Company, Ltd., of New Or- 
leans, it is announced that the firm will con- 
tinue in operation. The officers are as follows: 
Auguste Coiron, president; George Janvier, 
vice-president, Louis Coiron, secretary-treas- 
urer. 
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STANDARD HANDBOOKS 
OF FIRE INSURANCE 


Published by Charles and 
Edwin Layton of England 


Insurance Guide and Handbook 
Sixth ijdition by kK. C. Simmonps, F. |. A., and Jos. H. Mar- 
THEWS, F. C. I. I. 
In 2 vols. 1. Life Assuranc: Price $7.50 
2. Fire, Accident, Marine, etc., Insurances. 
Price $7.50 
The whole of this well-known treatise has been most thor- 
oughly revised by leading experts, and the work completely 
covers the Syllabus of the C. I. I. 


Vade Mecum for Fire Insurance Officials 

By Joun Cisss, I. C. 1.1. Price $3.00, orinterleaved, $3.25 
A pocket guide for the use of surveyors and others, in which 

Fire Risks, Terms, etc., are arranged under a new system of 

numbers. 


Bunyon’s Law of Fire Insurance 

Seventh Edition by R. A. Bateman, B. Sc. Price $17.50 
This recognized authority on the Law of Fire Insurance has 

been thoroughly revised and brought up-to-date so as to include 

all recent decisions. 


Noverre’s Pocket Guide to Drafting Fire Insur- 
ance Policies 

Third dition by WM. H. J. Cox. Price $2.50 
This popular pocket guide has again been carefully revised, 

and will be found indispensable to the Policy drafter. 


Fire Insurance Surveyor 
Third Edition (revised and enlarged) by JAMES BLACK. 
Price $3.50 
An instructive tutor to the student for the Chartered Insur- 
ance Institute Examinations. The definitions and detailed 
explanations of warranties, and the articles relating to mineral 
oils, etc., will interest the rank and file engaged in the business 
of Fire Insurance; while the special points, such as ‘“‘Hands,”’ 
“Management,” ‘‘Plant,”’ etc., will specially appeal to those 
in command of branch offices. 


Average and Contribution in Fire Insurance 

By H. S$. Bet (Barrister-at-Law). Price $3.00 
Inclucing clauses under consideration, History of the Average 

Clause, Contribution Clause, Effect of the Average and Con- 

tribution Clauses, Second Coniition of Average, Percentage 

Average Clauses, Average Cond'tion, Average and Contribu- 

tion, New Method of Apportionment. 


Fire Loss Settlements and the Conditions of 
Fire Insurance Policies 

By Tuomas J. MILNEs. Price $3.00 
A handbook both for the Insurance man and for general use. 

Recommended to C. I. I. students. 


Insurance Principles (other than Life and 
Marine) 

By ERNEST BrRookE, F. C. I. I. (Assessor). Price $1.00 
A pocket reference book for the use of Insurance men, inter- 

eaved. 


Fire Insurance Contracts 
By Lrnest Brooke, F. C. I. I. 


Fire Reinsurance 
Second Edition. By Ggorrrey W. WILKINSON. Price $1.25 


Common Hazards in Fire Insurance 
By GEOFFREY W. WILKINSON. 


Outlines of Burglary Insurance 
Second Edition. By F. D. McMILLan. 


Price $4.00 


Price $1.50 


Price $5.00 


Address orders to 


THE SPECTATOR COMPANY 


Sole Selling Agents 


INSURANCE EXCHANGE 135 WILLIAM STREET 
CHICAGO NEW YORK 





Manufacturers’ Liability Insurance Co. 


37 Montgomery St. Jersey City, N. J. 


A General Line 
also 


Accident and Health 
Plate Glass 


AGENCIES 


United Agency, 280 Broadway, New York 
Ajax Underwriters, Inc-, 26 Court St., Bklyn., N. Y. 


New York Office, 99 John Street 











UNION NATIONAL 
INSURANCE COMPANY of FLORIDA 


First National Bank Building 
St. Petersburg, Florida 


MAX A. H. FITZ E. F. H. ROBERTS DR. JOHN L. DAVIS 
President Secretary and Actuary Executive Vice-Pres. 
and Medical Director 


Well financed and managed by a Board of Bankers, Business 
and Insurance men. Automatic Reinsurance enables us to 
handle promptly and efficiently very large lines. 


Come to Florida where you can work the year ’round. Com 
missions and renewals. Excellent territory. Leads furnished. 
Address: 


JOHN C. ROBERSON, 
Vice-Pres. and Agency Director. 























A Progressive SURETY and CASUALTY Company 
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SPEAKERS AT NORTHWEST MEETING 
Clarence Rich to Talk on Adjustments 
Frank L. Britton, president of the Fire Un- 

derwriters Association of the Northwest, has 

announced four more speakers for the meeting 

of the association, which will be held March 1 

and 2, at the La Salle Hotel in Chicago. These 

are in addition to the annual address by Robert 

P. Barbour, United States, of the Northern 

Assurance Company, and Frank L. Gardner, 

president of the National Association of Insur- 

ance Agents, as announced previously in THE 

SPECTATOR. 

Clarence J. Rich, manager of the Under- 
writers Adjustment Bureau, will speak on the 
adjustment situation. Isaiah Hale, safety su- 
perintendent of the Santa Fé Railroad; E. Ss. 
Freeman, State agent in Nebraska for the 
Agricultural Insurance Company of Water- 
town, and C. S. S. Miller, publicity manager 
of the North British and Mercantile, are also 
to speak. 


GEORGE P. DAVIS RESIGNS 
A. E. Murdock Heads New England De- 
partment of North British 

George P. Davis, general agent of the New 
England department of the North British and 
Mercantile Insurance Company, will resign on 
January 31, 1927, in order to devote more time 
to other matters demanding his close personal 
attention. 

Arthur E. Murdock will succeed Mr. Davis 
and become general agent in charge of the New 
England department. He is a New Englander 
by birth and for several years has held an of- 
ficial position in the improved risks department. 
His promotion is well merited and his host of 
friends in the insurance business extend him 
hearty congratulations. 

Herman A. Klocke, Jr., assistant general 
agent of the New England department, will be 
associated with Mr. Murdock. 





Would Change Iowa Arson Law 

Des Mornes, Iowa, January 24.—Making it 
easier to convict a person for arson is the ob- 
ject of a bill introduced in the Iowa Senate, 
Saturday, by Hon. George A. Wilson. By the 
terms of the measure setting fire an inhabited 
building in the night time will no longer draw 
a life sentence in the penitentiary if the legis- 
lature approves the provisions of the bill as 
drafted. The change in the statute is spon- 
sored by State Fire Marshal Tracy, president 
of the Fire Marshals Association of North 
America. Mr. Tracy is seeking the lowering 
of the sentence to ten to twenty years in order 
to make possible more convictions under the 
arson law. 


COMPANIES GET BIG AWARDS 
German-American Claims Commission Al- 
lows Marine Insurance Claims 

Among the concerns that have damage claims 
against the Germans for damage done to life 
and property during the war are the Federal 
Insurance Company, Insurance Company of 
North America, AStna Insurance Company, and 
Atlantic Mutual Insurance Company. The 
amounts asked by these companies are $6,596,- 
613, $6,054,365, $5,055,604 and $2,685,765, re- 
spectively. These companies, in the order they 
are listed above, were awarded $2,379,382, $5,- 
134,814, $1,848,129 and $2,153,864. 

The total damage claims against the German 
Government amounted to $1,479,000,000 and 
these have been reduced to about $180,000,000. 

Of the claims passed on by the German- 
American mixed claims commission, the largest 
were those which sought to make Germany re- 
sponsible for increased war risk insurance rates 
which went into effect with the coming of the 
war. These claims are said to aggregate more 
than $200,000,000, and were based on the theory 
that Germany was responsible for the war and 
was therefore liable for the increased insurance 
premiums, whether or not the vessels insured 
suffered damage at the hands of the enemy. 


H. W. COWLES PROMOTED 
Becomes Assistant Secretary of Glens 
Falls and Commerce 

Henry W. Cowles, formerly special agent of 
the New York Suburban territory for the Glens 
Falls and Commerce Insurance companies, has 
been named assistant secretary of those com- 
panies and transferred to the home office. 

Except for one year spent in the Navy dur- 
ing the World War, Mr. Cowles has been con- 
tinuously connected with the Glens Falls, first 
as an examiner at the home office, then as a 
special agent in Oklahoma. He was assigned 
to the suburban field in 1922 and is well known 
to many agents in that territory. 


Des Moines Fire Underwriters Elect 

Des Moines, Iowa, January 29.—George W. 
Tones, manager of the Woodbury-Tones 
agency, was elected president of the Des 
Moines Fire Underwriters at the annual meet- 
ing. Dan McInery of the Iowa Building and 
Mortgage Company was named first vice-presi- 
dent, and Ray Brand, head of the Ray Brand 
agency, was chosen second vice-president. Mott 
S. Hammond of Olmsted, Inc., was elected sec- 
retary, and R. R. Hoffstader of Upham 
Brothers, treasurer. 

The organization is composed of 23 fire 
agencies of the city, and has for its purpose 
the promotion of high-grade service to the in- 

suring public. 


Extracts from Statements of Fire Insur- 
ance Companies 


Surplus to 
Name and Location of Company Dee. Assets Policy- 
31 holders 
Atlantic City Fire, Atlantic City... /1926 1,301,294 1,220,822 
1925 1,280,164 1,179,002 
Atlantic Mutual, N. Y.......... 1926 $13,364,745 *$7,059,478 
1925 17,799,177 *7,012,089 
Atlas Casualty Co., Chicago. .. . . 1926 546,480 284,816 
1925 369,266 318,625 
Buffalo, Buffalo, N. Y......... . .1926 5,220,649 2,633,113 
1925 4,977,104 2,761,650 
Sen Fire, Wheeling, W./1926 134,859 102,879 
Neto hdce degieueedeRedwabaed 1925 127,665 125,757 
Mens INOW SOU is cdiccnecece 1926 91,604,550 40,068,477 
. 1925 87,898,327 39,483,828 
Illinois Fire, Peoria............. 1926 788,21 494,481 
ee. 1925 664,322 408, 
Illinois Motor Cas., Springfield... {1926 481,950 348,561 
; 1925 416,719 312,622 
Lafayette Fire, New Orleans, La.. {1926 776,467 646,078 
c 1925 750,962 633,259 
Liberty Fire, Louisville, Ky...... 1926 757,082 690,797 
; 1925 702,578 637,047 
Merchants Fire, Indianapolis... . 1926 412,630 308,067 
. 1925 378,718 282,162 
National, Denver, Colo.......... 1926 66,435 55, 
North Carolina Home, Raleigh. .. {1926 1,750,436 1,041,195 
SpLaesk \1925 608,143 1,029,473 
Old Dominion Fire, Roanoke, Va. {1926 753,71 631,179 
, . 4 1925 711,409 613,362 
Safety First Fire, Chieago....... 1926 164,743 142,584 
1925 152,831 131,445 
Seaboard, Baltimore, Md........ 1926 350,000 309,000 
its ‘ 1925 369,313 306,537 
William Penn Fire, Phila........ 1926 238,153 [EB 136,388 
Agricultural, Watertown, N. Y... {1926 10,477,768 3,433,475 
\1925 9,826,477 3,406,709 
American, Newark, N. J......... 1926 26,036,524 8,403,721 
1925 23,278,310 7,289,260 
American Automobile, St. Louis. . {1926 9,105,339 2,525,401 
1925 7,548,690 1,884,042 
Atlantic City Fire, Atlantic City. . {1926 1,301,294 1,220,822 
\ 192, 1,280,164 1,179,002 
Atlas Casualty Co., Chicago, Ill. . {1926 546 480 284,816 
11925 369,266 318,625 
Camden Fire, Camden, N. J..... /1926 10,866,468 4,547,180 
\1925 10,271,174 4,154,493 
Dedham Mut., Dedham, Mass. . - {1926 227.933 142,836 
\1925 222,648 128,243 
Grocers Cash Deposit Mut., Hunt-/1926 228,853 171,570 
Ease \1925 203,510 148,759 
Guaranty Fire, Providence....... 1926 1,354,142 874,391 
1925 901,557 734,146 
Sention Fire, Wheeling, W. — 134,859 102,879 
ive danas baa aku ee eek eis 925 127,665 125,757 
Merchant Fire Assurance Corp., 1926 10,038,776 5,112,433 
FA ERE rh Fe 1925 8,550,036 4,032,929 
Maple -_ Bus. Men’s Mut. ate 26 651,508 488,576 
yi. a, Ne rere 1928 540,653 396,973 
Norfolk Mut,, “Dadian, Mass... . {1926 938,602 725,679 
1925 894,699 665,569 
North | Carolina Home, Raleigh, {1926 1,750,436 1,041,195 
ah acai wnhertn a oink tow etl texas 1925 1,608,143 1,029,473 
Ohio Stasi Hamilton, O..... 1926 1,798,236 23,347 
1925 1,426,836 490,074 
Penn Mut. Fire, West Chester, Pa./ 1926 277,621 50,710 
1925 267,827 41,279 
is stag Ins. Co., Petersburg, | 1926 706,610 545,012 
SPE ER ee ae 1925 732,865 552,307 
ine Mut., Quincy, Mass.. 1926 1,536,814 1,032,395 
1925 1,434,139 960,711 
Travelers Fire, Hartford......... 1926 9,562,491 2,529,661 
\1925 4,641,525 2,304,4 
United Automobile, Grand Rapids {1926 203,713 130,884 
189,619 135,903 


* Includes certificates of profits outstanding. 


National Board’s Movie Contest 
Unsuccessful 

The National Board of Fire Underwriters 
announces with regret that the judges in the 
competition for the motion picture synopsis 
visualizing the story of fire insurance, have 
been unable to accept any of the manuscripts 
submitted. 

In advising of this action genuine disap- 
pointment was expressed in finding no scenario 
that fulfilled the requirements deemed neces- 
sary by the judges. 





Has paid losses for 
over 50 years 


J.HARRIS LENKER, President. 


City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manage.r 


fair and prompt adjustment of losses 
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FEDERAL SURETY COMPANY 


DAVENPORT, IOWA 


CONDENSED FINANCIAL STATEMENT 


December 31, 1926. 
As reported to the United States Treasury Department 

















ASSETS 
eee ne ie I RO noc ea ee bk dadaws ee kee keane $ 7,192.05 
First Mortgage Loans on Real Estate......................... 1,020,715 .25 
WO OU ois ek ee S wea abd ean Weed eee ES 28,073.28 
ee rr en 338,238 . 60 
Premmms in Course of Collection... .'.............cc0.ccccvees 527,886.93 
ee) <a 59,516.42 
Due from Reinsurance Compamnies..................0csseeess 86,043.39 
Accounts Receivable Secured... .. ... 5c cs ceed be ces vce awe 236,270.13 
Pte Uno brie Con ————— a ae ar cs 51,315.91 
ae crit x 0 Sis Caicah GAM emtleun aw aia eee ae 182,172.10 
I CRT si ks wage has Ae are iy wler'e an Min SO eae wea 2,537,424 .06 
Deduct Assets mot Admitted... ..... 2.0 ccc ctw seen 194,557 .37 
Mee eS og vows Bo oe reed tc eee wes ee edeee $2,342,866 .69 
LIABILITIES 
Taek Wale Tanne and Cdaiias nosso os nk os os ha cowie 0% $358,492.59 
Remerena Premitm Beserve. . o.oo. cc che ccceevessaesecnacses 634,225 . 23 
SS NE NE ioe oie aks ae OER a 4O4.% 444d. oes Las a 20,339 . 52 
Estimated Taxes...... Fda ce atest. aca a tle abet Sears le tO am 36,000.00 
ee ee ere ee er eer en 87,097 .80 
Due Reinsurance Companies............. ee mere Neer ey 46,711.55 
Contingent Reserve. ...... kash euler pare aardla A ¥salt date <a ae 39,000.00 
Total Liabilities except Capital. ........ 22... cece cece $1,217,866 .69 
opetel pei GD... . 2. .--- 22. ess. tisdssess Stay ee 
Surplus over all Liabilities................. . 400,000.00 

Surplus as regards Policyholders sean ie re aoe enn eee 1,125,000 .00 
I, 5 Ny whe Mp ood nea kde ee eae tk cet $2,342,866 .69 


CASUALTY INSURANCE---FIDELITY-SURETY BONDS 
W. L. TAYLOR 


Vice President and General Manager 
BRANCH OFFICES AT 
Chicago Dallas Denver Des Moines 
Detroit Minneapolis Washington, D. C. 


OVER $800,000 ON DEPOSIT WITH IOWA INSURANCE DEPARTMENT FOR THE 











PROTECTION OF OUR POLICYHOLDERS 
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Casualty, Surety and Miscellaneous 





AUTO FATALITIES | 


Deaths by Four-Week Periods Since 
May, 1925 








521 KILLED LAST MONTH 





Returns from 78 Cities Show Increasing 
Number of Accidents 
The United States Department of Commerce 
has announced that, during the four weeks end- 
ing January I, 1927, automobile accidents were 
responsible for 521 deaths in 78 large cities. 
The majority of these deaths were the result 
of accidents which occurred within the corpo- 
rate limits of the city, although some accidents 
occurred outside of the city limits. This num- 
ber (521) compares with 551 deaths during the 
four-weeks ending January 2, 1926. 
Considering simply the numbers of deaths 
by four-week periods since May, 1925, the low- 
est total (350) appears for the four-week pe- 
riod ending March 27, 1926, and the highest 
(676) for the four-week period ending No- 
vember 6, 1926. The numbers in the 22 pe- 
riods of four weeks were as follows: 


Four WEEKs ENDING 


1926 1925 

WG Ab case gielets Oran Tans 30s. aeics es 434 
INOW: 660s ceaes O76) Jats 2c cacces 551 
ELAR: Wenner eer G56 Dees Se cews cians 625 
Mente Th xscweats G60) NOVs 7 .cccuces 612 
PUG: TA. kee cens Ae ORE NO. cic ne 529 
SRUGEYE LP a isisve v-ereile ABA, SOpts. I2- asavcs 531 
FUNC 16) ce. ccs S40) AUG: BS) seo xeiers 469 
AY 22-6 esrerevic a ASF JOU TS oe sisceccsie 495 
550) Ges arn AZA. JUNE: 20.05 ss 492 
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Six cities reported no automobile fatalities 
for the last four weeks, while four cities re- 
ported no automobile fatalities for the corre- 
sponding period of 1925. 

For the last four-week period reports have 
been received from 66 of the 78 cities as to 
whether the fatal automobile accidents occurred 
inside or outside city limits In these 66 cities 
in this four-week period, the total number of 
automobile fatalities was 144, but only 391 of 
these were due to accidents within city limits. 


Metropolitan Casualty Makes Big Gains 


A fine record was made in 1926 by the Metro- 
politan Casualty Insurance Company, of New 
York, some of the principal gains made last 
year having been the following: In assets, $5,- 
573,959; in net surplus, $1,171,268; in capital, 
$1,000,000; in premiums, $3,818,102. The com- 
pany’s fifty-third annual statement shows assets 
amounting to $12,796,275, and a surplus to pol- 
icyholders of $4,754,055, including $2,500,000 
capital. The surplus is over and above a 
voluntary contingent reserve for $200,000, as 
well as the reserves for unearned premiums, 
$4,550,135; losses, $2,695,545, and special re- 


serves for taxes, commissions and other liabili- 
ties. The huge increase in premiums, which 
puts the company’s premium income well above 
the $10,000,000 mark, denotes the high degree 
of confidence felt in the company by the insur- 
ing public, as well as by insurance brokers and 
agents. President J. Scofield Rowe and his able 
associates merit congratulation upon the strong 
financial position of the company, and also upon 
its large increase in volume of business trans- 
acted. 


Fred L. Gray Company Takes Standard 
Accident 

The Fred L. Gray Company, Minneapolis, 
has been appointed general agent and North- 
western manager for the Standard Accident In- 
surance Company of Detroit. It has represented 
the company for fidelity and surety lines for 
two years and now takes the casualty lines also, 
resigning the London Guarantee and Accident, 
which it has represented since 1892. 

At the time Charles H. Van Campen was 
made president of the Fred L. Gray Company 
following the death of Mr. Gray, William H. 
Marsh became vice-president and treasurer; J. 
E. Reimann was elected secretary and H. W. 
Nicolle was promoted to assistant secretary. 


W. C. McPherson Joins Bankers 
Indemnity 

W. C. McPherson, for two years district 
supervisor in Eastern New York, New Jersey 
and Pennsylvania for the New York Indemnity 
Company, joined the Bankers Indemnity Com- 
pany, Newark, on February 1. He was for- 
merly connected with the A*tna Casualty and 
Surety and is an agency executive of wide 
experience. 

“Mac,” as he is known to a host of friends, 
will organize the agency plant for the Bankers 
Indemnity and will develop business through- 
out the field in which the company operates. 


G. F. Michelbacher Opens Casualty Course 
at Columbia 

The course in casualty insurance at Colum- 
bia University, New York city, opened Febru- 
ary 2 under the instruction of G. F. Michel- 
bacher, vice-president of the Great American 
Indemnity Company. Classes will be held on 
Wednesdays and among the special lecturers 
slated to address the pupils are: L. H. Carr, 
L. L. Hall, T. M. Nial, Ray L. Hills and H. 
P. Stellwagen. 


Laurence E. Falls on Board of Bankers 
Indemnity 

At the January board meeting of the Bank- 
ers Indemnity Company of Newark last Tues- 
day, Laurence E. Falls was elected a director. 
Mr. Falls hails from Mississippi and has been 
engaged for the past twenty years in the in- 
surance business. 
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H. R. KENDALL ELECTED 





Becomes Board Chairman of Wash- 
ton Fidelity National 





ALBERT M. JOHNSON RETIRES 





Company’s Premiums Exceeded 1925 by 
Over $1,500,000—Entered in 47 
States 
At the recent annual meeting of the Wash- 
ington Fidelity National Insurance Company, 
Chicago, Harry R. Kendall was elected chair- 
man of the board of directors. Albert M. John- 
son, the former chairman of the board, retired 
from this position in accordance with his recent 
policy to gradually withdraw from active duties 
connected with his many important financial 
Mr. Johnson, however, retains his 
No other change in 


connections. 
membership on the board. 
officers was made. 

Up to this time Mr. Kendall has served as 
ranking vice-president of the company. Previ- 
ous to the consolidation which, one year ago, 
resulted in the birth of the Washington Fidelity 
National, he was the president of the Fidelity 
Life and Accident Insurance Company of 
Louisville, Ky., and vice-president and treas- 
urer of the Washington Life and Accident In- 
surance Company of Chicago, the two compa- 
nies which, with the United States National 
Life and Casualty Company, Chicago, were 
combined to form the present Washington 
Fidelity National Insurance Company. 

The promotion of Mr. Kendall was in recog- 
nition of his services in so successfully launch- 
ing the new company. The progress the Wash- 
ington Fidelity National made during the first 
years of its existence was very largely due to 
his efforts. To refer to only one phase of the 
business, the premium income during 1926 was 
more than $1,500,000 greater than during 1925. 

The company has just been admitted to the 
State of Virginia. This makes forty-seven 
States and the District of Columbia in which 
the Washington Fidelity National does busi- 
ness. 


Colorado Treasurer’s Bond Placed in Na= 
tional Surety 

Ralph W. Smith, vice-president of the Na- 
tional Surety Company in charge of Western 
department offices, executed the public official 
bond for Harry E. Mulnix, State treasurer of 
Colorado. 

With the exception of the State treasurer 
who was elected two years ago, the National 
Surety Company has written all of the bonds 
for all of the State treasurers of Colorado for 
the past 24 years. 

Just to make the record more attractive, 
Vice-President Smith is also writing the bond 
for William H. Edelman, State treasurer of 
Wvoming. 
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CENTRAL SURETY & INSURANCE CORPORATION 


Home Office---Kansas City, Missouri 


CONDENSED FINANCIAL STATEMENT 





As of December 31, 1926 














ASSETS 
First Real Estate Mortgages. ........... 0.000 cee ees $ 94,550.00 
State, County and Municipal Bonds................... 414,853.74 
The CEINTRAL SURETY RAO OE oi hi et ice gc he berated aaa eens 32,400.00 
was six months old Decem- NNN hs ae ee eerie ote Sir he de aa Reka ee 37,800.00 
ber 3ist, 1926. Cash in Office and Banks. .........0.0.0cececeeeeeeeee 807,495.60 
_Its initial capital_stock_of Premiums in Process of Collection. .................--. 318,741.73 
$300,000 “with surplus and Accrued Interest on Investments...............0.0e000- 7,701.45 
contingent reserves of $600,= FP eae: i aaite 13.293.75 
000 was subscribed within RARE LT CLAM PRTC OCG say 555% eis ck og) a sara at's Isl Ss, Sele’ ase eS 490.40 
a period of 45 days without ee wee 
one dollar ot promotion cost. Total eh Soa ££ See Se Ge 26 6 OS 2S SO 6S Oe Oo Bb 20k Oe 6.058) «6.9/8 8 $1,726,836. 27 
An addition of $200, 000 to . 
capital and $400,000 to sur- LIABILITIES 
plus_and_reserves was sub- Reserve for Losses (Including Schedule “‘P’’)............ $ 42,142.33 
scribed without promotion NNN i oe eran onlin owe eb ee Skee 446,208 .82 
a within a period of 60 Menerve toe Tenuramoe. . .. . . cos os os ve ence scan 7,112.62 
ies P Reserve for Commissions. ................-.0cceeeeeee 92,714.55 
wit is qualified for and writ- Accrued Taxes and Other Items Payable................ 37,000.00 
ing business in 40 states. : 2 ae 
Voluntary Contingent Reserve.................-.-.005- 90,437 .02 
It has over 1600 licensed Costtsl and Lies 
mney ‘apital and Surplus— 
i tis i ee ee rl Sad MRO had erences $500,000.00 
Its management is in the a 
hands of “experienced and sty Gila tact denck eadouwnes 511,220.93 
successful underwriters. Admitted Capital and Surplus..................0e0eee- 1,011,220.93 
“Its” methods ~ are_ simple, 
direct and free from _ red MN 6.042 xe ona seh th eu tae eer aaa $1,726,836 .27 
tape. s otailiaer es 
é Total Admitted Assets........ $1,726,836. 27 


To represent this success= 
ful institution — address 
Drawer A, Gateway Station, 
Kansas City, Missouri. 


Subscription Notes (unadmit- 
ted) All Payable During 1927.. 185,564.48 

















Gross Assets. ..........- $1,862,400. 75 
aE .5 a Cee eee aN 
~ Net Premiums Written daily Ist, to ences 31ate sr 
Automobile Liability, Property Damage and Collision.... $330,919.83 
cpg th o> LENE EEE TREN LEE ET TLRS Tee Tee 175,246 .57 
Workmens Compensation PP ney: er. ae 42,431.81 
Liability and Property Damage other than Automobile... . 25,720.15 
I II 3 oicikkee GA Ss ee ee 15,239.05 
Pee AY ok ch eekcsus ds Cireperesiereisiieas 10,493.73 
Bk keetennveny atin rdnne ones poe eee $600,051.14 
FRED W. FLEMING DENNIS HUDSON 

President Vice President and Agency Manager 
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Casualty, Surety, Etc. 








UNITED STATES FIDELITY 
AND GUARANTY COMPANY 


Great Gains Made Last Year by This 
Important Baltimore Institution 








ASSETS EXCEED $52,000,000 





Capital and Surplus to Be Further In- 
creased by $2,250,000, Making Re- 
sources Nearly $55,000,000 
Remarkable results were achieved last year 
by the United States Fidelity and Guaranty 
Company of Baltimore, Md. Gains were made 
all along the line and the company closed the 
year 1926 in stronger financial condition than 
ever before in its history, and with the record 
of having made a very large increase in its 

business transactions. 

During the year the gross premium income 
of the company was $42,308,388 and the net 
premium income, after deducting reinsurances, 
was $1,636,695 more than in 1925, having 
amounted to $38,135,306. Adding to this $1,- 
842,291 of interest, rents and other income, the 
sum of $39,977,507 is reached as representing 
the total income for the year. The income ex- 
ceeded the outgo for all purposes by $4,003,000, 
and this sum was apportioned as follows: Pre- 
mium reserve was increased $1,010,661, liability 
and compensation claim reserve was increased 
$1,309,383, fidelity and surety and other claim 
reserves were increased $706,857, and reserves 
for taxes and sundry expenses were increased 
$348,575, while the sum of $627,524 was added 
to surplus. The surplus was further increased 
by the amount of $1,000,000 paid in by stock- 
holders in conjunction with the sale of $1,000,- 
000 of new stock, and also by the increase in 
market value of bonds and stocks to the extent 
of $515,437, so that the total advance in sur- 
plus was $2,142,961, bringing the net surplus 
up to $0,659,918. It should be noted that the 
amount of outgo given above included $1,155,- 
ooo paid-for dividends at the regular rate of 
18 per cent, with 2 per cent extra, so that the 
surplus earned, aside from that paid in by 
stockholders last year, was $2,297,961. 

At the end of 1926 the company possessed 
resources aggregating $52,454,219, or $6,350,- 
171 more than a year ago. Some of the larger 
items among the assets are bonds and stocks 
valued at $36,542,670; cash, $4,083,481; Balti- 
more, New York and Philadelphia office build- 
ings appraised at $2,916,300; premiums in 
course of collection, $7,847,697; interest due 
and accrued, $483,811, and other lesser items. 
Chief among the liabilities are a premium re- 
serve of $16,211,699, and claim reserves of $17,- 
037,074. There are also other reserves for 
taxes, expenses, etc., and after making due 
provision for all liabilities there remains a sur- 
plus as to policyholders of $15,659,918 (includ- 
ing $6,000,000 capital). 

The invested funds are represented by high- 
grade securities in various classes, including 
Government bonds worth $6,533,841; State, 
county and municipal bonds worth $9,191,112; 
railroad and equipment bonds valued at $6,593,- 
601; public utility bonds carried at $6,738,657; 





miscellaneous bonds amounting to $3,514,362; 
railroad stocks valued at $785,012; public util- 
ity stocks, $249,893; bank and trust company 
stocks, $1,388,736, and miscellaneous stocks to 
the amount of $1,547,454. Although the com- 
pany’s furniture and fixtures in its home office 
and its thirty-six branch offices in the United 
States and Canada are worth over $800,000, 
they have been charged off and are only valued 
in the statement at $1.00. This property is in- 
sured against fire for $589,520. 

The business of the company includes nearly 
all lines of surety and casualty insurance, and 
the gross premiums written in 1926 in the three 
general divisions were as follows: Fidelity and 
surety, $13,439,406; burglary, $2,293,921; cas- 
ualty and credit, $26,575,061, these amounts 
totaling $42,308,388, and this sum being reduced 
by reinsurance to the net amount of $38,135,306. 

The company’s new credit insurance depart- 
ment, which was organized last year, has de- 
veloped a satisfactory volume of business 
which should materially increase in the future. 
Although the compensation business in still un- 
profitable, it shows an improvement, and in- 
creases in rates and other remedial measures 
are having a good effect. 

When the new addition to the capital stock 
of $1,500,000 recommended by the directors is 
effected, and an additional $750,000 of surplus 
is also paid in, the assets of the company will 
approach $55,000,000, compared with $281,421 
thirty years ago, just after the company began 
business. 

The company does business in all the States 
and territories of the United States, except 
Porto Rico and the Philippine Islands, and also 
operates in Canada. 


ADVANCES BY FIvE-YEAR PERIODS 


On August 1, 1896, the United States Fidelity 
and Guaranty Company commenced business 
with $250,000 capital, but in that year it wrote 
only $6752 of net premiums and ended 1896 
with $281,421 of assets. Five years later, its 
premium income had reached $1,225,384 and its 
assets $2,507,689, and since then its business 
and resources have advanced rapidly. The cap- 
ital has been increased from time to time up to 
$6,000,000, and the pending increase will carry 
it to $7,500,000. The progress of the company 
during the past thirty years is well shown by 
the following tabulation of premiums and assets 
by quinquennial periods: 


Year Ending 


December 31 Net Premiums Assets 
NOGMe 2 Sanc cs ccaee: $6,752 $281,421 
BGR vce dtdvcccwncese 1,225,384 2,507,689 
BOGGS deecdcavcavcoces 2,383,777 3,707,172 
BMbkeccecctcccecceees 4,512,554 6,798,262 
BONG ssc vidiccecacesveds 10,628,348 13,274,260 
TOE vc cvccvevsccvecee 26,310,413 33,572,450 
POTN oo ccoeudiees 38,135,306 52,454,219 


The reputation gained by the United States 
Fidelity and Guaranty Company is unexcelled 
and is due to its fair and satisfactory methods 
of business during the three decades in which it 
has been an active competitor in the casualty 
and surety field. It occupies a high place 
among the casualty and surety companies of 
the country, and its success and popularity dur- 
ing its first twenty-six years were due to the 
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wise and competent management of its affairs 
by the late John R. Bland, the company’s for- 


mer president. The traditions of the company 
and its successful course have been well main- 
tained during the past five years by his son and 
successor in the office of the presidency, R. 
Howard Bland, who has so conducted the com- 
pany as to yearly add to its prestige by means 
of large increases in business and financial 
strength. 


OFFICIALS OF THE COMPANY 

The United States Fidelity and Guaranty 
Company’s official roster is generally recog- 
nized as embracing an exceptionally capable 
group of executives. It is constituted as fol- 
lows: President, R. Howard Bland; chairman 
of the board and vice-president, Charles O. 
Scull; vice-president and general counsel, J. 
Kemp Bartlett ; vice-president and secretary, W. 
W. Symington; vice-president and treasurer, 
W. George Hynson; vice-president and as- 
sistant to president, Joseph W. Bristor; vice- 
presidents, M. Barratt Walker, Sidney Hall, 
James W. Cain, D. Z. Dunott, M. D., W. A. 
Edgar, C. J. Fitzpatrick, T. Hartley Marshall, 
S. Blount Mason, Jr., Joseph F. Matthai, 
Charles L. Phillips, L. R. Sollenberger; comp- 
troller-auditor, G. Porter Houston; assistant 
secretaries, Charles C. Conlon, Robert Fergu- 
son, William B. Hill, Harry C. McMechen, 
William E. Moore, Frank J. Maguire, Sullivan 
Pitts, John N. Richardson, Glover C. Trenholm, 
Charles V. Hemsley; assistant treasurer and 
cashier, F. Irving Cooke; assistant auditors, 
Joseph D. Crook and Henry Patterson. 


E. A. Willoughby Heads New York Claim 
Association 

The New York Claim Association held its an- 
nual banquet and meeting in the Yale Club, 
New York city, last week and elected the fol- 
lowing officers: President, Edward A. Wil- 
loughby, Travelers; first vice-president, Robert 
F. Coleman, Inc.; second vice-president, Peter 
J. Keane, New Armsterdam Casualty; treas- 
urer, Frank J. McKeever, Fideilty and Casu- 
alty; secretary, Joseph A. Plunkett, Union 
Indemnity. 

The gathering was presided over by Presi- 
dent Willoughby and among the speakers were: 
William D. Cunningham, former judge of the 
Court of Claims; Corroll E. Mealey, assistant 
deputy commissioner of the State Motor Ve- 
hicle Bureau; Charles Deckleman, general man- 
ager of the claim and legal divisions of the 
Travelers Insurance Company; Thomas J. 
Curtis, vice-president of the State Federation 
of Labor and ex-referee of the Department of 
Labor, and Dr. Raphael Lewy, chief medical ad- 
viser of the Department of Labor. 


Unreported Losses 
(Concluded from page 3) 

be predicated and eliminate haphazard estimat- 
ing. 

The problem of losses incurred but unre- 
ported is being solved under the supervision 
of Charles Heath, chief examiner of casualty 
companies for the New York Insurance De- 
partment. 
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Federal Surety Makes Strong Showing 

In the company’s financial statement, as of 
December 31, 1926, submitted to the United 
States Treasury Department, the Federal 
Surety Company of Davenport, Ia., makes an 
excellent demonstration of its financial strength. 
After deducting unadmitted assets of $194,557, 
the company reports admitted assets of $2,342,- 
867, or about $100,000 more than a year ago; 
and after providing for all known liabilities, 
and also setting up a contingent reserve of $35,- 
000, the company shows a surplus as regards 
policyholders of $1,125,000, including $725,000 
capital. 

Among the chief resources of the company 
are first mortgage loans on real estate to the 
amount of $1,020,715; cash, $338,239; premiums 
in course of collection, $527,887, and accounts 
receivable (secured), $236,270. Among the 
liabilities are rereserve for unpaid losses and 
claims of $358,493, and an unearned premium 
reserve of $634,225, this latter representing an 
increase of about $135,000 and indicating a sat- 
isfactory gain in the business of the company. 
The Federal Surety writes casualty insurance 
and fidelity and surety bonds, and has branch 
offices at Chicago, Dallas, Denver, Des Moines, 
Detroit, Minneapolis, and Washington, D. C. 
For the protection of its policyholders it has 
over $800,000 on deposit with the Iowa Insur- 
ance Department. 

The official staff of this strong and progres- 
sive company is made up as follows: President, 
Charles Shuler; vice-president and general 
manager, W. L. Taylor; vice-president, George 
E. Decker, M. D.; secretary and treasurer, 
Frank B. Yetter; assistant secretary and as- 
sistant treasurer, Herman Staak; general coun- 
sel, Charles Grilk, 

im 
London Guarantee and Accident Appoints 
New Northwestern Manager 

The London Guarantee and Accident Com- 
pany, New York, has announced the appoint- 
ment of K. A. Campbell as manager in charge 
of its Northwestern department at Minneap- 
olis, replacing the Fred L. Gray Company, 
which has resigned to take the agency of the 
Standard Accident Insurance Company of De- 
troit. 

In order that there may be as little difficulty 
as possible in separating the affairs of the Lon- 
don Guarantee and the Fred L. Gray Company, 
so closely intermingled during the many years 
of association, it has been concluded that the 
interests of both policyholders and agents in 
the territory would best be served by reinsur- 

ing the business in force in the Standard. 


Hardware Mutual Casualty Holds Annual 
Meeting 

At the annual meeting of the Hardware Mu- 
tual Casualty Company, Stevens Point, Wis., 
the following officers were elected: O. P. 
Schlafer, president; P. J. Jacobs, vice-president 
and general manager; R. C. Murdock, vice- 
president; Carl N. Jacobs, secretary-treasurer ; 
Karl W. Pfiffner, assistant secretary, and A. 
E. Anderson, assistant treasurer. 





Wanted—Trained Claim Examiner 


fer home office in Middle West to examine auto, compensation, etc., 
files to determine liability and necessary further investigation. Con- 
siderable experience in insurance claim work and some trial experience 
in insurance cases necessary. State age, experience, salary desired, 
references, etc. Address Box 18, care THE SPECTATOR. 




















Promoters of ‘Prosperity 


AD one of the most prosperous years in the history of 
the United States nears its close, it is both interesting 
and appropriate to review the methods by which surety 
companies help promote the financial, industrial and com- 
mercial progress of the nation. 


Primarily established to indemnify employers for losses 
caused by the dishonesty of employes, surety companies 
have gradually extended their operations to include the 
issuance of guarantees covering nearly every conceivable 
contingency. 

Surety companies not only relieve corporations, as well as 
individuals, from the dangerous necesssity of giving or 
accepting Personal Surety, but, by lending an element of 
certainty to legitimate transactions, they promote business 
confidence, stimulate private enterprise, and help make 
possible the great public and private operations upon 
which our national prosperity depends. 


For evidence of the growing importance of Corporate Sur- 
etyship, one has merely to trace the remarkable growth of 
the business in the last decade. The total volume of 
fidelity and surety premiums written by all companies in 
1915 was approximately $22,000,000. Five years later the 
writings were over $48,000,000 and by the end of 1925, they 
had grown to more than $90,000,000. Present indications 
are that this year’s volume will show a material gain over 


1925. 


In view of these figures it seems hardly necessary to point 
out that the insurance agent, who does not represent a 
surety company, is overlooking an increasingly prolific 
source of income. 


FIDELITY AND DEPOSIT COMPANY 
of Maryland 


BALTIMORE 


FIDELITY and SURETY BONDS and BURGLARY INSURANCE 


Sp. 129 
Production Department 

FIDELITY & DEPOSIT COMPANY 
Baltimore, Md. 

If you are not already adequately repre- 
sented in this territory | will be glad to 











have full information regarding an 





agency connection with your Company. 
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GET LONDON AND LANCASHIRE _IN- 


DEMNITY 

Stokes, Haughton, 
Handle Bonding in Manhattan 

Stokes, Haughton, Packard & Smith, 


Philadelphia and other cities, 


demnity Company 
city. 


The appointment became effective February 
1 and the agency will also have power to bind 
the company for reinsurance on such business 


all over the country. Stokes, Haughton, Pack- 
ard & Smith will continue to represent the 
Eagle Indemnity for casualty lines and the 
Royal Indemnity and the Independence Indem- 
nity for fidelity and surety. 

The London and Lancashire Indemnity has 
discontinued its local Manhattan office and 
Frank J. Menig, who has been manager, is now 
manager for Stokes, Haughton, Packard & 
Smith, with offices at 51 Maiden lane, New 
York city. Col. George U. Pope, who has had 
charge of the agency, will continue as secre- 
tary and treasurer. 


Central Surety Makes Fine Records 

Some very interesting records were made in 
1926 by the Central Surety and Insurance Cor- 
poration of Kansas City, Mo. Within forty- 
five days the company’s original capital of 
$300,000 and $600,000 of surplus and contingent 
reserves were subscribed, without a dollar of 








COMMONWEALTH 
CASUALTY 
COMPANY 


| PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 








ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWES * RATES 

UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 


























Packard & Smith to 


the 
well-known fidelity and surety general agents of 
have been ap- 
pointed general agents for fidelity and surety 
business for the London and Lancashire In- 
in Manhattan, New York 


promotion cost. In a subsequent period of sixty 
days, an additional $200,000 of capital and $400,- 
ooo of surplus and reserves were subscribed 
without promotion cost. Although the com- 
pany was only six months old on December 31, 
1926, it is doing business in forty States 
through over 1600 licensed agents. These facts, 
together with the statement presented as of 
December 31 last, give evidence that the com- 
pany’s management is in excellent hands. The 
company’s admitted assets on December 31 last, 
aggregated $1,726,836, and its capital was $500,- 
ooo and its net surplus $511,221, making its sur- 
plus as to policyholders, $1,011,221. During the 
six months in which the company operated it 

wrote net premiums amounting to $600,051, 

upon which the premium reserve, calculated on 
a pro rata basis, was $446,209. In addition to 
the assets above mentioned, the company holds 
subscription notes payable during 1927, with in- 
terest, amounting to $135,564, so that its gross 
assets are $1,862,400. Fred W. Fleming 
is president of this strong and progressive com- 
pany, and Dennis Hudson is its vice-president 
and agency manager. Mr. Fleming has had 
long experience in the insurance business and 
was at one time an officer of the Kansas City 
Life Insurance Company. He has since been 
identified with Kansas City financial affairs and 
with the street railway system of that city. 


C. A. Morlock Made Superintendent 


Appointment of C. A. Morlock as assistant 
to Fred L. Shove, manager of the Metropolitan 
Casualty Insurance Company’s compensation 
and liability department at New York, with 
the title of superintendent, has been announced 
by President J. Scofield Rowe. 





FEDERAL SURETY BONDS IOWA 
OFFICIALS 


Company Approved by State Executive 
Council 


The Federal Surety Company of Davenport, 
Iowa, has been approved by the executive coun- 
cil of that State as surety for the official bonds 
on the State officers. The governor, secretary 
of state, attorney-general and auditor were re- 
cently elected in Iowa and took office this 
month and the Federal Surety has written the 
bonds, for the amounts named, on the follow- 
ing State officials: Raymond E. Johnson, State 
treasurer, $500,000; James E. Thomas, deputy 
State treasurer, $200,000; Ray Yenter, Insur- 
ance Commissioner, $50,000; James W. Long, 
auditor of State, $25,000; W. B. Crist, special 
examiner, bank department, $20,000; Harry L. 
Shropshire, purchasing agent, $10,000; John 
Fletcher, attorney-general, $10,000; and Eugene 
C. Haynes, Jr., State vehicle inspector, $5000. 
Bonds were written by the Federal Surety for 
several officers of the State department of jus- 
tice as well. The governor is not required to 
give a bond. 


St. Louis Surety Men Elect Officers 


The Surety Underwriters Association of St. 
Louis has elected the following officers: Frank 
Mead, Aztna Life and affiliated companies, pres- 
ident; O. L. Kincheloe, American Surety, vice- 
president; E. M. Myers, Fidelity and Deposit, 
secretary and treasurer. 

Executive committee members were selected 
as follows: Jesse P. Henry, New Amsterdam 
Casualty; A. J. Watling, Continental Casualty ; 
E. R. Niehaus, Massachusetts Bonding; C. S. 
Fraser, National Surety, and J. L. Patterson, 
Fidelity and Casualty. 








RESULTS OF CASUALTY, SURETY AND MISCELLANEOUS INSURANCE 
COMPANIES IN 1926 


The following figures are from the statements of casualty, 


surety and miscellaneous insurance companies, 


covering the year 1926, and have been compiled from returns made direct to THE SPECTATOR. 





Total Surplus Net Total 
Name and Location of Company Capital Admitted to Policy- Premiums Total Losses Dividends Expenses Disburse- 
Assets holders Written Income Paid Paid ments 
American Motor Undwr., Freeport, Ill. $181,906 $110,356 $180,111 $185,914 $60,857 ...... $87,872 $148,730 
Atlas Accident & Health,Omaha.....  —...... y * : ee ae Bs i . 3s Serre 10,921 5 
Augusta Mut. P. G., Augusta, | ore 19,218 . 12,685 13,550 2,356 $2,001 6,945 11,302 
Bankers Mut. Auto., F ort Wayne, Ind. vende 119,564 15,205 160,019 182,102 eee 74,819 166,897 
Central Health, Lincoln, Lo ere ee 54,452 39,127 56,988 59,418 SERS kv ssn 19,182 51,630 
Cent. Mut. Hail & Cyclone, Hortonville ...... 22,946 17,623 - 23,773 EO, iets 16,051 24,170 
Citizens Life, New Orleans........... $20,000 96,573 31,515 98,611 107,508 27,777 1,600 93, 427 95,027 
Columbus Mut. Life, Columbus, 0.0). 500,000 9,943,559 1,156,858 101.474 23,925,631 Cl errr * 2,370,351 
Economy Automobile, Freeport....... ...... 180,231 110,477 193,780 201,730 ee = 111,959 173,674 
Far. Co-Op. Hail, Grand Islands, Neb.. eae Sane «= Seance 110,2 ? errr 53,442 92,988 
Globe Indemnity, Newark........... 2,500,000 32,327,255 7,500,000 21,581,943 22,854,761 9,047,427 625,000 8, po! 130 18,594,557 
Guarantee Fund Life Assn., Omaha... ...... ,062,070 8,747,994 2,981,652 3,615,150 1,113,154 ...... 857,955 2:266,648 
Imperial Life, Asheville.............. 000 524,662 ; * 735,689 195,440 10,000 438, "023 647,545 
Income Guaranty, South Bend....... 000 206,766 162,612 417,730 433,060 230,497  ...... 202,971 442,123 
Inland Bonding Co., South Bend..... 250,000 333,972 42,979 60,805 TAGE | <Sacecie > veaaods 43,057 43,057 
Iowa Mut. Tornado, Des Moines.....  —...... 1,132,742 1,132,742 * 918,474 108,164 ...... 175,813 283,977 
Madison Co. Mut. Auto., Edwardsville ...... 55,057 47,647 36,240 45,945 . Se 11,057 31,399 
Massachusetts Plate Glass, Boston. . 100,000 330,827 231,916 99,111 121,104 31,003 13,750 71,038 115,790 
Monroe Co. Mut. Tornado, Cyclone 
and Hurricane, Milwaukee, Wise....  ...... Li. Serer 2,526 2,871 2, _ jaca 264 328 
Mutual Cyclone Ins. Co., Mishicot.... ...... 3,560 2,995 477 a eee 319 565 
National Ry. Commercials, Madelia... ...... GE davvc 7,408 7,715 2; 058 aus 3,953 6,011 
Nebraska Indemnity, Omaha......... 200,000 456,776 294,116 200,612 218,952 49,928 ...... 155,849 
Preferred Accident, New York....... 3,500,000 11,249,343 5,558,398 5,120,798 5,596,154 2, oa 188 42,352,000 2, st, 7 7,008, 565 
Pennsylvania Mut. Live Stock, Erie... ...... 928,224 ...... . 48,003 23,564 ...... 45,855 
Ridgely Protective, Worcester........ 100,000 829,911 501,217 1,124,742 1,331,253 661.737 20,000 a5, 733 1,324, "465 
Standard Mut. Cas., Springfield, Ill...  ...... 140,458 60,002 117,844 156,831 Tale” tence 5, 103,458 
State Mutual Cyclone, Lapeer........ = ° 33,363 126,760 SES sncces 83,461 165,319 
Suburban Auto., Lombard, Ill........ i 390 79,497 = 231 = 765 a 45,476 74,103 
Travelers Health, Omaha............  «.-.-- 68,814 332,004 7,454 2,605 410,492  ...... 8,654 519,146 
U. 8. Fid. & Guaranty, Baltimore. . 6,000,000 * 30, ‘564 14,340, 970 37, 583° 191 40, 028° 629 16,962,755 1,155,000 * 36,160,340 
Woodmen Accident, Lincoln.........  -.+-+s 228,477 960,869 935,614 1,039,178 567,806 ...... 370,444 939,189 
* Unavailable. 5 Capital, assets and surplus include life branch. a Ineludes both the life and accident branch. Cash only. / Includes 
«a 2,100,000, stock dividend. g Reserve fund. 
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CARDS ON THE TABLE 





mPARTNERSHIP, to be profitable and 
> successful, must be conducted— 
‘‘cards on the table.’’ 





Many years ago, before I became 
Interested in the Surety business, I had charge 
of a telephone line gang. The boys in that 
gang were just like the boys in any other gang. 
I made pals of them; told them just what our 
job was and how it should be done. It didn’t 
surprise me that our results were ten times 
better—and accomplished in a remarkably 
short time. 


Our agents know the National Surety and 
the New York indemnity companies as insti- 
tutions. They are just like the agents of 
any other company. But, we want all surety 
agents—agents of our own companies and 
agents of every other company—to know us 
as human beings, partners all, in the task of 
building good will for the surety business. 


Let me picture to you the men, former 
agents, who are the executives of these com- 
panies, the men who contract with agents, and 
who possess the agent’s viewpoint: 


JOEL RATHBONE 
Vice Chairman both Companies 
SPENCER WELTON 
President New York Indemnity 


E. A. ST. JOHN 


President National Surety 
Vice Chairman New York Indemnity 


E. A. ALLEN 
Vice President and Assistant to both Presidents 


JOHN L. MEE 
Vice President and Superintendent ofj National Surety 
Agencies Sig fi: Mita... 


THOMAS L. BEAN 


Vice President and | Superintendent of a New] York In- 


demnity Agencies 





These men are human! ‘They will al- 
ways assist you in giving service to your clients. 


William B. Joyce, Chairman 


NATIONAL SURETY COMPANY 
NEW YORK INDEMNITY COMPANY 


115 Broadway, New York City 














Rewritten, Enlarged and Improved 


THE oa S MANUAL 


C. H. HARBAUGH, M. D. 


Expert Examiner and Adjuster 


UNIQUE AND INDISPENSABLE 


This widely known and used book now in its third edition has 
been recognized as the standard publication of its kind for 
twenty years, and is the only book giving in condensed and 
convenient form just the information required by adjusters of 


ACCIDENT AND HEALTH CLAIMS 


Among the new articles in this edition are those upon 


IVY POISONING HERNIA 
CARBON MONOXIDE 


POISONING SLEEPING SICKNESS 
WOOD ALCOHOL PROSTATE GLAND 
POISONING HYDROCELE 
SUNBURN ORCHITIS 
GOITRE HEMORRHOIDS 
CANCER OF THE VINCENT’S ANGINA 
STOMACH 


In addition to the new articles, all the valuable features of this 
excellent work are retained. Other new sections added relate to 


DIVISIONS OF THE BODY and ORGANS OF THE BODY 
New paragraphs have been added to every article under 


Diseases, on 


PROGNOSIS and TOTAL DISABILITY IRRESPECTIVE 
OF HOUSE CONFINEMENT 


About 50 New Illustrations are Added to This Edition, 
and the Glossary of Medical Words and Terms 
contains many New Words and Definitions 


For convenience, The Adjuster’s Manual is divided into three 
sections, as follows: 


SECTION I—ACCIDENTS PROMINENT SIGNS AND 
+ NFORMATION SYMPTOMS 
PROMINENT SIGNS AND TOTAL DISABILITY AND 
SYMPTOMS HOUSE CONFINEMENT 
TOTAL DISABILITY BUT 
NON-HOUSE CONFINEMENT 
TOTAL DISABILITY IRRE- 


TOTAL DISABILITY 
PARTIAL DISABILITY 





PROGNOSIS 
ADJUSTMENT SPECTIVE ¢ OF HOUSE CON- 
EFFECTS PARTIAL DISABILITY 
SECTION II—DISEASES PROGNOSIS 
NAMES ADJUSTMENT 
INFORMATION EFFECTS 
SECTION III 


This section takes up the different mineral and vegetable poisons 
that are taken intentionally or by mistake, giving a brief description 
of each drug, and considering the prominent signs and symptoms 
following the swallowing of different poisons, the length of time 

fi t exists, the duration of total disability and partial 
disability, with advice on adjustment, and effects on the insurability 
of the individual after recovery is complete. 


THE ADJUSTER’s MANUAL is invaluable to those settling Acci- 
dent and Health Claims. 


Price, In Flexible Binding, $6.00. 





Liberal discount on wholesale quantities 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE Publishers 135 WILLIAM STREET 
CHICAGO NEW YORK 


SEMILUNAR CARTILAGES 
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Casualty, Surety, Etc. 








CALL ON BAUMES TO 
FIGHT FENCES 





Insurance Men Ask Hearing Here 
This Week 





WANT CONVICTION MADE EASIER 





Would Hold Possession of Stolen Goods 
Proof of Guilt 


State Senator Caleb H. Baumes, author of 
the Baumes laws, has been asked, as chairman 
of the State Crime Commission, to hold a pub- 
lic hearing here this week, or as soon there- 
after as possible, for the discussion of legisla- 
tion to make it easier to convict the fence. 

Senator Baumes, it was announced today, has 
received a number of requests for such a con- 
ference in letters from interested sources. 
Special Agent Leon Hoage of the Holmes 
Electric Protection Company, one of those who 
asked for the hearing, said that under the pres- 
ent legislation the fence has a good chance to 
escape conviction by a technicality of law. Un- 
der the law now in effect, he pointed out, the 
prosecutor must prove that the possessor of 
stolen property had a guilty knowledge of how 
it was obtained. 

The purpose of the proposed legislation, he 
explained, would be to shift the burden of 
proof to the possessor of stolen or fraudulently 
obtained property—to compel him, that is, to 
prove satisfactorily that he did not know the 
property was stolen. 

The hearing, if granted, would be attended 





Caves H. BAUMES, 
CHAIRMAN, NEWBURGH 
BURTON D. ESMOND, 
VICE-CHAIRMAN 


B. ROGER WALES 

WALTER S, GEDNEY 

Davip S. TAYLOR 

THomas. S. Rice 

GEORGE F, CHANDLER, M. D. 
WILLIAM Lewis BUTCHER 
JANE M. Hoey 


EX-OFFICIO 
JOHN KNIGHT 
JOSEPH A. MCGINNIES 


SECRETARY 
HERBERT L. SMITH, 
SENATE CHAMBER, ALBANY 


Mr. Arthur L. J. Smith, 


President The Spectator Co., 


135 William St., 
New York City. 


Dear Sir:- 








DISTRICT MANAGERS WANTED 


OPEN TERRITORY IN 34 STATES 
LIBERAL COMMISSIONS 
MODERN POLICY FORMS 


UNEQUALLED CLAIMS PAYING RECORD 


(63% of Total Premium Income Paid to Policyholders in Claims) 


Special Policy Forms 


Unusual Home Office Cooperation 
Oldest Organization of Its Kind in America 
Nineteen Years Under Same Management 


WRITE TO 
ROBERT A. BROWN 


GENERAL FIELD MANAGER 


INTERSTATE BUSINESS MEN’S ACCIDENT ASSN. 


ERNEST W. BROWN, Sec’y-Treas. 


for Business Women 


DES MOINES, IOWA 








THE CRIME COMMISSION OF NEW YORK STATE 
ALBANY 


OFFICE OF THE CHAIRMAN 
NEWBURGH, N. Y. 


Jan. Zlst, 1927. 


I have your letter of Jamary 27th and note 
what you say with regard to the report of the Prison 
Committee of the Association of Grand Jurors of New 


York County. 


A copy of this report has been delivered 


to me personally and copy also handed to each member 


of the Crime Commission. 


They are giving it careful 


study and you may be assured that it will have a very 
careful and conscientous consideration. 


I have not yet read it sufficiently to say 
anything further on the subject than what I am saying 


in this letter. 


I do not hesitate, however, to express 
myself strongly on the subject of the "fence". 


I have 


said time and again in public addresses that the "fence" 
is one of the big spokes in the wheel of crime, and. also 


one of the hardest spokes to get rid of.. 


I am with you 


heart and soul in your drive against the notorious "fence".. 


Very truly yours, 


(ul 647 Gore 


B/L 


29 


by representatives of the jewelry, fur, silk and 
textile trades, insurance companies and so forth, 
it was stated. 

The battle against the fence has received 
fresh impetus as a result of the recent report 
entitled “Crime Receivers in the United 
States,” drawn up by the prison committee of 
the Association of Grand Jurors of New York 
County, and submitted to the New York State 
Crime Commission, the National Crime Com- 
mission and other organizations. Police Com- 
missioner George V. McLaughlin approved 
eighteen of the report’s nineteen recommenda- 
tions, according to an announcement by the as- 
sociation. 

Arthur L. J. Smith, president of The Spec- 
tator Company of 135 Wiliam street, reputed 
to be the largest insurance publishing house in 
the world, also joined in the request that Sen- 
ator Baumes conduct a public hearing here. 

Smith pointed out in his letter that effective 
legislation aimed at the destruction of the fence 
might result in lower insurance costs. 

“The insurance industry as a whole,” he 
wrote, “and particularly the casualty com- 
pany, is wholeheartedly in favor of any move- 
ment which will reduce the losses these com- 
panies must pay and so reduce the cost of in- 
surance to policyholders. To give you some in- 
dication of the extent of the insurance business 
interests who would applaud any action you 
might take looking toward the downfall of the 
fence, there are forty-four companies which in 
1925 had burglary and theft insurance losses 
incurred of $12,258,823 and assets of $610,- 
550,886.” 

Under a law passed last year the maximum 
sentence that can be imposed upon a fence 
was raised from five to twenty years, it was 
stated. 

—The New York Sun, January 31, 1927. 


Following the report of the Prison Commit- 
tee of the Association of Grand Jurors of New 
York County, in the compilation of which THE 
Spectator assisted, Arthur L. J. Smith, presi- 
dent of The Spectator Company, wrote to Sen- 
ator Baumes urging the necessity of early ac- 
tion to check and punish “fences.” The reply 
is printed on this page. 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $5,000,905.77 
Capital - - - - 750,000.00 
Surplus - - - -  1,186,456.08 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - - 2,564,449.00 


RE-INSURANCE ONLY 


Spectalizing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no _direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 


Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 














Cash Capital, $750,000.00 
4 


CASUALTY AND SURETY COMPANY 
MILWAUKEE, WISCONSIN 


Home Office — Brumder Building 
MILWAUKEE, WISCONSIN 


Eastern Department 
100 Maiden Lane 
New York 


Executive Offices 
Union Indemnity Bldg. 
New Orleans 


FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY, AUTOMOBILE 
LIABILITY, PLATE GLASS AND WORKMEN’S 
COMPENSATION INSURANCE 














Provident Mutual 


Life Insurance Company of Philadelphia 
—— Founded 1865 ° 


Pennsylvania 


The Provident has worked out a prac- 
tical plan by which the Home Office, 
through an Educational Supervisor, 
is assisting in the development of new 


agents. 











BANKERS INDEMNITY INSURANCE COMPANY 








A SOUND UNDERWRITING POLICY 
on Automobile and other Public Liability 


The NEW minimum basic limits we have 
inaugurated are 


$7,500 / $15,000 


for personal injury and 
$1,500 


property damage 
NO ADDITIONAL PREMIUM CHARGE 


over what is ordinarily charged for limits 
of $5,000,$10,000 and $1,000 respectively. 


We offer this to our agents as a very VALUABLE selling point 
when soliciting Automobile and other Public Liability. This 
one point alone should very materially increase Agents’ busi- 
| ness. 


AT 





We are a new company, and are not bound by antiquated 
customs. We realize the necessity for close cooperation 
and fair dealing with agents and are prepared to render 
all possible assistance. 

Weare interested in establishing agents in the following states— 


Connecticut Indiana Minnesota 
Delaware Maryland New Jersey 
Dist. of Columbia Michigan Ohio 
Illinois Rhode Island Pennsylvania 
We write 
AUTOMOBILE 


Personal Injury Liability; Property Damage Lia- 
bility; Collision (deductible); Plate Glass Breakage; 
Personal Accident. 


OTHER LIABILITY 


Manufacturers’ and Contractors’ Public Liability; 
Owners’, Landlord's or Tenant's Liability; Theatre 
Public Liability; Teams Public Liability; Contingent 
Public Liability; Sports and Golfers Liability. 


WORKMEN’S COMPENSATION 
PLATE GLASS INSURANCE 


Capital, $500,000 
Surplus to Policyholders Over $1,200,000 


BANKERS INDEMNITY INS. CO. 








Head Office poe 
24-30 Philadelphia 
Commerce St. Chicago 
NEWARK, Pittsburgh 
Columbus 
N. J. Hartford 




















FREDERICK E. WILKENS, Vice Pres. & Gen. Manager 
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INSURANCE DECISIONS 








AGAINST UNDERWRITING PRACTICE 
Decision in Federal Life Case Affects Ac- 
cident and Health and Disability 
Contracts 

Accident and health companies, and life in- 
surance companies offering disability benefits 
in their policies, may find their underwriting 
methods interfered with and overthrown as a 
result of the procedure in the case of Rascoe vs. 
Federal Life Insurance Company which was 
taken to the United States Supreme Court from 
the United States District Court in Tennessee. 
In the January issue of “The Ounce of Pre- 
vention,” official organ of the Hooper-Holmes 
Bureau, there is found the following article on 
this case: 


The claim was under an accident policy is- 
sued by the Federal Life of Chicago for in- 
jury to the knee sustained accidentally in a rail- 
way car in 1922, the company responding until 
1923 when upon the advice of competent physi- 
cians it denied further liability on the ground 
of permanent total disability. Claimant brought 
suit and the case was removed to the United 
States District Court at Nashville where a bill 
in chancery was filed. 


When the case came on for trial two years 
later, without previous warning to defendant 
it was transferred from the chancery to the 
law docket, thus affording the company no op- 
portunity to present a law case in finished 
form, the court refusing further time. 


Counsel for the claimant elicited through one 
of the company’s agents information contained 
in the company’s rate book, bearing on the life 
expectancy of one of the same age as the pol- 
icyholder and the commuted value of life in- 
demnity calculated on that expectancy. This 
was objected to by counsel for defendant on the 
ground that the expectancy was derived from 
sound healthy lives and that the claimant’s was 
an impaired life. The court overruled the ob- 
jection and a judgment for $21,519 was ren- 
dered. 


The case was carried through the courts to 
the United States Supreme Court which re- 
jected a petition for a writ of certiorari, fol- 
lowed by a petition for a rehearing, which was 
refused. This leaves the matter in a dangerous 
situation for companies writing disability in- 
surance. 

It revolutionizes the procedure governing tne 
handling of claims under contracts of that char- 
acter and injects into it a precedent for com- 
muting such claims on the basis of life expec- 
tancy, a standard which is altogether inconsist- 
ent with and inapplicable to any but selected 
healthy lives. It also renders legally prob- 
able the filing of damage suits on the ground 
of breaching contracts in the event there is a 
denial of liability. In addition, it commutes 
to lump sum judgments the indemnities pay- 
able under disability contracts issued at pre- 
mium rates lamentably inadequate to that form 
of benefits. Under the conditions the accident 
contract is transformed from its accustomed 
and intended use and made not only an under- 
writing impracticability but a hazardous one 
for insurers. 


What the solution is, and where, is a task 
which will tax the ablest legal minds; but it is 
one to which they and disability underwriters 
will be compelled to give prompt attention. 


The vice-president and secretary of a promi- 
nent life insurance company which writes dis- 


ability benefits with its contracts has commented 
on the foregoing article as follows: 

In the article “Strikes at Present Claim Pro- 
cedure,” unless there is something behind this 
that does not appear in the information or that 
I know of, there appears to be very little jus- 
tice in this legal decision of the United States 
Supreme Court. One is almost forced to ask 
himself where this country is headed for when 
such decisions as this are rendered. 


CASUALTY 


An insurance company is liable for the 
money collected in an action against the in- 
sured as indemnity to third parties. 

Plaintiff, which is a livery company, entered 
into a contract with a navigation company to 
take charge of a certain automobile ride in 
Duluth, which was part of an excursion con- 
tract between the navigation company and its 
passengers. The passengers of the navigation 
company suffered various injuries while on the 
automobile ride conducted by the livery com- 
pany and they brought action against the navi- 
gation company and recoverd thereon. Subse- 
quently the navigation company sued the livery 
company for the amount of the judgments ob- 
tained by the passengers. The navigation com- 
pany having recovered against the livery com- 
pany, the latter now brings a suit against its 
insurer which agreed to indemnify it against 
losses for damages on account of personal in- 
juries. 

The defendant insurance company appealed 
to the Supreme Court of Minneosta from an 
order overruling its demurrer to the complaint 
and that court in holding that the insurance 
company is liable for the amount of the judg- 
ments, states: 

“In reimbursing the navigation company for 
its outlay on account of the Thurston judg- 
ments, plaintiff was making good its own lia- 
bility and its own wrong, and not a primary 
liability of the navigation company, a conclu- 
sion the correctness of which is not altered by 
the circumstance that the Thurstons in the first 
instance were able to collect from the naviga- 
tion company. 

“Notwithstanding that fact, the initial wrong, 
giving rise to the cause of action and the re- 
sulting ‘loss’ was the act of the plaintiff, and 
the resulting liability was its liability, and one 
of those, loss from which was clearly insured 
against by defendant. 

“The case is analogous to those where one of 
two joint tort-feasors may compel indemnity 
from the other. That is allowed not withstand- 
ing a joint original liability, where, as be- 
twene themselves, only one is at fault, and his 
wrongful act or omission is a breach of a duty 
owed to the other, and the primary cause of 
the injury.” 

(Board of Trade Liberty Company vs. 
Georgia Casualty Company, Supreme Court of 
Minnesota, 200 Northwestern Reporter 633.) 
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DEATH FROM MILK POISONING 
BRINGS DOUBLE INDEMNITY 
Remarkable Decision of New Mexico Court 
Digested by American Life Convention 

In view of the recent large number of sud- 
den deaths from “milk poisoning” or “milk sick- 
ness” in various parts of the country, especially 
through Central and Southern Illinois, a deci- 
sion of the Supreme Court of New Mexico 
touching on the question of whether such deaths 
come under the double indemnity clause for ac- 
cidental deaths of some life insurance policies 
which is digested in a recent issue of the Amer- 
ican Life Convention’s Legal Bulletin is of 
more than passing interest to insurance men. 

So far as it known this is the first time that 
a high court has decided an accident claim aris- 
ing from a death caused by “milk poisoning” 
or “milk sickness.” It is certain to be accepted 
as a precedent by other courts trying similar 
cases. 

The case was that of Buel vs. Kansas City 
Life Insurance Company (No. 2971) Supreme 
Court of New Mexico, October 20, 1926, 250 
Pac. 635. 

The digest by the American Life Convention 
Legal Bulletin reads as follows: “Life-Death 
by Accidental Means—Double Indemnity Milk 
Sickness—Accord and Satisfaction—Payment 
of Agreed Portion of Indebtednes Not Con- 
sideration for Release of Sum in Dispute. 
Beneficiary sought to recover under double in- 
demnity provision of policy payable ‘if ...... 
the death of the insured ...... should result 
from the effects of any injury, through exter- 
nal, violent and accidental cause’ by reason of 
the death of insured resulting from what is 
commonly known as ‘milk sickness.’ The testi- 
mony showed that this was a form of alkali 
poisoning caused by drinking milk from cows 
that had grazed upon goldenrod. Beneficiary 
had accepted settlement before bringing of this 
suit. Held: (1) There being no express ex- 
clusion of liability for death resulting from 
disease, the fact that deceased died as a result 
of an infectious disease is immaterial. Death 
resulting from the accidental introduction into 
the system of a poisonous substance, injuring 
the body by causing lesions of the organs, is a 
death caused by injury through external, vio- 
lent and accidental cause within the meaning 
of insurance policies, and the same rule should 
apply where the final result is produced by 
toxins, perhaps generated within the body, but 
caused by the bacilli introduced from without, 





Heads Des Moines Life Men 

Des Mornes, Iowa, Jan. 27—A. W. Van 
Houten of Davenport was re-elected president 
of the Iowa Association of Life Underwriters 
at the annual meeting held in Des Moines last 
week. John Wilson of Mason City was named 
vice-president to succeed F. W. Darling of 
Cedar Rapids, and A. H. Peterson of Waterloo 
was re-elected secretary-treasurer. 
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LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 

Fidelity Phenix Fire United States Fire National Fire of 

of New York of New York Hartford 

Automobile of Hart- National Liberty of New Amsterdam 
New York Casualty Co. 

= of New State of Penn. Indemnity Company 

America 


Yor! a * eed of New of 
Nes Union of 
Pittsburgh BROKERS’ LINES SOLICITED 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


28 SPRUCE ST. NEW YORK 





HENRY R. CORBETT 
ACTUARY 


Specialty — Pension Funds 
and Employee’s Benefits. 


175 W. JACKSON BLVD. CHICAGO 























Agency Wanted 











Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 


CONSULTING ACTUARIES 





Actuarial and Statistical Service in all Branches 
o< Insurance and for Pension Funds—Offiee Systema 
and Reorgs Accounting and 
Auditing. 


78 Pulton Street New York 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 








A. SIGTENHORST,F. A.1I.A. 
CONSULTING ACTUARY 


National City Bank Bidg., WACO, TBXAS 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE iets mo pes ge Intermediate, Group, 
Industrial and Special Classes 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 
Room 101 Memorial Bidg., Nashville, Tenn. 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


OMAHA DENVER DES MOINES 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 











St. Petersburg, Florida 


desires Insurance Agency. Address 
Howard A. Williams, 476 First 
Ave. North, St. Petersburg, Fla. 

















COPELAND and COTHRAN 


CONSULTING ACTUARIES 


1027 Candler Building 
ATLANTA, GEORGIA 


Statisticians 











E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 


Underwriters 
Statistical 
Bureau, Inc. 





Werender complete statistical service and 
relieve you of the pressure of annual statement 
filing. 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable. 


Phone: BEEKMAN 1461 


81 Fulton St. New York City 














T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg... OKLAHOMA CITY, OKLA. 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 











ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 








r L. A. GLOVER & CO. ' 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 





NOW READY—NEW EDITION 


THE COST 
OF DYING 


By WILLIAM T. NASH 


Including the Federal Estate Tax 
Law of 1926 


This well-known leaflet has been the 
means of closing many “hopeless” cases 
for large amounts. Agents attest its 
usefulness. It helps sell big policies. 


THE COST OF DYING 


proves the need for life insurance to 
protect the estates of those of moderate 
means, as well as men of wealth. 


A difficult prospect, after reading 
THE COST OF DYING 


said: ‘‘No agent on earth could sell me life insur- 
ance, but I am going to buy a policy just the 
same”; and he signed up for $75,000. 


USE IT AND PROSPER! 


PRICES: 

PE PEE $ .25 
50 Copies PEseses oe Ooms Oe side sie ne Saas 8.50 
100 Ely wk galereciske omy arere mantel eeanee 15.00 

Mae. <c. aeutsaviens eeu cece seneee we 60. 
ME, ea ats o-ring earadvauioe sie neaioas 100.00 
Mat “le \ waswesnsicieatee sete ee enone 400.00 
eee = | eu menecd ctanmunse cabo 750.00 


Orders ior single copies must be prepaid. 


Please remit by money order or bank draft 
on New York, to avoid exchange charges. 


THE SPECTATOR COMPANY 


CHICAGO NEW \OF 
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Miscellaneous Insurance 








INSURANCE STOCKS 
All Bids and Quotations Subject to Con- 
firmation 

The following quotations, as of Jan. 31, 
1927, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SPECTATOR will endeavor to give to any cor- 
respondent whatever information may be de- 
sired. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activity of their trading: 


i ed 
Alliance Fire Bid Offer’ 


Wheeler & Co., Phila............. 
Agricultural Ins. Co. si ” 

Arthur Atkins & Co., N. Y........ 250 
a Alliance C 

Arthur Atkins & Co., N. V........ 30. é 

Curtis & Sanger, N. Y............ 315 aa 
American Ins, of Newark 

Arthur Atkins & Co., N. Y........ 22 24 
Bankers & Shippers 

Arthur Atkins & Co., N. Y........ 285 295 
Camden Fire 

Clinton Gulbert, NN. Vi. 660 cs cc cecs 15 16 


Carolina Insurance 
Je: We IRICEN, ee COs ING Mv sess 0-0 34 37 
Continental Ins. Co. 


Arthur Atkins & Co., N. Y........ 136 138 

Clinton Gitbert, No Yo. . ci ccces 135 138 
Federal Ins. 

Curtis & Sanger. Ni Vic ok ccc ccc ccs 500 


Federal Union Life 
A. & J, Frank Co., 

*Fidelity Phenix 
Arthur Atkins & Co., N. V........ 94 96 
J: te. see, Jeu & Goi. Ni Fick. 5 ics 94 96 


Clinton Gilbert, Ni Vo. ook ccc ec cs 96 

Fidelity & Casualty ” 

Clinton Gilbert, N. V............. 152 155 

Fire Association of Philadelphia 
Wheeler & €6:, PIA. sso sc:écedccs 53 54 

Fireman’s Ins. Co. of Seas: 

Arthur Atkins & Co., N. Y........ 218 222 

Franklin Fire 
Arthur Atkins & Co. N.Y. i206 187 194 
Chintow Gilbert. No Ws 0.5. <6 icocesece.c.0:c 183 188 

Glens Falls 
Arthur Atkins & Co., N. Y........ 40 42 
Curtis & Sanger, N. V............ 40 42 

Globe & Rutgers 
Arthur Atkins & Co., N. Y........ 1525 1575 
Curtis & Sanger, N. Nae 1500 1600 

Great American 
Arthur Atkins & Co., N. Y........ 304 308 
Clinton Gilbert, N. V............. 305 308 
J. K. Rice, Jr., & Co, N.V....... 304 307 

Hanover Fire 
Jee eee. Rite CO SY 6 one ia :e-c 210 215 

Harmonia Insurance (New Stock) 

Arthur Atkins & Co., N. Y.......... 43 46 
Je ME. RICE, JE. Ge CO ING Yo ocak ce 43 48 
Curtis & Sanger, Mae st 43 47 

Home Insurance 
Chiton Gilbert, N.Y: i.ckcicskcecs 382 386 
J. oe ce, Je. &Ce.. N.Y. occ 380 385 
Arthur Atkins & Co., N. Y........ 382 386 

Homestead 
Jo Me, Saree ir, fe Gee, Fibs ccc es 27 30 


Importeis & Exporters 


Arthur Atkins & Co., N. V......<: 70 5ared 

Curtis & Sanger, Nia Yo o.0s cc secces 70 75 
International Co. of St. Louis, Pfd. 

A. & J. Frank Co., Cincinnati...... 2 3 
Inter-Southern Life . 

A. & J. Frank Co., Cincinnati...... 2% 3 


Insurance Co. of North America 
Wisteler & Co, Pie. 5 << cciccessit-es 51144 52 
Insurance Securities Co., Inc. 
(Union Indemnity Group) 


__ Gilbert Elliott & Co., N. Y........ 20 22 
tLumbermen’s Ins. 
McCown & Co., Phila. and N. Y... 86 
Maryland Casualty 
Curtss & ‘Sanger, Noo Yo .6 tess cces 103 105 
Milwaukee Mech. 
Curtis #: Sanger NV. ossisaedac 33 35 
Missouri State Life 
A. J. Frank Co., ew TRC OeT 100 102 
Glititon Giubett: N. Vis. ccccnsases 103 106 
National Surety 
Curtis & Satices, Nu ¥ 6ccckiscccecccs 240 245 
National Union Ins., Pittsburgh 
_Clinton Gilbert, N. V.........065. 213 217 
New Jersey Fire Insurance 
Arthur Atkins & Co., N.Y. .0.00+ 39 42 
New York Casualty 
Arthur Atkins & Co., N. Y........ 88 93 
Niagara Fire 
Asthur Attias & Co., N.Y. 62.0100 240 250 
North River 
Arthur Atkins Co., N.Y. .6. 06600 120 
— National Life 
& J. Frank & Co., Cincinnati.... 33 
Sennen 
Arthur Atkins & Co., N. Y.....- 184 190 


Bid Offered 
U. S. Fire 
Arthur Atkins & Co., N. Y........ 169 173 
U. S. Merchants and Shippers 


Arthur Atkins & Co., N. Y........ 265 272 

Custie & Sameer, We Ls os occcacees 265 272 
Westchester Fire 

Cointon Gilbert, N. Y...........- 431% 441% 

Ee Re We, & Cai. Ve cccccs 43 45 

*Stock dividend. 

+New stock. 

HARTFORD STOCKS 

*Aetna Casualty and Surety 

Conning & Co., Hartford.......... 700 715 

Roy T. H. Barnes & Co., Hartford. . 705 715 

Markham & Company............ 700 715 
*Aetna Insurance (Fire) 

Castine & Sastate NeW os occc csv 505 515 

Conning & Co., Hartford.......... 500 510 

Markham & Company............ 505 515 

Roy T. H. Barnes & Co., Hartford.. 505 515 
*Aetna Life Stock 

Conning & Co., Hartford.......... 540 550 

Markham & Company............ 540 550 

Roy T. H. Barnes & — Hartford.. 535 545 

Cimiton- Gilbert, NV... cc cos cewece 535 545 
Aetna Life (Full Paid } ERRERS 

Conning & Co., Hartford.......... 540 550 

Markham & Company............ 540 555 
Automobile Insurance 

Conning & Co., Hartford.......... 250 260 
Markham & Company.............. 250 260 

Roy T. H. Barnes & Co., Hartford. . 240 250 
Conn. General Life 

Conning & Co., Hartford.......... 1600 1650 

Markham & Company 8 Ee ric 1600 1675 


Roy T. H. Barnes & Co., Hartford.. 1600 1675 
*Hartford Fire 


Conning & Co., Hartford.......... 505 515 
Markham & Comp OS Eee ae 505 515 
Roy T. H. Barnes Me Co., Hartford. . 500 510 


Hartford Steam Boiler 


Conning & Co., Hartford.......... 640 650 
Markham & Company............ 640 650 
Roy T. H. Barnes & Co., Hartford. . 635 650 
Roy T. H. Barnes & Co., Hartford. . 635 650 


National Fire 
Conning & Co., Hartford.......... 725 740 
Markham & Company............ 725 740 
Roy T. H. Barnes & Co., Hartford. . 720 730 
*Phoenix Insurance 


Conning & Co., Hartford.......... 505 515 

Markham & Company............ 505 515 

Custis & Saeed. Te Ss ib vicneeass 510 520 

Roy T. H. Barnes & Co., Hartford.. 500 510 
Travelers Insurance 

Conning & Co., Hartford.......... 1160 1180 

Markham & Co., Hartford. o- 2IGe 1185 


Roy T. H. Barnes & A ay Hartford.. 1175 1185 
Chiton Gilbert No Le oii cece ee 1165 1180 


NEW ENGLAND STOCKS 


American Investment Securities Co. 
as. A. Day & Co., Inc., Boston. . 8144 $4 

Boston Casualty 

Chas. A. Day & Co., Inc., Boston. . 16 25 
Boston Insurance 

Chas. A. Day & Co., Inc., 
Capitol Fire Ins. Co. 

Chas. A. Day & Co., Inc., Boston: 


Boston.. 465 


PROROs ove po hee dclee ves eves 95 
CN a bc bc cae avawanves ees 280 
Columbian National Life Ins. Co. (ex. .ight) 
Chas. A. Day & Co., Inc., Boston. . 175 
Conveyancers Title Ins. Co. 
Chas. A. Day & Co., Inc., Boston. . 100 


Mass. Bond & Ins. Co. 


Chas. A. Day & Co., Inc., Boston. . 270 
Mass. Title Ins., pfd. 

Chas. A. Day & Co., Inc., Boston. . 45 55 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston. . 340 360 


Old Colony Insurance 
Chas. A. Day & Co., Inc. Boston. . 265 
Providence Washington 
Chas. A. Day & Co., Inc., 
Springfield Fire & Marine 
Chas. A. Day & Co., Inc., Boston. . 500 510 
United Life & Accident Insurance 
Chas. A. Day & Co., Inc., Bostoa.. 46 


Boston. . 340 360 





Albany Legislation 

Arspany, N. Y., February 2—With the ad- 
vent of the second month of the legislative ses- 
sion, reports of insurance and labor standing 
committees on some of the pending bills may 
be looked for. Additional bills amending the 
insurance law have been introduced, as fol- 
lows 

Assemblyman Boyle, amending section 245, 
by exempting the New York Physicians Mu- 
tual Aid Association from the provisions of 
article 7, relating to fraternal benefit societies. 

Assemblyman Cuvillier, amending section 70, 
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and adding new section Io!-e, authorizing group 
unemployment insurance, for not less than fifty 
employees, after continuous service of not less 
than one year. 

Assemblyman Bloch has introduced a bill, 
amending the highway law by providing for 
compulsory motor vehicle insurance in a State 
fund. 

A bill put in by Senator Feld amends the 
highway law by requiring motor vehicle own- 
ers to file indemnity bonds or insurance poli- 
cies in the sum of $2500. 

Amendments proposed to the workmen’s com- 
pensation law are the following: 

Senator Love, amending section 3, by pro- 
viding compensation for private chauffeurs. 

Assemblyman Ambro, adding new section 29- 
a, by providing that excess recoveries by an 
insurer, under assignment of claim, shall be 
paid to the employee or his dependents. 

Senator Greenberg and Assemblyman Alter- 
man, amending section 3, by extending its pro- 
visions to cover certain employees of motion 
picture and photoplay producers. 

Additional amendments to the insurance law, 
proposed in the legislature, are the following: 

Assemblyman Cuvillier, his bill of last ses- 
sion, enacting the motor vehicle compensation 
law, creating the New York Motor Vehicle 
Owners Mutual Compensation Association, and 
amending section 282, highway law. 

Assemblyman Schwartzwald, adding new sub- 
division 11, section 101, by providing that en- 
dowment life policies must contain a provision 
that, if the insured die before the policy ma- 
tures, the company will pay the amount of in- 
surance that the premium paid would have pur- 
chased at published ordinary life rates. 

Senator Greenberg and Assemblyman Alter- 
man, adding new section 107-a, making stand- 
ard provisions for burglary policies, etc. 

Senator Wales, adding new section 67-a, 
providing for the approval of the Superintend- 
ent of Insurance, of premium rates for motor 
vehicles insured or bonded, as required by the 
highway law. 

Senator Downing and Assemblyman Hacken- 
burg have introduced the compensation bill. 
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A Wider Field— 


Age Limits from 0 to 60. 


ly Premium plan. 





Same Rates for Males and Females. 


Males and Females alike. 


of CHICAGO, ILL. 


B. R. NUESKE, President 








Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY Be] oe 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 


Our Agents Have 


An Increased Opportunity Because We Have 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 


Double Indemnity and Monthly Disability Income features for | | | ge 
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Are You Satisfied with 
Your Job? 


Are your earnings all that they should be and is 
your job capable of expanding into what you wish 
for the future? 


IF NOT, a real opportunity is offered to you in 
the State of 


ALABAMA 


This state is the home of the greatest industrial 
center in the entire South, and where thriving 
industries are, business is always good. 


Your communication will be treated with confi- 
dence. 


THE FOLMAR AGENCY of ALABAMA 


Southern Managers 


The Louisiana State Life Insurance 


Company 
Executive Offices Branch Office 
Troy, Shepherd Bldg., 
Alabama Montgomery, Ala. 














Which Is The Lowest Cost Company? 


Perhaps no company can claim to have the Lowest 
Cost on all forms of policies at all ages and for all 
durations, but the net cost of our “SPECIAL FIVE” 
is very unusual. Compare our cost on this policy with 
that of Government Insurance or with that of the 
lowest cost company you know of. 


THE PREFERRED RISK $5,000.00 SPECIAL 


Ordinary Life, $5,000, Age 35, Premium $106.50— 
Dividend first year $17.25 (contingent upon 
payment of second premium). Net Cost first 
year $89.25 or $17.85 per thousand! HOW DOES 
THIS STRIKE YOU? IT IS GOING OVER BIG! 


PERFECTED ENDOWMENTS return the savings in ad- 
dition to the face of the policy at death. The forfeiture of the 
excess premiums over the ordinary life premiums is avoided. 


CHILD’S ENDOWMENTS issued from Age One Week up, 
with Waiver of Premium Benefits, if the parent dies. 


REGULAR POLICIES ISSUED FROM AGE 10 YEARS UP. 
The improved GOLDEN RULE AGENT’S CONTRACT 


gives— VESTED RENEWALS 
UNRESTRICTED TERRITORY 
AUTOMATIC PROMOTION 


Everything any reasonable man could want is yours for the 
asking if you are the right kind of man. 


The Columbus Mutual Life Insurance Company 
580 E. Broad St. Columbus, Ohio 


C. W. Brandon, President 
D. E. Ball, Vice-Pres. and Sec. 
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Contacts With the Public 


By James B. RussELi 


Assistant Actuary, Peoria Life Insurance Company, Peoria, III. 


If you are anxious to win out in a large 
way you must get the success manner. Culti- 
vate the bearing of success, the appearance of 
successful men. Walk, talk and act like a suc- 
cessful man, otherwise you are constantly de- 
feating your own purpose. If you are a bad 
advertisement of what you are trying to do, in 
your speech, your manner, your coarse, dis- 
agreeable way, and are constantly called upon 
to defend yourself, to apologize, to set your- 
self right, you can see what a tremendous han- 
dicap you are under. Your bearing, your con- 
versation, your conduct should all square with 
your ambition. All these things are aids to 
your success and you cannot afford to ignore 
any one of them. We are all covered with tags 
and earmarks by which people weigh, estimate 
and judge us, and there is nothing else which 
indicates our quality more than our walk, our 
movements, our bearing. Our walk especially 
indicates our energy; our ambition is reflected 
in it, our courage, our determination, our firm- 
ness, or the opposite of these qualities. A 
shrewd character can measure us up pretty ac- 
curately by these earmarks. 

There is considerable good business philos- 
ophy in this quotation which is applicable in 
studying public contacts. You and I are in 
the life insurance business to succeed; we all 
want to do well, so it behooves us to pay 
close attention to the tags and earmarks by 
which the public will judge us. 

Some of the more important contacts we 
make with the public are those by means of 
correspondence, conversation over the telephone, 
personal interviews, social contacts and by our 
part in citizenship. Most of our contacts can 
be classified under one of these general divi- 
sions. There are certain basic principles un- 
derlying all our relationships with the public 
to some of which I wish to draw your atten- 





From a paper delivered before a meeting of the 
home office employees of the Peoria Life Insurance 
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tion before discussing them in a more practical 
way. In order that there may be no misun- 
derstanding, the remarks which follow are not 
based upon what anyone in our office may be 
doing, but rather on what we should be trying 
to do. 

It is very desirable to have a good knowl- 
edge of human nature. This requires study. 
No two persons are exactly alike and the busi- 
ness man who treats all men alike is as far be- 
hind as the doctor who prescribes the same 
medicine for all patients having the same ail- 
ment. It is a rule that in business the only 
way either to secure or to keep a customer is 
to please him and as the majority of us are 
built more or less alike the Golden Rule is a 
good one to follow. We should treat every- 
one with respect no matter how insignificant 
the transaction or problem may be. It is good 
pleasing attention that counts. There is nothing 
more detrimental to any business than to slight 
any one and especially a stranger; it doesn’t 
make any difference what is his business. But 
there must be something more than the smile 
and kind word. In every contact we make 
something must be sold and this requires effort. 
We may have an idea or a new method to sell 
or it may be we have some part in the sale of 
an insurance policy. We must be in close 
touch with the person with whom we are deal- 
ing and show interest and sympathy with his 
ventures. We should find out in what the other 
fellow is interested and use that knowledge to 
best advantage. Although this question of 
human nature is important I am only draw- 
ing attention to it. Its importance should be 
realized, for no man in business ever succeeded 
unless he was a good judge of human nature. 

The public is usually quick to detect whether 
we are sincere. It is quite possible to deceive 
anyone, but it isn’t possible to do so for any 
length of time. Discovery follows inevitably 
and the result is always the same—disastrous. 
Benjamin Cobb tells the story of going into 
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a drug store in a small town in Illinois to buy 
something. A young man who was selling 
paints walked in before him and tried to inter- 
est the druggist in his line of goods. As soon 
as the druggist understood what the young man 
wanted, he opened with the worst talk Cobb 
ever heard a dealer give a salesman. The dealer 
had never seen this salesman before. He had 
almost decided to give up keeping paints, and 
was not feeling very well about his last pur- 
chase and took this time and place to show his 
meanness. After a while it seemed to strike 
him that Cobb might be a purchaser and as he 
stepped toward him his whole manner changed. 
It reminded Cobb of the story of Dr. Jekyll 
and Mr. Hyde as the druggist, now all smiles, 
asked him in a forced pleasant tone if he 
wished anything. Cobb told the druggist he 
had come in to purchase a pocket comb, but 
after listening to the interesting remarks to 
the young paint salesman, he decided to defer 
his purchase until he found a man who was 
more of a gentleman and less of a hog. Cobb 
bade him good-day and walked outside with the 
salesman. A man may lead a dual life for a 
long time but the wrong thing will crop out 
sometime and do a great deal of harm. 
Bluffing is closely related to insincerity and 
in present day business methods it is quite often 
encountered. The only person who can afford 
to bluff is one who has absolutely no character 
and nothing worth mentioning to sell. If you 
bluff you are certain to be caught and the pen- 
alty is severe. You utterly ruin your chances 
of gaining confidence. After that even though 
you are not bluffing you will likely be dubbed 
a bluffer. The truth always speaks for itself. 
Never insist that this or that is the absolute 
truth. The truth, from one who is not accus- 
tomed to bluffing, never needs such statements 
to support it. Another particular in which pre- 
caution should be taken is the estimation of 
yourself by yourself before others. Avoid ex- 
aggerating your duties or the importance of 
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your occupation. It never pays to paint pic- 
tures you know aren’t true, so why do it? It 
may give you some personal satisfaction but 
you are really injuring your character and pav- 
ing the way for a poor reputation. 

Flattery is closely related to insincerity. To 
resort to flattery is to show weakness and in 
our ambition to succeed we should not use it as 
a short cut. The one who may be susceptible 
to accepting it will discover sooner or later 
whether he has been flattered. Successful busi- 
ness men never use flattery because they know 
it is usually flavored with insincerity. We 
should be on our guard not only to avoid using 
flattery but also to detect when we are being 
flattered, for in our relationships with the pub- 
lic we are sure to encounter it. One method of 
dealing with flattery is to let it go unnoticed; 
pay no attention to it and change the subject 
as soon as possible. So far I have found this 
effective. Flattery, however, is to be carefully 
distinguished flatter is to 
praise falsely. But we may give praise which 
may be mistaken for flattery. Generally that 
is because such praise is given at the wrong 
time. If praise is used as a means to an end 
then it may The 
proper time to give praise is when it has been 
It is much better to say “Mr. Smith, 
I’m very glad to hear of your success to-day. 
etc., etc.,’ 
rather than to drop in a month later with your 


from praise. To 


be mistaken for flattery. 


earned. 


You certainly have done well, ; 
good wishes followed by some request or so- 
licitation. time and a place for 


everything under the sun and the time to hand 


There is a 
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out praise is when it has been earned and then 
without any end in view other than giving 
praise. 

In writing a book of rules as a guidance for 
successful public contacts we would probably 
have for Rule 1, “At all times use tact.” No 
matter how hard we work or how brilliant we 
are, if we have not tact, we shall not get very 
far in the business world. Contacts with the 
public require a liberal use of tact. A north- 
ern Montana merchant who interested me 
prided himself on being tactful. A stranger 
came in to make a purchase and in his endeavor 
to secure a new customer the storekeeper in- 
quired, “And what might your name be?” The 
stranger curtly replied, “It might be Jones but 
it isn’t,’ and walked out. Such tact as that 
lost many a customer for that merchant. If 
you have tact use it—if you haven’t do some 
observing. Everyone can try to do that. 

The treatment of criticism requires tact and 
shrewdness. Quite often criticism may be 
nothing more than knocking or kicking. It is 
one thing to handle it when it comes from with- 
in our organization but coming from the pub- 
lic it is an entirely different matter. It is 
usually a good plan to get the other fellow’s 
viewpoint and find his reason for complaint. It 
may be he is entirely justified. It is generally 
a good rule not to disagree unless there is 
some really good point to be gained. Disagree- 
ment unless carefully handled is likely to lead 
to antagonism. Quite often criticism comes 
through the mail and our first impulse may be 
to hand it back with interest. A good plan 
to follow is to write the reply, hold it over 
until the next day and then throw it in the 
waste-paper basket. 

We should also be careful not to go to the 
other extreme and accept in a wholesome man- 
ner every complaint and criticism. If the other 
person is in such a disturbed frame of mind 
that he is not likely to listen to reason, post- 
ponement may help for quite often times our 
reasoning will straighten out our differences. 
This point was impressed upon me when work- 
ing as claim adjuster with an automobile tire 
company. A man rushed into the office inquir- 
ing for the adjuster, fortissimo, and when the 
desk clerk pointed me out he threw the tire he 
was carrying at me. He had passed the purple 
stage of rage and could do nothing but curse 
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the name of the company and its rotten tires. 
I let him do all the talking; that wasn’t hard 
to do. Finally I learned that he had spent all 
night on a 150 mile trip saturated with tire 
trouble. After an examination of the tire, it 
was evident that it was not at fault. However, 
I sympathized with him and got him to go 
home for some rest, promising to give him 
a good settlement the next day. He came back 
the following day and to my surprise apolo- 
gized for the way he had acted. It was then 
possible to adjust his claim satisfactorily. 
Twenty-four hours previously a new tire free 
of charge would not have accomplished as 
much. 

The “I” habit is one which we should watch 
carefully both in our conversation and corre- 
spondence. Each one of us in some way repre- 
sents our company and the careless use of “I” 
may do us harm. It has been said that the only 
person who is permitted to use the so-called 
editorial “we” is the ruler of a country and a 
man with a tape worm. We should not say, 
“T will do this or I wil do that” when we are 
speaking for the company. It sounds much bet- 
ter to say “we will do this” or “we will do that.” 
If it is a personal opinion or statement then it 
is quite permissible to use “I.” The incorrect 
or careless use of “I” may convict one of ego- 
tism whereas it may only be a mannerism. 

Another dangerous habit to cultivate is that 
of neglecting small details or trifles. If you 
have not time, or if it is expedient, you should 
not take the time to look after small details, 
you should see that someone is responsible. 
For no reason whatever should these be neg- 
lected. It is often the trifling matter which is 
just sufficient to turn the balance. It may be 
true that in itself some small detail amounts 
to nothing at all, but the result may be great 
to which it probably may have played a greater 
part than was expected. Two cents is not a 
great sum of money. An error of two cents 
in a dividend notice or a premium notice cer- 
tainly isn’t going to affect the immediate finan- 
cial standing of our company. Try to send a 
letter without a stamp; you know the result. 
Two cents to Uncle Sam’s postoffice isn’t as 
much as a drop in the ocean but yet it is con- 
sidered important not to deliver even an occa- 
sional letter without a stamp. You are at lib- 

(Concluded on page 41) 
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European Health Progress 


By Freperick L. Horrman, LL.D 


Consulting Statistician, Prudential Insurance Company of America 


For purposes of comparison or contrast 
European vital statistics are always of absorb- 
ing interest to American life insurance com- 
panies. Unfortunately, for many of the coun- 
tries, the reports are issued in languages which 
are not understood on this side of the water. 
Those who are concerned with such matters 
will, therefore, welcome the International 
Health Year Book, the first issue of which has 
recently been issued by the health organization 
of the League of Nations. It deals with the 
health problems in twenty-two different coun- 
tries, of which a few are briefly summarized for 
the present purpose. The report covers all the 
essentials of health adminstration, including 
hospitals, mental hygiene, control of foodstuffs, 
narcotic drugs and the organized efforts to com- 
bat alcoholism, venereal diseases and tuber- 
culosis. 

The first country considered is the present 
Republic of Austria, which, of course, since the 
war has been enormously reduced in area and 
population. It now has a population of about 
six and a half million and a general death rate 
of 15.3 per 1000. The death rate from tuber- 
culosis in 1923 was 206.0 per 100,000, which 
contrasted with a rate of 93.6 for the same 
year for this country. Deaths from cancer 
reached as high a figure as 131.4 per 100,000, 
as compared with a rate of 89.4 for the United 
States registration area. 

The mortality from typhoid had increased 
during 1924 but no rate in proportion to the 
population is given. There is, however, the 
significant statement that “observations made in 
the surgical department of one of the hospitals 
showed about 50 per cent of the persons suffer- 
ing from complaints of the gall bladder or liver 
were carriers of typhoid bacilli.” 

Considerable attention is given to a campaign 
against venereal diseases, which is an extremely 
serious problem throughout practically the 
whole of Austria. A Federal law is under con- 
sideration for the prevention and combating of 
transmissible venereal diseases, which would 
place men and women on a footing of complete 
equality as regards compulsory notification and 
treatment and to make coercive penal regula- 
tion applicable to men also. 

As regards alcoholism, an effective campaign 
is being carried on and in 1924, 10,122 persons 
in danger of becoming alcoholics were sum- 
moned to a conference with the authorities. 
Statistics of the welfare office show that the 
number of cases of detention on account of 
alcoholism in 1924 was 29,274, which is some- 
what higher than the previous year. The num- 
ber of cases detained on account of drunken- 
ness was also higher in 1924 than in 1923. The 
number of intoxicated men showed an increase 
in 1924, but the figures for young people 
showed an improvement. The situation, in any 
event, appears to be a serious one. 

Belgium in 1923 had a general death rate of 


13-2 per 1000. The proportion of deaths un- 
der one year showed a perceptible diminution, 
while the proportion of deaths over forty years 
has been slightly increasing. There are no im- 
portant details of deaths by causes, which must 
be considered a serious omission. The health 
budget for Belgium for 1923-24 affords an ac- 
curate insight into the determined effort which 
is being made to improve the health situation, 
which extends to the health supervision of ani- 
mals, medical inspection of labor, etc. 

Typhus fever was measurably less common 
during 1924 than during 1923. There was an 
effective decline in all the infectious diseases. 
Particularly strong efforts are being made to 
combat tuberculosis. A campaign against can- 
cer is also being started, substantial grants hav- 
ing been made in support of several organiza- 
tions. The extent of venereal diseases is con- 
siderable and during 1924 there were nearly a 
half million consultations through more than 
16,000 hospitals, dispensaries and clinics. 

sulgaria with a population of not quite five 
million had in 1924 a natural increase of 19.0 
per 1000 of population. This is nearly twice 
the rate common to this country, due of course 
to the very high birth rate which is nearly 
forty per thousand. The death rate, unfortu- 
nately, is not given. It is significant that dur- 
ing 1924, there should have been several cases 
of plague and nearly 200 cases of typhus fever, 
which is a filth disease common to countries in 
which the ordinary sanitary precautions are 
Typhoid appears to be excessively 
common. There were over 10,000 cases both in 
hospitals and in private practice. Of the total 
number of persons suffering from notifiable 
infectious diseases, 21.9 per cent were treated 
The case fatality in typhoid was 
II.5 per cent. In typhus fever the case fatality 
was 14.2 per cent. Typhus has substantially 
declined from the abnormal conditions due to 
the war, when an average of 5000 cases oc- 
curred annually during the four-year period. 

Bulgaria is making progress in health prop- 
aganda, although but slowly. Particular atten- 
tion is now being given to malaria, which, how- 
ever, is not a notifiable infectious disease. In 
1924, the number of patients reported for ten 
malaria areas by the malaria inspection service 
was 44,000, compared with 23,000 in 1922. In 
1924 there were 351 deaths from malaria and 
during the same year 32 per cent of the school 
children found to be suffering from 
enlarged spleen. The number of towns de- 
clared to be malaria infected in 1924 was 552, 
against 234 in 1921. In Bulgaria the admin- 
istration of quinine for curative purposes is 
practiced, but it is rarely applied as a preven- 
tive measure. A fairly large quantity of qui- 
nine is being distributed. 

Venereal diseases in Bulgaria are widespread, 
but no accurate statistics are available. In two 
divisions of the country examined in 1922, 13 
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neglected. 


in hospitals. 


were 


per cent of the population were found to be 
infected with syphilis, while in certain villages 
it is claimed as high a rate as 61 per cent was 
found. These figures seem incredible, but they 
are official. 

Czechoslovakia is one of the most interesting 
countries of Europe and in some respects one 
of the most progressive. It consists essentially 
of the old Bohemia, the Province of Moravia, 
formerly of Austria, the Province of Slovakia, 
formerly of Hungary, and the Province of 
Silesia, formerly of Germany. It represents, 
therefore, some extremely interesting racial 
contrasts. The general death rate in 1923 was 
14.94 per 1,000 (not per cent as stated in the 
report). The birth rate was 27.12 per 1,000, so 
that the population increase is much less than 
in Bulgaria. In the report on industrial health 
supervision, mention is made of the law of 
1924 which lays down regulations for the pro- 
tection of the life and health of persons em- 
ployed in the painting and varnishing industry. 
Subject to a few exceptions, this law prohibits 
the use of white lead paint and of enamels and 
plasters containing lead, in whitewashing, enam- 
eling and internal decoration. Women and boys 
under eighteen years of age are entirely pro- 
hibited from engaging in such work. Typhoid 
fever appears to be quite common but the rate 
of frequency is not given. Malaria is rela- 
tively rare. There were forty-four cases of 
typhus fever. Smallpox occurred in only nine 
cases. 

An interesting report is made on cancer in 
1919 and 1923. In 1923 the rate was 89.6 per 
100,000,0f population, which is about the same 
as for this country. For the Bohemian popula- 
tion, the proportion of deaths by cancer (all 
forms) was 8.3 per cent, for the Slovakian pop- 
ulation only 2.1 per cent. For the latter, the 
returns are therefore of doubtful accuracy, al- 
though it is safe to assume that the true rate 
of cancer incidence is considerably less among 
this rather primitive element of the Czechoslo- 
vakian population. An interesting statement is 
made with reference to the investigation of the 
Institute of Pathological Anatomy of the Uni- 
versity of Prague, according to which 25,919 
post mortem examinations were made during 
the twenty-one years ending with 1922. The 
proportion of outstanding cancer to the total 
number of malignant tumors was 86.5 per cent, 
that of sarcomas 10.6 per cent and other malig- 
nant tumors 2.9 per cent. 

The subject of tuberculosis is discussed at 
some length, but not to much advantage. The 
statistics are apparently not satisfactory. In 
1923 the total mortality from this disease was 
23,729 from pulmonary tuberculosis and 2897 
from other forms of tuberculosis. In propor- 
tion to the population the tuberculosis rate (all 
forms) was 195.5 per 100,000. This is prac- 
tically twice the rate for this country and con- 
firms the experience over here that the Bo- 
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hemian population especially is particularly li- 
able to pulmonary tuberculosis. 

An active campaign is being conducted against 
venereal diseases and prostitution. Special at- 
tention is being given to physical culture and 
substantial appropriations have been made for 
this purpose. The public health department 
also is concentrating much of its attention to 
the health propaganda phase, in particular, to 
special investigations made in the United States. 
One of the most important remaining problems 
is that of housing, reforms in this direction be- 
ing carried on by means of State aid on a sub- 
stantial scale. 


Denmark is one of the smallest countries of 
Europe, but from a sanitary point of view, one 
of the most interesting and instructive. It had, 
in 1924, a general death rate of only 11.3 per 
1000 and an infant death rate of 84.9 per 1000 
live births. The birth rate for Denmark, how- 
ever, is very low, or only 21.9 per 1000. The 
incidence of typhoid fever is not excessive. In 
1923, as well as in 1924, influenza prevailed on 
a very considerable scale. Deaths from tuber- 
culosis caused a mortality of 95 per 100,000 of 
population, showing a slight decrease since 
1920 and a substantial decrease since 1890. The 
mortality from cancer is of special importance 
on account of the excessive frequency of the 
disease, which in 1923 caused a mortality of 
138 per 100,000 of population or, respectively, 
150 per 100,000 for the City of Copenhagen and 
the same rate of mortality in other large towns, 
but a rate of only 130 in rural districts. The 
Danish cancer population is possibly one of the 
very highest anywhere and attributed by some 
authorities to the common occurrence of hyper- 
nutrition among the Danish people. It was but 
recently referred to by D. W. W. Chipman in 
Montreal as an outstanding warning against 
overweight. 

Venereal diseases in Denmark are relatively 
common. The rate of syphilis incidence is 75 
cases per 100,000 of population. The reported 
number of cases of syphilis has, however, de- 
clined substantially since the war and is about 
the same as ten years ago. There has been an 
extraordinary reduction in the reported cases 
of delirium tremens, which in 1913 was given 
as 684, in 1916 as 781, and in 1923 as only 63. 

Esthonia is one of the Baltic countries created 
by the Peace of Versailles. It has a population 
of a little over a million, with a general death 
rate of 15.1 per 1000. The birth rate is excep- 
tionally low or only 19.5 per 1000. An active 
campaign is carried on against tuberculosis, but 
no statistics are available. Venereal diseases 
appear to be relatively common, though the sta- 
tistics are not quite trustworthy. Indications 
are, however, that the incidence of the disease 
is diminishing. Notification of venereal dis- 
eases by doctors is compulsory, likewise the 


registration of prostitutes and their periodical 
inspection is compulsory throughout the coun- 
try. 

Finland in 1924 has an approximate popula- 
ion of three and a half million. The number 
of deaths in 1923 was 47,556. The number of 
births, however, was 84,209. This is, broadly 
speaking, a very healthy country and one which 
has an exceptionally satisfactory sanitary ad- 
ministration. Unfortunately the report in the 
present volume is very inadequate to the pur- 
pose. 

The Netherlands is a small but exceedingly 
important European country from a sanitary 
point of view. It is densely populated and the 
housing conditions throughout the country are 
often very antiquated and unsatisfactory. The 
birth rate in 1924 was 24.9 per 1000 and as high 
as 31.12 in the province of Limburg. It was 
lowest in the large cities or 21.8 per 1000, and 
highest in the small communities or country 
districts where there was a rate of 27.3. The 
mortality rate is only 9.6 per 1000, ranging from 
8.9 for one province to 11.1 for another. In 
the whole country with about seven and a quar- 
ter millions population, there were only 161 
deaths from typhoid fever. What is still more 
extraordinary is the low mortality from puer- 
peral fever, which caused 125 deaths. The in- 
fant mortality is also exceedingly low or only 
5.12 per cent of the live births. Special atten- 
tion is being given to the housing problem and 
during 1924, some 46,600 new houses were 
erected. An active campaign is being carried 
on against tuberculosis, the death rate from 
pulmonary tuberculosis in 1924 having been 
only 79.2 per 100,000. The country is thor- 
oughly organized for the purpose. 

In 1919 an outbreak of malaria caused the 
initiation of a similar anti-malaria campaign, 
but as yet no trustworthy data as to the results 
have been published, but in a general way, it is 
claimed that in the infected provinces there has 
been a decline during recent years. The propor- 
tion of persons of unsound mind receiving in- 
stitution treatment has been reported as having 
increased, or from 2070 in 1916 to 15,407 in 
1920. Active campaigns are also carried on 
against venereal diseases and alcoholism. 


Roumania in 1924 had an approximate pop- 
ulation of sixteen and a half millions, but no 
very satisfactory data are available regarding 
health and mortality with particular reference 
to causes of diseases. In 1924, there were 3312 
cases of typhus fever with 372 deaths and 8276 
cases of typhoid fever with 909 deaths. These 
facts would indicate much sanitary neglect, for 
which, of course, to a large extent, the after 
effects of the war are responsible. Roumania 
now includes a number of countries which are 
not Roumania in fact, but merely the political 
results of peace treaties. Efforts are being 


made to combat tuberculosis and special efforts 
are made to combat malaria. It would be ex- 
ceedingly interesting to have accurate data on 
the incidence of malaria in Roumania in differ- 
ent parts. In 1924, 183,838 cases of malaria 
were treated and _ substantial quantities of 
quinine were distributed to the patients, but the 
question of quinine for prophylaxis has not yet 
been considered. An interesting sidelight on 
the local situation is the extent of hydrophobia, 
which it is said is fairly prevalent throughout 
Roumania. In 1924 treatment was given to 
over 10,000 persons bitten by animals suffering 
from or suspected of rabies. A campaign 
against cancer has been recently organized. In 
1924, there were 1986 deaths from cancer 
among the urban population. There is a curi- 
ous statement, which cannot be correct, that 32 
per cent of the total number of deaths among 
the urban population were due to cancer. At- 
tention is also directed to the wide-spread oc- 
currence of alcoholism, largely attributed to the 
after effects of the war. 

Serbia, Croatia and Slovonia have a combined 
population of about twelve millions. No infor- 
mation is contained in the report regarding the 
death rates, but there are many useful observa- 
tions concerning the sanitary administration. 
Practically all the recognized infectious dis- 
eases are notifiable, but not including malaria. 
An active campaign is now carried on, but un- 
der great difficulties. Efforts are also being 
made to deal with the cancer, the venereal and 
the alcoholism problems, but most important of 
all are the efforts made to combat malaria. 
There was a serious epidemic in 1924 in Dal- 
matia and Montenegro. 

There are no vital statistics suitable for the 
purpose conveniently available. Their omission 
from the report is regrettable. 

(Continued on page 41) 
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What is a Family Budget? 


It is simply a plan—a way of doing some- 
thing that has to be done. 

You are going to spend anyway, and being 
an intelligent human being you might as well 
exercise some choice. 

The budget is a plain, practical, everyday 
tool to give us greater value for our spending, 
and make households run more smoothly. 

The budget implies a family pool and puts 
housekeeping on a business basis. 

The great initial advantage of the budget is 
that it demands a look ahead. It does not mean 
a niggardly attitude, but more intelligent spend- 
ing. As a matter of fact, it’s a poor budget 
that can’t be made to furnish the wherewithal 
for a regular spree about once in so often. 

The essential things is that the wherewithal 
for the good time should be available. It is 
haphazard spending that takes the fun out of 
life—the not really knowing whether you can 
afford a little fund or not. 

The budget is the key to successful home 
management just as it is to successful business. 

It takes thought and time, naturally; but 
after all, it is much more interesting to spend 
time in the first place planning in our own in- 
terest, and telling our money where to go, than 
to puzzle over where it has gone when ends 
fail to meet. 

Ends must be made to meet and lap over, and 
this is the first and best business of the budget. 
If we can’t make ends meet, we cannot have a 
successful home or a successful business. There 
must be a proportioning of income to expendi- 
ture. This requires records and comparisons, 
and that is why we have to begin by keeping 
accounts. We do not keep accounts for the 
sake of having a record of every cent spent, 
but because we must have a basis from which 
to check and study. 

The budget doesn’t limit our spending. It 
is the income that does that. It is the budget’s 
part to get as much as possible of what we need 
and want inside that limit. It is the budget that 
turns deficit into cash balance, and a cash bal- 
ance is easier to look at day in and day out, 
than a continuing and increasing deficit. 

Most people don’t know where their money 
goes. 

If they intend to be careful and economical 
they are content to say, “Well, we are not hav- 
ing anything we don’t need,” meaning that they 
do not feel that anything can be cut out of their 
expense; or, when they manage to save some- 
thing, it is not with a definite idea of progres- 
sive improvement and safety of the family, but 
simply with the idea of spending it later on. 

3ut if they are spending more than is coming 
in, they are going behind and getting in debt. 
This condition can’t be corrected by trying to 
be economical and letting it go at that. It can 
be corrected only by effort directed definitely 
to that end. 


That is where the budget comes in. The 
sensible and peace-bringing thing to do is to 
find out just what you are spending and what 
you are spending it for. 
bloodedly. 


Put it all down cold- 
That is the most difficult part of 
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the whole proceeding. Nobody likes to do it, 
but it has to be done. 


The result of this cold-blooded record often 
shows that the spending exceeds the income. 

To correct this there is nothing for it but 
to cut down somewhere. But this very cut- 
ting down, if it is based on a study of the rec- 
ord and the conditions, will give us more of 
something else rather than deprive us of some- 
thing we really want. 

We learn, once we take the trouble to make 
a picture of our spending, that something can 
be cut out, and easily. There is nothing so 
illuminating as seeing the totals of our spend- 
ing over a month, or several months, or a year. 
The best way to start the budget: 


Estimate what you are spending for food, 
shelter, clothing, operating expenses (house- 
hold expenses), life insurance, savings, develop- 
ment (education, vacations, clubs, books, med- 
ical attention, church, etc.). 

If you don’t get it all inside the income on 
the first apportionment, keep at it until this 
is done. The next step is to see how you can 
arrange it so that something will be left over 
for savings and insurance. It is to your ad- 
vantage to have a comfortable savings account 
growing all the time at compound interest, and 
there must be insurance protection for the fam- 
ily. The amount to be set aside for this should 
be decided before you finish your estimate, so 
that your budget will start off on the right 
foot, with something in the insurance and sav- 
ings columns. 

Make it small, if you don’t quite know how 
much. It’s more encouraging to increase this 
amount than it is to decrease it. Once you 
get your program going safely, you can begin 
to think about endowment insurance, deferred 
annuities and other annuities, etc., for your fu- 
ture income. 

It’s the habit of income management and sav- 
ing that counts. You can work with pennies 
as well as with dollars. 

The budget is not to be a machine to cramp 
our spending, but a mechanism to give us 
greater satisfaction from our earnings and 
spending. It is a method to help in the busi- 
ness of living on what we must live on and 
making the most of it. 

It doesn’t matter about the size of the salary. 

—John Hancock Field. 


New Mutual Life Trustee 

Theodore F. Merseles, president of Mont- 
gomery Ward & Company, was elected a 
trustee of the Mutual Life Insurance Company 
of New York, on January 26, to fill the va- 
cancy caused by the death of the late William 
H. Porter, of J. P. Morgan & Company. 

Mr. Merseles is a director of the Northern 
Pacific Railway Co., Seaboard National Bank 
of New York, J. I. Case Threshing Machine 
Co., Continental and Commercial Bank of Chi- 
cago. 
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NOTEWORTHY FACTS 


OF IOWA 
Organized in 1867 


Note the splendid showing for the Fifty-eighth, Fifty-ninth and Sixtieth years 


TOTAL SURPLUS, ASSIGNED AND UNASSIGNED, AND CAPI- 
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General Agents 


HOEY, ELLISON & WENDT, INC. 


EQUITABLE LIFE INSURANCE CO., OF IOWA 
99 William Street John 0833 


The Years Ending Dec. 31lst— 1924 1925 
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Equitable Life Insurance Co. 


1926 


77 = $76,806,951 .88 
07 9,141,227 .11 
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00 64,934,041. 00 


66,889,843 .37 
1,995,802 .37 


00 3,238,858 . 00 
06 5,109,708. 57 
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2,708,651. 84 
1,806,014.31 
14,183,711.00 
12,762,577 . 00 
5.57% 
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35.2% 
$475,449,171.00 
83,958,009 . 00 
51,205,223 .00 
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1927 EDITION 


Thousands of Legal Decisions are Contained in 


You Who Seek Opportunity HUDDY ON AUTOMOBILES 


This valuable reierence work, being now in its eighth 


Opportunity exists always for those who Edition, is of important use to Insurance Companies, Claim 
seek success and satisfaction in life insurance Adjusters and Automobile Insurance Agents All Phases of the 
: Law of Automobiles Covered. The chapter Titles are: 
field work. 
1. Definitions and general con- 20. Duty of pedestrian to avoid 
Decine 04 a ee ee 2. Historical — 
. Historica . Miscellaneous velers, cy- 
aoe : pore the first EER aay 3. Nature and statusof automo- _ Clists, animals in highways 
reserve mutual life insurance company has been Pt. . Se 
° h f d 5. Statutory regulation of mo- 24. Collisions with street cars 
served and built to greatness by men who foun tor vehicles 25. Liability for act of ehauffeur; 
b h d ° f ° : d ° . —, rp nd -_ master and servant; family 
q . Federal control over motoring cars 
ot a satisfaction in so one 8. Licensing and registration 26. Guests and passengers 
9. Public ——— for hire, 27. — of roads for automo- 
< = jitneys, taxicabs, etc. iles 
This company writes all standard forms of > ribsete tie of motor vehicles 28. Damages for injury to auto- 
° — . Garages, garage keepers, fill- mobile 
insurance and annuities on both men and women. ing stations, ete. 29. Criminal offenses 
A li ° | 0 70 12. a bj P 30. nee of motor vehi- 
13. Miscellaneous subjects of reg- cles 
ge limits to . ulation 31. INSURANCE 
14. Law of the road 32. Sales of motor vehicles 
15. Negligence in operation of 33. Liens 
° * motor vehicles in general 34. Chattel mortgages 
Those who contemplate life insurance 16. Speed and control 35. Conditional sales 
e I k ee d I 17. Equipment Fea condition of = metann ¥ ideale 
motor vehicles . Transportation of intoxicating 
re d wor are invite to app y to 18. Collisions with other vehicles. liquors. 
19. Duty to avoid injury to pedes- 


1519 Royal Octavo Pages 


The Mutual Life Insurance Company Price, $16 
of New York THE SPECTATOR COMPANY 
| 34 Nassau Street New York, N. Y. siacaniaaies Selling aaa _— 
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European Health Progress 
(Concluded from page 38) 


For Spain an extended report is made re- 
flecting determined sanitary efforts, but with 
results which leave much to be desired. The 
death rate for Spain in 1923 was 20.74 per 1000, 
while the birth rate was 30.45. The infant mor- 
tality is very high or 20.7 per cent of the total 
mortality for ages under one. There is a well- 
organized health department working in active 
co-operation with the local authorities. Deter- 
mined efforts are being made to improve the 
drinking water supply, sewerage and drainage. 
An anti-tuberculosis association was established 
in 1903 and is apparently well organized. This 
has been followed by a campaign against cancer 
initiated in 1924. The cancer death rate is 
about 60 per 100,000 of population or consider- 
ably below the average for Northern Europe 
and the United States: The rate conforms to 
the prevailing rates in most of the Latin Amer- 
ican countries. In Madrid, however, in 1921, 
the rate was as high as 85 per 100,000 of pop- 
ulation. The rate is increasing in practically 
all the Spanish provinces. 

An active campaign is being carried on 
against malaria. The malaria death rate for 
100,000 of population in 1924 was 5.5 against 
7.1 for 1922. The rate, however, was as high 
as 4I per 100,000 in one district with a popula- 
tion of nearly a half million. 

Of unusual interest are some data for Soviet 
Russia. The death rate of all the Soviet Re- 
publics in 1923 was 22.7 per 1000 against 33.4 
per 1000 during 1920-1922. The birth rate, 
however, in 1923 was as high as 2.5 per 1000, 
giving a natural increase of 19.8 per 1000, 
which is probably not matched by any other 
large region of the world. For the City of 
Moscow, the death rate was 15.6, while the birth 
rate was 32.7, or a natural increase of 17.1. The 
sanitary problems of Soviet Russia are of 
enormous complication. During 1924, there 
were 122,000 cases of typhus fever, 48,000 cases 
of relapsing fever, 145,000 cases of typhoid 
fever, 330,000 cases of dysentery, 27,000 cases of 
smallpox and 5,500,000 cases of malaria. For- 
tunately, there was only 11 cases of cholera and 
204 cases of plague. Malaria, therefore, is the 
outstanding problem, and apparently no mate- 
rial progress is being made in its eradication, 
but 75,000 kilos of quinine were distributed in 
1924, while extended technical investigations 
are being made by the Tropical Institute of 
Moscow. 

Another important sanitary problem is the 
widespread occurrence of venereal diseases. In 
1924, 465,000 cases of syphilis were notified and 
700,000 cases of tuberculosis. It is said that 
syphilis is most prevalent in certain agricultural 
districts. A fairly effective campaign against 
tuberculosis was started in 1922 and a number 
of santatoria have been established. As far as 
it is possible to judge, about $19,000,000 was 
spent in 1924 for sanitation and public health 
throughout the Soviet republics. 

The foregoing will illustrate the great prac- 
tical value of the International Review of 
health conditions throughout the world in co- 
operation with the League of Nations. It rep- 
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resents an effort, which perhaps no other agency 
could have successfully carried into effect. In 
course of time, the report will be more stand- 
ardized and follow a more definite line of pro- 
cedure, so that the statistics for different coun- 
tries will be more comparable. But even in its 
present form, the report is one of the most val- 
uable contributions to the health literature of 
the period. 


Contacts With the Public 
(Concluded from page 34) 
erty to be generous with your own money and 
it may be quite to your advantage not to be 
exacting to the penny every time, but with the 
company’s money we must not take this liberty. 
Suppose we make an error of a few cents in 
some matter with one of our policyholders. He 
is likely to form the opinion that we are care- 











OPPORTUNITY 


Your chance is here right now to get 
in on a direct Home Office contract witha 
Company that’s on the go. 

We have increased our business nearly 
10U% each year since 1917 (except for 
one year) bespeaking life in the organiza- 
tion, an excellence of its policies and un- 
failing service to policyholders. 

Our Company is doing business in 
Michigan, Indiana, Illinois, Missouri, 
Kansas, Pennsylvania and California and 
has many good openings for men of 
character. 

Specialized disability protection for 
business and professional people and 
other A, B, and C risks, with a separate 
department for Educational folk and 
Nurses. 

We are not interested in ‘‘shifters” but 
if you want a permanent connection, like 
112 of our representatives now have, 
write to the Agency Department with 
full particulars in first letter. 


INCOME GUARANTY COMPANY 


(Stock Company) 


SOUTH BEND INDIANA 


Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 
$4,109,147.01 on Deposit with the 
Indiana insurance Department 


$430,902.53 Surplus Protection to 
Policyholders 


$43,000,000.0u insurance in _ force 


NEW STANWVARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 


INDIANA, OHIO, ILLINOIS, MICHIGAN 
ARKANSAS, TENNESSEE, ‘TEXAS AND 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 














A Firm Foundation 


With more than three-quarters of a 
century of success and achievement back 
of it, the Massachusetts Mutual is in a 
position to progress along lines that have 
been thoroughly tested. 

This position is made more desirable 
because of the maintenance of principles 
and practices of high character which 
have molded the three divisions of the 
Company—Home Office, Field Force, 
and Policyholders—into an organization 
whose reputation for stability and fair 
dealing is universal. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


Organized 1851 











North American 
National Life 
Insurance 


Co. 


Nashville, Tennessee 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 








41 











THE SPECTATOR 


Thursday 


LIFE INSURANCE EDUCATIONAL SECTION 


less. He certainly will not feel like giving into 
our care and trust, funds which may mean the 
very existence of his family after he is gone. 
You may be only addressing envelopes but you 
should remember that if you make an error it 
is going to give somebody an unfavorable im- 
pression. We cannot afford to become care- 
less about small details. It is not a matter of 
broadmindedness, liberality, agreeability or any- 
thing of the kind. It is to overlook an im- 
portant requisite for success. Our motto should 
be the maxim, “trifles make perfection but per- 
fection is no trifle.” 

A good knowledge of human nature, sin- 
cerity in our actions, abstinence from flattery 
and bluffing, the use of tact, the proper atti- 
tude to be taken when criticised, remembering 
we are all representatives of our company and 
proper attention to details embrace those gen- 
eral principles which we should observe in our 
various contacts with the public. 


The Average Man’s Memory 

According to conclusions reached by the 
Carnegie Bureau of Scientific Research the 
average man remembers one-tenth of what he 
hears, three-tenths of what he sees and five- 
tenths of what he sees and hears. 

We assume that these conclusions are based 
upon a test of many men who were trying to 
remember. What a prospect will understand 
and remember depends upon the attention he 
gives—and the attention he gives depends upon 
the salesman. 


The conclusions are obviously sound in a gen- 
eral way, however—as we all can tell from our 
own memory and from personal knowledge of 
others. 

When possible, it is without doubt very help- 
ful to illustrate with pencil the points made in 
talking. Salesmen who strongly advise the 
use of pencil and paper say, “Use the pros- 
pect’s paper—with his permission.” One of 
our visitors in talking upon this matter put 
great stress upon using the prospect’s paper 
after securing it by request. He said, “It may 
seem hard to believe, but there are salesmen 
—life insurance men and others—who sit at a 
man’s desk and without a word take his pad 
of paper or actually pencil upon his desk blot- 
ter or upon the back of a letter upon the desk. 
This is a facet. It’s more common than you 
think. And then these salesmen wonder why 
the prospect gets cool. Do I believe in accom- 
panying talk with drawing diagrams or writing 
figures? Yes, I believe in the use of simple 
diagrams and the use of a few figures—to point 
what I have said or am saying. Make them 
short and very simple and graphic—something 
that the prospect will readily and thoroughly 
understand and logically hold in mind with the 
oral statements made.”—Mutual Life Points. 


Double Your Production 
In setting your goal and laying your plans 
don’t hesitate to go after big results. Other 
men no smarter than you are doing big things. 
Therefore, why not you? 


Don’t be afraid to attempt even to double 
your production in a year. Many an under- 
writer has done this. It is largely a matter 
of confidence. 

The same principle applies to writing a year’s 
business as to a single application. If you ap- 
proach a prospect with the feeling that you can- 
not sell him, the chances are that you cannot, 
your negative thought will have disorganized 
your forces. You will not be able to bring to 
bear upon him the best you have. You are apt 
to quit cold before the task is accomplished. On 
the other hand, if you believe you can sell him 
your chances of success will be good. 

We seldom accomplish more than we aim at. 
A man who starts out to write $100,000 in a 
year almost never writes $200,000. Likewise 
one who determines to write $200,000 rarely 
produces $300,000. And the same thing holds 
true with higher figures. By the same token 
a man who determines to write $200,000 or 
more and works conscientiously toward that 
end will in nine times out of ten produce much 
more business than one who starts out to write 
a less amount= 

Sell yourself on the idea that you can double 
your production, then lay your plans and exe- 
cute them accordingly. 

If you have been working faithfully and 
producing, say, $3000 a week,. you will not 
have to work twice as hard to average $6000 
a week. You will, however, have to improve 
your methods. This you can do—Mutual 
Trust Life Company. 














the foundation first. 


A Foundation 


N BUILDING a fine, lasting structure, one looks to 


For a successful life insur- 
ance structure the foundation is financial strength. 


AMERICAN 








The Guardian, today, ranks as one of the strongest 
of the financially strong companies, due to its con- 
sistently maintained policy of progressive conserva- 
tism. 


Backed by its great financial strength, 7The Guar- 
dian has enjoyed an unusual growth in these past 
several years. New paid business in 1925 showed an 
increase of nearly 50 per cent over 1924, and again this 
year, the trend is upward. 


Knowing that the growth of the Company and that 
of its fieldmen are interdependent, The Guardian 
offers a practical plan of Home Office co-operation 
which insures the greater success of its agents. 
complete and original training course is provided. A 
Prospect Bureau that develops genuine dollar-and- 
cents prospects is maintained on a basis that affords 
the fieldman upwards of 400 percent profit on the 
commissions derived from this source. Modern 
methods of advertising, serving both the prospect and 
the policyholder, create and hold good-will. To men 
of the right calibre, The Guardianf{offers the founda- 
tion for a successful career. 


T. LOUIS HANSEN .! Vice President 


THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 


Founded 1860 under the Laws of the StateZof NewYork 
50 UNION SQUARE, NEW YORK 








CENTRAL 
LIFE 


Insurance Co. 
INDIANAPOLIS 








Established 1899 








HERBERT M. WOOLLEN 
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